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Tea Spoon 
LUXOR PATTERN 


New York 


Something New 








The new Luxor Pattern of Alvin Long Life 
Plate exemplifies the wonders of architectural 
beauty at Luxor, Egypt. The motif of the old 
Egyptian designs is so artistically brought out 
in this handsome pattern that when we look at it 
we can well understand why the art of an- 
cient Luxor has endured for over thirty-four 
centuries. 


How appropriate to make in Alvin Long 
Life Plate, a Pattern of table silver designed 
from Architecture of such Ancient origin and 
enduring fame. 


This pattern will be ready for delivery 
September 15th. 


ALVIN SILVER CO. 
Sag Harbor, New York 


Chicago San Francisco 
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The Sapphire Fields of New South Wales 








Interesting Facts About the Production of Blue Corundum Stones Near 
Inverell Australia 














SypNEY, NEw SoutH WALES, July 1,— 
From time to time, American jewelers have 
received information through THE JEWELERS’ 
CiRCULAR as to sapphires in Australia, but 
the world at large does not seem to be at 
all conversant with the production of these 
stones on this continent, and little has ap- 
peared in the press or the magazines of 
English speaking countries on the subject, 
though from time to time many interesting 
articles have appeared in Australian papers. 

There is considerable interest here at the 
present time in the sapphire fields located 
about 18 miles from Inverell, where, accord- 
ing to recent newspaper reports, an Ameri- 
can syndicate of companies has been literally 
unearthing bushels of these gems. The re- 
ports said the stones were near the surface 
and could be picked up at the grass roots 
almost anywhere within the’ field. 

In dealing with this subject, the Inverell 
Times, under the head of “Bushels of Sap- 
phires” recently published a most interesting 
article on the field itself and the methods of 
the American company. The article reads 
as follows: 

“The subtle alchemy of Nature in a few 
million years turns a little oxygen and alumi- 
num into a rare gem, and there is a steady 
world demand for all the sapphires that may 
be found, from the low grade corundum 
which is used for lapidary’s paste to the 
beautiful blue gem which, when cut, may be 
worth: from £20 to £30 per carat. Many of 
our Australian sapphires are not worth, in 
their rough state, more than 2/ to 5/ per 
carat, though, of course, some are worth 
much more. When cut they may be worth 
£2 to £4 per carat. In an account published 
by the Colonial Secretary in 1885, entitled 
‘The Resources of New South Wales’ is a 
reference to the field near Inverell, at Sap- 
phire, or Apple Gully. It is there stated to 
be a ‘possible sapphire field,’ and that in 
1851 some gems were discovered. It is a 
long cry from then to now, yet in the inter- 
vening period of 70 years, though many 
sapphires have been discovered on the sur- 
face it has remained for the enterprise of 
an Australian, backed by lots of good Amer- 
ican dollars, to do something worth while. 
The nomadic prospector made a few odd 
shillings by the sale of the few gems he 
found, but the company run by M. E. Heiser 
is already doing well, and is likely to make 
good in the direction of establishing an in- 
dustry which will at least last for some 
years. It is accomplished by that beautiful 
simplicity which is at the back of many 





great discoveries—doing the job wholesale 
instead of retail. 


WHAT HAS BEEN DONE 


“It is only a couple of months since op- 
erations were really started and there is 
nothing really spectacular about the scene of 
operations, which resemble very much the 
making of a farmer’s dam. Yet the com- 
pany has £10,000 worth of plant on the place 
and has sufficient confidence in the ‘spec’ to 
build a substantial manager’s residence of 
brick, which is in course of erection. The 
work so far has been purely preparatory. 
It consists in stripping the overburden of 
black soil to a depth of several feet and in 
this three or four Fordson tractors and 
ploughs have been engaged. The hundreds 
of tons of earth is then shifted out by a big 
steam plough which takes tons at a ‘dite’ 
and represents several thousands of pounds 
in itself. There are, of course, all the other 
accessories in the way of minor machinery. 
The stripping process has exposed beds of 
gravelly wash, really decomposed basalt, and 
in this are the sapphires. 


LIKE CURRANTS IN CAKE 


“They can be got at the surface alongside 
and can be seen, like currants in a rich cake, 
all through the wash, which is uncovered for 
hundreds of yards, is several yards wide, 
and of unknown depth. There is enough in 
the present lease, so far as it is uncovered, 
to keep the show working for years. All 
mining is experimental to the degree that 
no one can say that it will not become poor 
for no reason, but it is not guess work, for 
the old puddler which was used for a short 
time has already brought to light stones 
which are valued at £1,000. Sapphires may 
be white, straw yellow, red, orange, green, 
blue, pink, brown or black. These at Sap- 
phire are mostly blue though there are a 
few yellows. Fine yellows are worth any- 
thing up to £100 an ounce, and blues from 
30/ to £3/10/ an ounce. They lose about 
two-thirds in the cutting. Besides the pur- 
poses of ornament and wear, even the low- 
est grade stones have a commercial value. 
The sapphire is next the diamond in hard- 
ness and inferior stones are largely used for 
various commercial purposes. The working 
is simple enough. Plant is now being erect- 
ed for the purpose of a gravel pump, which 
draws the wash up much the same as an 
ordinary pump draws water. It then passes 
over grizzlies and on to a patent pulsator, 
where the dross is removed and the gems 
separated. There are now 20 men employed 


and 200 yards a day is being put through. 
When the whole of the new plant is in- 
stalled and three shifts worked it is ex- 
pected that 1,000 yards a day will be treated. 
There is, besides that uncovered, about two 
miles of lead, so that there is a big field 
for future enterprise. 


YANKEE THOROUGHNESS 


“There are three big American corpota- 
tions behind the scheme and their operations 
are world-wide. They have offices in Lon- 
don, Paris, and New York,. and they. leave 
no links in the chain from the bowels of the 
earth to the retail trade. The combiried 
capital is $2,000,000, and there are no shates 
or stock for sale. They undertake the min- 
ing, cutting, and marketing of all the gems. 
They have contracts for years ahead with 
the leading houses of the world and there 
is no leakage in any direction of the profits 
from sapphires. The companies are entirély 
American and are in competition with Ger- 
man organizations, which in the past have 
built up two very large cities from the work 
given by the cutting of precious stones. It 
has been the custom of the German buyers 
to sell inferior stones as Australian and ‘to 
describe the best Australian sapphires as 
coming from India. 

“The company working this particular 
mine is the Burma Sapphire Mining Cor- 
poration of Australia, and the ‘home’ com- . 
panies are the Australian and American 
Gem Mining Co., of San Francisco; and the 
Sapphire Mining and Cutting Corporation, 
whose headquarters are in New York. They 
have also large interests in diamonds and 
in this direction some important developments 
may be expected soon in connection with the 
Copeton diamond mines. The lease at Sap- 
phire is about 100 acres in extent, and there 
are several others in other parts along the 
lead and one nearer Glen Innes, of which 
Mr. Heisler thinks very highly. Such enter- 
prise is very welcome to the district.” 








To Clean Silver Ware in Use 





HE Deutsche Goldschmiede - Zeitung 

gives the following recipe for clean- 
ing silver ware that is in use. The JEWwEL- 
ERS’ CIRCULAR has given its readers quite a 
number of prescriptions in recent years for 
the cleaning of plate, but we do not re- 
member this one as being among them, Its 
simplicity alone would recommend it, its 
extremely trivial cost would make it at- 
tractive. Here it is: 

“Stir potato meal and bran in soapy water 
and apply it to the plate. Then brush it 
with dry potato meal and bran, in about 
equal parts.” 








Sam and Ben Siegel are opening a jewelry 
store at 303 Brady St., Davenport, Ia. 
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LARTER KNIVES 


For Men and Women 


A complete and varied stock of 14K Green Gold 
Knives, the product of the Larter Factory, is at the dis- 
posal of every retail jeweler. 


Sides of 14K Green Gold either plain, engine turned, 
or brocaded, mounted on IXL Wostenholm movements, 
the best imported Knife movement procurable. 


LARTER & SONS 
15 Maiden Lane New York 
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Irregularities in Gem Stones 














UN DER the above title Prof. R. Riicklin, 
in the Deutsche Goldschmiede-Zeitung, 
treats of an aspect of jewel craftsmanship 
much neglected. In our mathematical-pre- 
cision rut it may be hard to start once 
again a practice of producing the greatest 
ornamental beauty from gem stones now we 
have taught the public a knowledge and 
habit for true geometrical scientific sym- 
metry at a loss, often, of the greater pro- 
portion of an entrancingly lovely mass of 
costly nature in a ruby, sapphire, emerald, 
or other rare stone. We append translation 
of his words. They are worth “digesting.” 
“Irregularities in gem stones may appear 
in the form, the color, in the purity—with 
transparent stones. The modern connois- 
seur and lover of gem stones is prone to 
look upon every irregularity as a fault. 
That the old and the present day exotic 
* cultures did not and do not so feel is proven 
by the preferable artistic adaptation of their 
gem stones in their jewelery. Of course we 
may bring forth as explanation their de- 
fective cutting technique, their small avail- 
able stock; it remains incontestable that 
those jewel artists counted more on the ar- 
tistic effect of the gem stones than on their 
regularity and purity and that the public 
must have had a similar method of valua- 
tion. It may also be claimed that: They 
operated more on color and design of the 
gem stone than on its brilliance and fire 
possibilities. The higher our scientifically 
calculated stone cutting developed the more 
we placed first the importance of develop- 
ing the stone as a light carrier. In that re- 
gard the form is everything, all that the 
rough stone contains in the way of obstruct- 
ing this aim or that is superfluous to this 
the lapidary relentlessly sacrifices and de- 
stroys. It is the same way with the color 
which must have, especially with transpar- 
ent stones, unexceptional uniformity, and 
marks that show themselves externally or 
inside the stone are, in general, undesirable 
and annoying. 

“As far as the shape goes, the technique 
has led us to absolute destruction of the 
original form of the stone; we handle the 
stone mainly as material which has no orig- 
inal form, but received the same from hu- 
man hands, the same as happens with metal. 
Primitive cultures have always been satis- 
fied with polishing the stone, whereby he, 
chiefly, retains the form which nature has 
endowed it with. These shapes, in general, 
are neither suitable for use nor specially 
full of character. Taking the natural form 
of the gem stone into consideration may, 
however, present cases that point to artistic 
effect, where special beauty of color or of 
outline may be retained. When, at the 
transition of the century, the strong artistic 
wave went through our decorative arts, we 
turned with special affection towards the ir- 
regular efficiencies in gem stones: to the 
opal, opal matrix, azure-malachite, agate, 
besides even the baroque pear! and the coral. 
And today it would be more appropriate to 
remember more the artistic characteristics of 
gem stones, where they present themselves. 
Certainly, it is more the affair of the cutter 
than the artist, as the latter has not always, 


or even rarely, the opportunity of selecting 
from the stock of rough stone material. 
But how many characteristics and possibil- 
ities of beauty are thrown aside in the gem 
stone when, under all conditions, a regularity 
in the cutting is enforced. Neither is it an 
artistic conception when an even tone of 
color throughout is desired and seen to in 
a stone. A lovely color tone full of char- 
acter shown in inequality can be, from the 
art standpoint, far more full of effect and 
value than an insipid color that is perfectly 
even. A flaw within a transparent stone 
can, by its shape or color, give a charm and 
mystery to an unprejudiced, sympathetic 
owner, and more pleasure than one that is 
perfectly pure. This is not saying that it 
is wrong to strive after highest purity and 
clearness of the material and correctness of 
form. But it is wrong to accept this as 
the sole measure of value of a gem stone. 
There are stones whose chief beauty depends 
on shine and fire, in correctness and math- 
ematical certainty of cutting; and others 
which gain their charm in originality of 
shape, in the depth and mystery of color, 
in the fantastic outline. It ‘is a matter for 
the goldsmith, who loves his art and his 
material, not to overlook these beauties and 
to allow them all to take their place in the 
reckoning.” 





Samael 


Léonard Rosenthal’s New Work 


on Gems 








UR readers will, no doubt, remember 

Rosenthal’s recent work “The Kingdom 
of the Pearl,” reviewed by us at the time 
of publication of its translation. He has 
just finished writing another book entitled 
“Au Jardin des Gemmes” (The Garden of 
Gems), which no doubt will also find 
English publication shortly. Le Grand Né- 
goce, our Paris contemporary, with the au- 
thor’s permission, has just published, in ad- 
vance, a chapter taken from the new work. 
And as there are some real golden nuggets 
therein that must interest our American 
jewelers we will cull a few that seem ex- 
ceptionally striking. 

Léonard Rosenthal is an expert on gem 
stones, and some of his French colleagues 
claim that he gave away too many “secrets” 
in that last work of his. It is the same old, 
much-discussed question as to whether 
knowledge gained by the public makes pur- 
chasers more interested or whether such in- 
formation is injurious to “the trade.” He 
says the spread of such knowledge does no 
injury but aids sales, and adds: “The true 
secret of success in the merchandising of 
precious stones lies in having the talent. 
You can know the location of mine deposits, 
the cutting of the stones, their quality, etc., 
but that does not suffice. The difficulty is 
to know how to assign to each stone a price, 
a price exact to about 10 per cent.; each is 
distinguishable by its color, its form, its 
weight, its purity, its orient: no one is like 
the other. Here comes up a peculiar sense, 
the genius of expertise or the flair of the 
buyer. The ‘mandalin,’ of whom Indian 
writers speak, is as rare today as ever. 
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There are merchants who vegetate all their 
lives in this business; hundreds of new- 
comers try to carve out a position, lose their 
fortune and retire without success; and, 
some day, we see an outsider make his ap- 
pearance, often quite a young man, who im- 
mediately reveals himself superior to his 
elders and astonishes his colleagues with his 
capacities and his courage.” 

In a later paragraph he says: “Wish- 
ing, one day, to study statistics as to the 
number of persons who, near or distant, 
touch on the commerce of jewelry, I arrived 
at the figures of about 2,000,000, including, 
you understand, miners who extract the 
gems from the soil, pearl fishers, lapidaries, 
jewel-makers; I pass over in silence those 
who specialize in the theft of jewelry, these 
are occasionals whose career is always brief. 
All this gigantic work, all the result of these 
colossal efforts, distant, that we are un- 
aware of, which take place in all four quar- 
ters of the globe, all meet in Paris on the 
market of the world’s luxuries. It is from 
Paris that the orders are given to this army 
of workers. But this is not all. Should a 
wealthy individual desire to be released from 
his jewels, it is again Paris, living center of 
the high finance of jewelry, where he will 
find the greatest facility.” Oh, yes, M. 
Rosenthal is Parisian all right. Perhaps we 
can find room for one more paragraph, 

“Taken altogether, the commerce in 
pearls, diamonds and precious colored stones 
has brought about in wholesale and retail 
commerce proportions not inferior to two 
milliards between purchase and sale. It is 
nearly impossible at this date to give a pre- 
cise figure, but the State revenues them- 
selves, thanks to the statistics of business, 
afford a fair advance view of the consider- 
able produce, since one single merchant 
paid, for the year 1919, between revenue and 
imposts, about 12,000,000, having done, be- 
tween purchase and sale, a business of 400,- 
000,000. It is to Paris one comes to find 
models of robes, millinery, jewels. Is it 
not natural that Paris should become the 
market for pearls and fine stones? This 
was not without a fight. Fine stones do not 
exist in the French colonies, as they are 
imported from the Indies, Burmah, Siam, 
Siberia,‘ Colombia, Australia.” 

Paris, no doubt, will cut some figure in 
M. Rosenthal’s new work—well, she de- 
serves all the praise “that’s coming to her.” 








Paris Proposes, Seriously, a Precious-Stones 


Exchange 





WE have been reading in our French con- 
temporaries for some months concern- 
ing a projected establishment of an exchange 
for the precious-stones industry. And it 
would now appear that it may be located at 
20 bis rue La Fayette. 
A number of offices in the exchange have 
been bid for on three-year leases. 








Saul Polakoff, who conducted the Mo- 
hawk Jewelry Store, 333 State St., Sche- 
nectady, N. Y., announced last week that 
he would retire from business and leave 
the city shortly, having sold the lease of 
his store. Mr. Polakoff has been in busi- 
ness at the same location for the past 14 
years. 
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ESTABLISHED 1868 


Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 





Cutters and Importers 


DIAMONDS 





DIAMOND CUTTING WORKS 


and 


REPAIR DEPARTMENT 
68 Hunters’ Point Ave., Long Island City 


We employ the highest skilled mechanics 
| for the repair, recutting and matching of 
regular and fancy shapes—Emerald Cut, 
| Marquise, Triangular, Navettes, etc. 














AMSTERDAM CHICAGO LONDON 


16 Sarphatistraat 31 No. State St. 29 Ely Place 
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Was it Jewelry or Columbus That Was the Force Behind 
the Discovery of America? 

















PLEASE don’t laugh at the above title, 
it’s no joke but just a straight unvar- 
nished fact. Of course we all know that 
kind old Christopher Columbus came over 
here and saved this country from being 
any longer held back from her great desti- 
ny. But how could our friend and bene- 
factor Chris do this kindly act? He could 
not swim the “Pond,” and then swim back 
and tell us all about the lovely opportuni- 
ties fot emigrants to pick up gold over here 
to take back, if they escaped the savage 
indians, mosquitos, and things. He had 
not so much as a rowboat to his name, and 
you could have searched him vainly for a 
few simoleons with which to buy hard- 
tack to maintain his vital machinery on the 
soyage, if he had dared steal a galleon or 
so to keep his feet dry on the trip. 

Things, as you all know, looked very 
blue for Chris and his briny dream of a 
trip to India via the Atlantic. He had 
begged and begged royalty, nobility and 
gentry in Italy, and worn his boots to 
shreds without a red cent subscription. His 
lectures on geography as he saw it, had 
been listened to with interest; but Major 
Pond had not yet heard of him to take 
him in hand and make the lecture tour 
profitable with plentiful bill-posters, The 
obstinate Chris shrugged his shoulders, 
fastened his rags around him, plodded to 
Madrid to renew the dose of disappoint- 
ment. King Ferd, after a search over the 
balance of his bank account, declared, much 
as he would like a slice of the ruby pie in 
India, he just simply could not afford the 
tourist costs of his persuasive visitor, even 
if he might bring back a Golconda hoard 
as return cargo. Chris -was really “up 
agin it.” There was not in all the penin- 
sular of Iberia a manly soul who would 
(and could) chip in for Chris’s grub stake 
for the direct no-change-of-cars route to 
the gem-stocked Kathay. 

And then something happened—the un- 
expected of course. A little lady named 
Isabelle, who had listened to the Columbian 
yarn got a hunch that she would like to 
open up the India lottery, it sounded so cute 
and sweet. But she, poor dear, also was 
extremely short of cash. And ships cost 
more those days than they are now pur- 
chasable at from Mr. Lasker’s merchant 
navy. The ruby mines of aforesaid Gol- 
conda had gotten themselves mixed up in 
her dreams, and she thought it quite mean 
of her hubby Ferd not to dig down and 
cough up when there was so good a chance 
of rubies, diamonds and sich, galore, to be 
got for the mere cost of water transporta- 
tion. Talking of rubies and other sparklers 
reminded her she had quite a bunch “of 
her own.” With a woman’s keen intuition, 
after waiting till she was sure not a Span- 
iard in the crowd would start the Chris 
ships agoing, she got in her dear little 
head the connection between her Spanish 
jewelry outfit and the Kathay glittering 
stuff So that night she bundled her re- 
galia and other trinkets together and ran 
off to the pawnbroker. How happy and 


proud the little woman must have been 
when she got back home with the spondulex 
safe and sound from the hold-up men! It 
was enough to swell the heart and head of 
the little queen that she should be just the 
one to start a great United States which 
would some other day take away the pos- 
sessions her lovely jewels had bought. But, 
perhaps, we are getting ahead of our story. 

Well, anyway, don’t you think it was 
“Jewelry discovered America,” as I sug- 
gested in the head of my story, Chris could 
not do it, Italy hadn’t the nerve, Spain hadn’t 
the brass. Isabel did it with her little 
jewelry stuff—C. W. Coumbe. 








Customs Authorities Require Specific Decla- 
rations on Shipments to Canada 


Unless the shippers’ export declarations 
are made out correctly and completely, the 
U. S. Customs authorities, at points of ex- 
port, refuse to permit express shipments, 
destined to points in Canada, to pass through. 
Efforts to improve the service on this traffic 
have been handicapped accordingly, and the 
co-operation of shippers in eliminating this 
trouble is being solicited by the American 
Railway Express Co. 

In a statement, issued by the express com- 
pany, it is explained that these declarations 
are required by the U. S. Government for 
the purpose of securing definite information 
as to what goods are sent from this country 
to Canada, and also serve to identify ship- 
ments returned from the Dominion free of 
duty. 

The Customs authorities require that the 
declarations, which are made out by ship- 
pers themselves, be specific and complete. 
The Government is not satisfied with a 
generality such as, ‘one box of merchandise” 
or “one bale of cotton goods.” The informa- 
tion required must indicate clearly the na- 
ture of the commodity and the actual quan- 
tity contained in the shipment. For instance, 
it should be written “3 boxes, 345 yds. 
printed cotton cloth, value—.” 

According to Customs regulations, the 
value quoted should be the actual cost or 
selling price, if the goods have already 
been sold. If shipped on consignment, be- 
fore a sale has been made, the market value 
at the time of export in the United States 
port, at point of entry into Canada, should 
be made. Where the quantity of the goods 
is expressed in terms of weight, the net 
weight must be indicated in the proper 
column on the declaration. 

The government officials believe that 
shippers do not attach sufficient importance 
to the preparation of these export declara- 
tions, and that the work in many cases is 
left to clerks. Full directions are given 
on the back of the form, while additional 
information can be obtained at any express 
office. The U. S. Bureau of Foreign and 
Domestic Commerce, Washington, has issued 
an “export schedule,” which goes into de- 
tail on shipping goods from this country 
to Canada, and can be obtained from that 
Bureau, at five cents a copy. 
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Pierre Reymond, Enameler 





66° HIS celebrated enameler established 

himself, if he was not born there, in 
Limoges. It has been questioned whether he 
was not of German origin; his signature 
is sometimes Rexmon, Rezmann, &c. In 
his first style he approaches, in fact, the 
manner of Albert Durer; but his drawing 
soon fell under the Italian influence and a 
number of his painted enamels reproduce 
works of the Italian painters. The most 
frequent form of his signature, the lan- 
guage of his inscriptions that sometimes 
accompany his enamels, all in French, mili- 
tate in favor of the opinion that we see in 
him a French artist. 

“The works of this enameler (which are 
dated from 1534 to 1578) are numerous, It 
has been supposed that he placed his sig- 
nature or initials (P R most often sur- 
mounted by a crown) on many pieces that 
came from his atelier without having put 
a hand to them, There is, certainly, a 
great difference in their value, from the 
point of view of art, in those enamels 
signed by him, While he shows himself a 
great artist in some, he is much beneath 
himself in others, They are mostly gris- 
alles on a black back-ground with flesh 
tinted and some gilt. Rarely he uses poly- 
chrome enamels, as in the set of plates with 
blue back-ground on which he treats of 
the ‘History of the Chaste Susanna.’ It is 
from the engravings of Delaulne that he 
makes most frequent copies. He has re- 
produced on these plates the set of months 
from this ornemaniste. His painted enamels 
are of all sizes from the smallest to the 
largest. In the Gallery of Apollo, in the 
Louvre Museum, are 56 examples; in the 
Cluny Museum four are seen, These are 
plaques, ewers, chandeliers, oval and cir- 
cular plates, hexagonal salt-cellars, cups. 

“The most beautiful pieces of P. Rey- 
ond in the Louvre are the ewer dated 
1554 and decorated with a Triumph of 
Diana after Androuet Ducerceau, with the 
Bear Hunt and Stag Hunt, after Virgilius 
Solis, below; the salt-cellar of hexagon 
form on which are represented several epi- 
sodes from the life of Hercules. Three 
other enamelers are known under the name 
of Raymond and also of the XVI century. 
These are Martial, probably his son, Jean 
and Joseph, his descendants; the latter in- 
herits the greatest dignity from the cele- 
brated enameler.”—P, Rouaix. 








Diamonds cannot be sold at a figure which © 
Oklahomans think is too low, if the experi- 
ence which one jeweler had is an example. 
A Joplin, Mo., jeweler, with two friends, 
went to Miami, Okla., recently to sell a 
5'4-carat diamond, They valued the ring 
at $2,500, but were willing to sell it for 
$1,500. The stone, which had been pur- 
chased from a jewelry company of Kansas 
City, was valued at $1,250. It had been 
consigned to the Joplin jeweler through the 
Miners’ Bank of Joplin. The sheriff at 
Miami thought that something was wrong 
with a stone which a dealer valued at 
$2,500 but was willing to sell for $1,500. 
The jeweler and his two companions were 
arrested on a charge of grand larceny. 
They were released on bond, and the hear- 
ing of the case set for Sept. 25. 
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The Jewelry and Silverware Trade in China 








Report by Trade Commissioner Lynn W. Meekins Throws Interesting Side- 
lights on Types of Jewelry Preferred 














The jewelry and silverware market in 
Chna is the subject of a report written 
recently by Trade Commissioner Lynn W. 
Meekins and sent to the Bureau of Foreign 
and Domestic Commerce at Washington, 
Dp. C. This interesting review which ap- 
peared in a current issue of the Consular 
Report reads as follows: 

“Chinese tastes differ radically from 
American and European preferences in 
jewelry and silverware, As a result, the 
market in China for American goods of 
this class may be said to be limited practi- 
cally to the foreign colony and to the com- 
paratively few Chinese who have been 
abroad and have developed a liking for 
foreign articles. With 10,000 Americans 
and more than 25,000 Europeans now re- 
siding in China (all with a high average 
purchasing power), there is measurable de- 
mand for the products of American jewelry 
and silverware manufacturers, but the in- 
teresting variety of wares produced by 
Chinese gold- and _ silversmiths naturally 
commands the market, and it would seem 
worth while for American manufacturers to 
investigate the feasibility of duplicating 
these native types of goods. 

“Although frequent reference is made to 
the low purchasing power of the Chinese, 
the commercial development of China is 
gradually increasing the prosperity of the 
merchant class, and they purchase jewelry 
when occasion arises. This fact is attested 
by the elaborate establishments of native 
jewelers, goldsmiths, and silversmiths in 
Shanghai, Peking, and other cities, which 
carry on an extensive business. The cus- 
tom of sending gifts for Chinese holidays, 
festivals, weddings, and birthdays is a note- 
worthy factor in the jewelry and silverware 
trade, 

“Jewelry and silverware of foreign manu- 
facture are sold in China by foreign whole- 
sale and retail dealers and by Chinese and 
European department stores. As a rule 
the general import houses do not handle 
these lines, but manufacturers’ agents and 
commission houses do. The American 
manufacturer may arrange with an agent or 
4 commission house for representation, or 
he may sell direct to dealers. Traveling 
salesmen, working through an agency in 
China, are the best means of developing 
business, Keen competition is being -ex- 
perienced from European sources; particu- 
larly Great Britain, France, and Germany, 
and most of the foreign dealers in China 
carry ample stocks of European jewelry and 
Silverware to the exclusion of American 
lines, 

“The Chinese prefer ornate, heavily em- 
bossed jewelry to that of simple design. As 
the import figures indicate, the call for 
gold-filled and plated articles is greater than 
that for solid gold, silver, and platinum 
Wares. These include rings, chains, ear- 
Tings, bracelets, and hair. ornaments. 

‘Diamonds and pearls~aré the . favorite 
‘tones, with jade also figuring prominently 


in settings. Jade brought from Burma is 
carved in Canton, Peking, and Soochow. 
Soapstone, resembling colored marble, is 
used as a substitute, especially in the form 
of carved ornaments. Diamond rings have 
been increasing in popularity of late years. 
Pearl and jade rings, earrings, necklaces, 
and hair ornaments have a wide sale, it is 
reported, 

“Chinese rings are clumsy as compared 
with curs. The stones are very large and 
the settings extremely crude. Nearly all 
Chinese women and girls wear hair orna- 
ments of some kind. Ornamental combs are 
popular, and women of the well-to-do 
classes usually wear bracelets. Wrist 
watches are sold in considerable quantities. 

“Very little gold and scarcely any silver 
are produced in China, so these metals must 
be imported, and the price of native-made 
articles is affected considerably. 

“According to the Chinese maritime cus- 
toms returns, imports of jewelry, goldware, 
and silverware into China in 1918 were 
valued at- $52,556; in 1919, $82,428; and in 
1920, $134,307. Imports of plated jewelry 
(gold, silver, nickel, etc.) amounted to 
$285,262 in 1918, $397,883 in 1919, and $382,- 
259 in 1920. 

“The percentage of Chinese who have 
adopted foreign dress is small, and the 
market for hat pins, scarf pins, cuff links, 
shirt studs, collar buttons, and similar arti- 
cles is restricted to the foreign population. 
Such novelties as gold and silver pens and 
pencils, pocketknives, cigarette cases, and 
vanity cases have not a very extensive sale. 

“It should be remembered that Chinese 
customs do not involve the use of the table- 
ware with which Americans are familiar. 
On the Chinese Government railways and 
on coastwise and river steamers the table- 
ware is of low quality—steel knives with 
bone handles, plated forks, and spoons. The 
same is true in most of the hotels in China. 

“American manufacturers of rings, chains, 
earrings, bracelets, silver vases, and picture 
frames might well cbtain samples of the 
kinds most popular in China and determine 
the practicability of making them in the 
United States. It is in these native-style 
articles that most of the business is done. 

“Chinese gold and silversmiths turn out 
for the most part a thin product easily bent 
and broken, The reason is that pure metal, 
with little or no alloy, is used. Native 
craftsmen throughout China make many 
types of jewelry and silverware. So far as 
known, however, there are no factories 
using modern machinery. 








William Cohn and Milton Prager have 
opened a collateral loan company at 59 Hud- 
son Ave. Albany, N. Y. Mr. Cohn has 
been prominent as a manufacturing jeweler 
and Mr. Prager was formerly connected 
with the New York Loan Co. The concern 
will conduct a pawnbrokerage business and 
also deal ift fine jewélry and diamonds, auto- 
mobile accessories and sporting goods. 
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MORE FRAUD ORDERS 





Post Office Department Puts Three More 
Canadian Concerns on List of Those 
Forbidden the Use of the Mails 


Wasuincron, D. C., Aug. 17.—The Grand 
Silverware Co., The Imperial Silverware 
Co, and the Prize Silverware Co., Montreal, 
Can. have been closed off from doing 
business through the United States mails 
by a fraud order issued by the Post Office 
Department. 

These companies, all believed to be one 
and the same firm, have been conducting 
picture puzzle contests offering prizes to 
persons solving the intricate puzzles cor- 
rectly. Persons sending the correct solu- 
tion were congratulated upon their per- 
spicacity and told that they were entitled 
to a prize by post card. In some instances 
there was a string tied to the awarding 
of the prize, the winner being informed that 
a “beautiful one-half carat blue-white 
Mexican diamond of great brilliancy and 
rainbow hue” would be sent in case the 
sum of $1.48 was forwarded. In other in- 
stances the nature of the prize was con- 
cealed but the winner was requested to 
remit ninety-eight cents to cover the cost 
of shipping. 

Among the other silverware companies 
operating out of Montreal, Can., through 
the American mails using almost the identi- 
cal same scheme against whom fraud orders 
have been issued by the Post Office Depart- 
ment during the last six months are: The 
Mexican Diamond Co., The Northern Silver- 
ware Co., Egyptian Diamond Co., Egyptian 
Jewelry Co., Tifnite Jewelry Co., “Roger 
Silverware Registered,’ Union Silverware 
& Jewelry Co., Canada Jewelry Co., Radio 
Diamond Co., Premium Jewelry Co.,, 
Northern Jewelry Co., Sterling Jewelry Co., 
Sterling Premium Co., Egyptian Diamond 
Ring Co., Union Silverware & Jewelry Co. 
and Crown Silverware Co. 








Bankruptcy Petition Filed by Theresa P. 
and Emanuel S. Rose, Trading as 


S. Rose, New York 


Theresa P. and Emanuel S. Rose during 
business as S. Rose, dealers in diamonds, 
21 Maiden Lane, New York, filed a petition 
in bankruptcy last Wednesday in the United 
States District Court, listing liabilities of 
$13,941 and assets of $20,474 consisting of 
accounts. 

The creditors listed are: Chatham & 
Phenix National Bank, $4,971; Joyce Koebel 
Co., $1,941; J. Fink & Sons, $1,490; Anton 
Smit & Co., $1,596; Abe Levine, $1,000; 
J. K. Smit & Zenen, $2,600; Ehrmann & 
Bahlsen, $450; P. C. Skinner, $520; Max 
Goldstein, $151; Paul E. Mathey, $100. 

The business was founded by Solomon 
Rose, late husband of Mrs. Theresa Rose, 
He was for a time alone but in 1895 be- 
came of the firm of Van Noppes & Rose, 
continuing thus until 1898. He died in 
1890. Subsequently the business was con- 
ducted for a time under the style of S. 
Rose & Co. by Mrs, Rose and a son. 
Later that business was taken over by the 
son, Joseph S. Rose and Mrs. Rose with 
another son, E. S. Rose started the busi- 
ness under the style of S. Rose. 
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The Hope For Sapphire Jewelry 


The most profitable industry is that which is based on 
stable value and standard high quality. Reckless com- 
petition and unchecked price-cutting spell ruin for an 
industry; fair prices based on the cost of production, com- 
bined with highest quality, mean profitable and lasting 
business for all concerned. 


Stabilizing the Synthetic Sapphire market, both as to quality 
and price, will bring about a new and more profitable 
business condition among manufacturers and jewelers who 
specialize in sapphire jewelry. The present great vogue of 
the sapphire insures a steady demand and continuous 
sales. Stable prices assure legitimate profits. 


Many leading manufacturers have expressed their convic- 
tion that the recent decision of the U. S. Supreme Court, 
upholding the patent rights of this concern to the exclusive 
sale of Synthetic Blue Sapphires, will prove a boon to the 
jewelry industry. 


Truly, the hope for sapphire jewelry lies in HOPE 
Sapphires. 


LHeller 6 Son, inc. 


Paris PROVIDENCE GENEVA 
358 FIFTH AVE., NEW YORK 





The Only Synthetic Blue Sapphire in the World 
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The News from England 


Attempted Theft at London Establishment Fails—Business Improving in Shef- 
field—Jewelry Auctions Attracting Attention—A Ten Year Clock—Futurist 
Jewelry for Autumn Trade 

















Lonpon, Aug. 5.—Among other things - 
demonstrated by the jewelry displays at the 
recent. London Fair and Market was the 
fact that the retail jewelers are paying quite 
a bit of attention to well-finished gramo- 
phones as a profitable sideline. Such firms 
as A. L. Oppenheim of Grays Inn Road 
who are manufacturers, shippers and im- 
porters for the jewelry trade and specialize 
in alarm clocks, exhibited some very fine 
pedestal gramophones in solid mahogany 
and walnut. It is only recently that the 
jewelry trade here has regarded the gramo- 
phone with anything like enthusiasm, but 
now that a finely finished instrument is a 
decided show asset, especially for the west- 
end jewelry establishments, it seems that 
they are going to have quite a vogue, 

* * * 

Alexander R. Nelson, manager of the 
London Goldsmiths’ Co., Oxford St., chased 
a would-be thief from the Oxford St. 
establishment to Bloomsbury where a cap- 
ture was effected. A tailer, who has been 
committed for trial charged with the theft 
of two valuable diamond rings, entered the 
London Goldsmiths’ Co’s. premises the other 
morning, selected two rings valued at £475 
and carried them to the street door ostensi- 
bly to show a young woman who was “too 
bashful to come inside.” At the door White 
bolted. The rings were found clenched in 
his hand after a policeman ran in front of 
him tripping him up with the manager on 
top. The chase provided rare entertain- 
ment for the metropolitan crowds. 

* * * 


Sheffield reports that business in the sil- 
ver and electroplate industry is improving 
very slowly but surely with spoons and forks 
the best selling line at present. One of the 
factors assisting the Sheffield trade just 
now is the replenishing of silver and elec- 
tro plate by shipping companies and hotels. 
Admiralty orders for silverware, on the 
other hand, are diminishing each year since 
the naval restriction policy precludes the 
purchase of table ware on anything like the 
former scale. There is more export de- 
mand for silverware now. 

* * * 

In passing up their preference dividend for 
the first six months of the present year 
Martin Hall & Co., silversmiths and electro- 
platers, are only providing a barometrical 
indication of business as a whole. In its 
circular the Sheffield firm says that reduced 
profits and depreciation in stocks values 
during the past year have resulted in a 
general trading loss of nearly £20,000. The 
silversmiths, like the goldsmiths, have been 
passing through a very trying period and, 
although prospects this month are brighter 
than they have been for years this section 
of the industry is going warily. 

* * * 

Excellent.prices are being obtained here 


at the jewelry auctions this month and such — 


firms as Debenham Storr & Sons, Ltd., of _ 


Covent Garden are holding public jewelry, 
plate and watch and clock sales four days 
each week. Christies have been specializing 
in old family collections of silver and silver- 
gilt piate. 

* * * 

The British Horo-Electric Co. expects 
to do a hig business with its Bulle “per- 
petual motion” clock described in THE 
JEWELERS’ CriRCULAR recently. While espe- 
cially suitable as a domestic clock the new 
timepiece, it is considered, will be of great 
use in public buildings, factories, offices and 
railroad depots. The Bulle needs no wind- 
ing, cleaning or repairing. It goes for 10 
years without being wound but once. 
pendulum is impelled electrically, the pendu- 
lum bob consisting of an electro-magnet 
swinging concentrically around a_ curved 
permanent magnet having its north pole in 
the center. <A projecting pin makes roll- 
ing contact with a rocking piece. Motion 
is transmitted by a pawl to a_ horizontal 
ratchet wheel and thence by worn screw to 
the minute hand. Current is provided by 
a single cell of the Leclanche type. The 
call on the‘battery is so slight that it goes 
uncharged for 10 years. Hence the 10- 
year clock. 

* * * 

The latest jewelry designs now being 
handled by the retail jeweler here include 
the combination platinum and onyx orna- 
ments. There are rose diamond platinum 
arrows, square and circular style cuff links 
and star pendant earrings. The onyx is 
made the basis for all these designs, the 
gems being set in the center thus contrast- 
ing effectively. Finger rings are carried 
out on the same lines with a square or 
circular slab of onyx and diamonds or other 
gems grouped in the center. 

* * * 

New jewelry lines for the Autumn trade 
will include novelty futurist jewelry in 
which metropolitan and provincial manu- 
facturers are now interesting themselves. 
This “futurist” jewelry looks like nothing 
on earth but it doubtless will have a vogue 
simply as a novelty. It is made up ‘of 
squares and circles and triangles and is 
particularly adaptable in pendant form. In 
the more useful lines there are silver or 
plated egg cups having a broad base on one 
side of which is a slot which takes the tip 
of the spoon when not being used. Real 
ebeny goods are increasing in numbers and 
are being extended to utility goods such as 
button hooks, candlesticks, snuff boxes, 
shaving stick holders and powder boxes. 








Leo M. Dornberg, a diamond merchant 
and jeweler at 723 Riverside Ave., Spokane, 
Wash., is retiring from the jewelry busi- 
ness and after closing out his business on 
Feb. 1, 1923, will go to Los Angeles where 
he will re-engage in the jewelry trade. He 
has been engaged in the jeweffy business ‘in 
Spokane for 25 years. 
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Death of Benjamin Meisner 


Detroit, Mich., Aug. 16.—Funeral serv- 
ices for Benjamin Meisner, prominent 
jewelry manufacturer, were held recently 
at Detroit. Mr. Meisner died of heart dis- 
ease in his offices, 404 Liggett building. His 
home was at 2007 Virginia Park. 

Mr. Meisner was 45 years old. He was 
born in Germany, and came to Detroit as a 
boy. He was a member of Temple Beth EI, 
the Elks, Masons and Knights of Pythias. 
He is survived by his widow, Sadie, his 
parents, Mr. and Mrs, Bernard Meisner, 
five sisters and two brothers. 








Death of Robert N. Atkins 


CampBrincE, O., Aug. 16.—Robert Noah 
Atkins, aged 48, one of Cambridge’s most 
prominent business men, died Aug. 8 at the 
Wells Hospital, following an operation for 
appendicitis, Mr, Atkins was conducting 
the jewelry store established by his father 
in 1850 which has been unusually successful 
having a reputation second to none in south- 
eastern Ohio, 

Mr. Atkins was also president of the 
Citizens Bank Co. In 1895 he was married 
to Queen Markly of Newark, O., who with 
two children survive. 

The business for the present will be con- ' 
tinued. by the widow Mrs. Queen Atkins, 








Tampico Supply of Fresh-Water Pearl Shells 


Consul George P. Shaw, Tampico, 
Mexico, has reported to the United States 
Department of Commerce, Washington, 
D. C., that a large bed of fresh-water pearl 
shells has recently been discovered ' near 
Tampico. It is composed of large, live mus- 
sels, having shells with particularly lustrous 
surfaces, mostly pure white. Some shells 
are colored purple and pink. They are 
thick and average 4 or 5 inches in width. 
The person who is at present endeavoring 
to develop a business in these shells states " 
that shells suitable for button manufacture 
are available in large quantities. He has 
received tentative orders from _ various 
American firms for several thousand tons. 

The success of the venture, says Com- 
merce Reports, will depend on the prices 
quoted. Therefore bids are solicited from 
interested firms. Communications may be 
addressed direct to Peter Angeles, Apartado 
653, Tampico, Mexico. 








Rich gold-bearing quartz has been struck 
on property at Malega Barrens, Queens 
county, Nova Scotia, according to a report 
from Consul J. N. McCunn. This prop- « 
erty was acquired in 1921 by John E. 
Emmet and others, who have been operating 
for several months. Preliminary develop- 
ment was concluded recently and quartz 
now is being taken out and crushed. A 
brick of gold weighing 20 ounces, the yield 


_,of-6-tons of quartz crushed, was exhibited 
“at Yarmouth by Mr. Emmet who returned 


on July 27 from a visit to the mines. It is 
also reported by Consul McCunn that a 
rich strike has been made in areas on the 
South Rabbitt lead, Malega Barrens. This 
property is said to be owned by Mr. Lina- 
han, of Cleveland; * who “tas had 11 men 


employed since carly Spring. 
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Tennessee Jewelers Meet at Knoxville 








Members of State Association Elect New Officers, Discuss Business Topics and 
Transact Other Business at Eighth Annual Convention 

















KNOXVILLE, Tenn. Aug. 17—B. W. 
Akers, of Knoxville, was elected president 
of the Tennessee Retail Jewelers’ Associa- 
tion at the annual convention held in Knox- 
ville, August 15-16. Mr, Akers succeeds 
T. H. McClure of Chattanooga at the helm 
of the organization. Other officers elected 
are: First Vice-President—Aaron Bergeda, 
Nashville, Second Vice-President—Charles 
C. Maskall, Knoxville; Secretary-Treas- 
urer—E. H. Murray, Pulaski, (re-elected. ) 

The new board of governors consists of 
T. H. McClure, Chattanooga; Calvin 
Graves, Memphis; Ben J. Lamb, Rockwood ; 
FE, A. Lancaster, Greeneville; I, L. Grady, 
Jackson; M. C. Jensen, Nashville; C. C. 
Breece, Clarksville; and Wilbur Johnson, 
Maryville. The delegates appointed to 
represent the State at the convention of 
the national association are T. H. McClure, 
Chattanooga, and J. D. Hope, Knoxville; 
alternates, Ben J, Lamb, Rockwood, and C. 
C. Breece, Clarksville. 

Tuesday 

The eighth annual convention of the 
Tennessee association was convened at the 
Business Men’s Club in Knoxville Tuesday 
morning by James D. Hope, acting in 
behalf of the Knoxville jewelers. The num- 
ber present was not as large as usual, owing 
to a report current throughout the State 
that all trains would cease running that day, 
which caused practically all the middle and 
west Tennessee delegates to absent them- 
selves from the convention through fear of 
being left in Knoxville without means of 
transportation back to their homes, 

In opening the convention Mr. Hope in- 
troduced Neal B. Spahr; city attorney, who 
in the absence of Mayor Neal, was delegated 
the task of extending the city’s welcome and 
hospitality to the delegates. 

Secretary Murray made the response. 
Mr. Murray in his talk also spoke of un- 
usual business conditions that have borne 
heavily upon the small town jeweler. Being 
a small town business man himself, Mr. 
Murray spoke authoritatively upon this sub- 
ject. During the past year, while jewelers 
in the larger towns have had a successful 
business, the reverse has been the case of 
the small town man. In support of this 
statement, Mr. Murray gave figures show- 
ing that a great many small town jewelers 
had experienced such a poor business year 
that they felt unable to pay their dues to the 
association and attend the convention. Ac- 
cording to the sliding scale of fees, 15 jew- 
elers, having the large businesses, and pay- 
ing a membership fee of $15 had sent in 
their dues; 19 jewelers, engaged in a more 
moderate business in jewelry, paid the $10 
fee; while of the smaller jewelers whose 
membership fee is $7.50, only seven renewed 
their membership this year. 

The desirability of the jewelry store as a 
business was emphasized by Mr. Murray. 
He said that the business is one which is 
conducive to high ideals, to refinement, and 
to. the development of the artistic side of 


man’s nature. He said that one rarely, if 
ever, hears of a jeweler who has infringed 
the laws of the land, and that jewelers as 
a class are among the best people of the 
country. He appealed to the Tennessee as- 
sociation to stand together and to co-oper- 
ate for the best interests of all, and to 
become a strong branch of the national as- 
sociation. 

The address of the president, delivered by 
L. H. McClure, of Chattanooga, president 





B. W. AKERS, PRESIDENT-ELECT 


of the state association, was short but ef- 
fective. He said in part: 


ADDRESS OF PRESIDENT MCCLURE 


Without any desire to be critical it is beyond my 
comprehension to understand the lack of interest 
shown by so many of our fellow merchants in one 
of the most important phases of our business. 

Granted that the past year has been one of many 
trials and we are “not yet out of the woods,” no 
one can successfully deny but that for the splendid 
work of the various committees and officers of our 
national association we would be much worse off 
than we are, and if we are to obtain relief from 
some of our burdens in the near future, we must 
look to those same sources for action. 

It is very gratifying in looking back over the 
past months to feel that the jewelers have met the 
changing conditions of business with great courage 
and good business judgment. 

It can be safely said that during the period of 
inflation that we took little advantage of the situa- 
tion and prices of most lines of our merchandise 
advanced far less than others, and when the period 
of deflation set in, the good jewelers at least, re- 
gardless of size and standing, took their losses 
cheerfully and gave their customers the benefit 
of every advantage. 

Now just a few words about this convention. It 
is my desire that every one attending these meet- 
ings get all the good possible out of them, and this 
can best be accomplished by putting all you can 
into them. 

In addition to the usual question box, I have 
requested every one attending to be prepared to 
offer some suggestions that may, help us in the 
daily affairs of our stores. This refers particularly 
to little things apparently unimportant, but in 
reality having a decided bearing on the ease with 
which we accomplish things, particularly in our 
busiest season. 


Following the president’s address came 
the report of the secretary-treasurer, which 
also emphasizes the fact that the past year 
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has been an unusual one in the annals of 
the jeweler in the small town, the effect of 
which has been the failure of the association 
to increase its membership in the manner 
in which it has been accustomed to do dur- 
ing previous years. It was generally felt, 
however, by the convention that another year 
would show a decided increase in the mem- 
bership of the organization. Secretary Mur- 
ray stated than a canvass of the State which 
contains about 275 jewelers, will be made 
during the coming year by the State asso- 
ciation officers in conjunction with a field 
worker of the national association, which, 
it is anticipated, will result in greatly 
augmenting the membership throughout the 
State. 
ADDRESS OF A, L. THOMA 

A. L. Thoma, of Piqua, O., made the con- 
cluding address of the morning. He was 
also the chief speaker the following morn- 
ing. Mr. Thoma spoke of the coming na- 
tional convention to be held in Cincinnati 
and urged that all members of the State as- 
sociation who could possibly do so attend 
the meeting. He spoke of the lectures and 
the round table work which will be a feature 
of the Cincinnati meeting and said that any 
jeweler attending will be repaid for making 
the trip by the helpful ideas which can be 
worked out in his business, which he will 
get at the convention, 

Mr. Thoma also enumerated a number of 
projects which the national association has 
taken up with a view of benefiting the 
jewelers of the United States. He men- 
tioned the efforts made, in which the A. 
N. R. J. A. has co-operated, during the past 
year to secure a classification of watch- 
makers, in order that a jeweler in need of 
such a workman may have authoritative 
knowledge of the rank which the watch- 
maker holds in his.trade. The matter of 
clock sales, with a view to securing a ‘uni- 
form scale of prices, has been a matter 
which the national association has taken 
steps toward adjusting. A scale of prices 
on silver goods, which will enable the 
jeweler to make a profit sufficient to meet 
his overhead expenses and still show a 
margin of legitimate profit, said Mr. Thoma, 
has been secured through the efforts of 
the national body, and information in regard 
to these adjustments relative to sterling sil- 
ver will be given out at the convention. 

The added prosperity that has recently 
come to the retail jewelers’ association 
through the work of the field secretary who 
has aided the various State organizations 
in campaigns for increased membership, 
was touched upon, and the fact that the 
larger jewelers are becoming interested in 
the activities of the association and are 
rapidly joining its ranks was commented on 
by Mr. Thoma. He spoke during the 
course of his address of some of the enter- 
tainment features which will make the Cin- 
cinnati convention a most pleasurable as well 
as profitable meeting, and again urged all 
the Tennessee jewelers to be there. 

The speaker concluded his remarks by 
referring to the efforts of the national body 
to secure the abolition of the luxury tax. 
Mr. Thoma maintained that a great many 
articles carried in a jewelry store, such as 
glassware, knives, forks and spoons, and 
such articles cannot be classed as luxuries, 
for he declared that silverware is much more 
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durable than any other material from which 
table accessories may be made, and is con- 
sequently more economical. He said that 
while jewelers, as a class, are as patriotic 
as any other body of people, they feel that 
the tax is a hardship upon them and is un- 
fair. 
COMMITTEE REPORTS 

Next in order on the program was the 
reports of various committees. The commit- 
tee on resolutions, with Mr. Bergeda as 
chairman, presented resolutions thanking the 
jewelers of Knoxville for the elegant and 
enjoyable banquet tendered at Whittle 
Springs, and for the courtesies and enter- 
tainment shown them during their stay in 
the city. A resolution of thanks was also 
extended to the press. Approval of the 
work of the Jewelers Security Alliance, 
the National Jewelers Mutual Fire Insurance 





A. L. THOMA, WHO ADDRESSED THE CONVENTION 


Co, and an endorsement of the movement 
on the part of the national association in 
providing a field secretary was expressed 
in the resolutions. 

The report of the auditing committee, 
composed of A. E. McCulloch, Maryville, 
and Chas. E. Maskall, Knoxville, was made 
by Mr. Maskall, approving the accounts of 
the secretary-treasurer of the association. 
The report of the election committee was 
then read by Mr. Cayce, Nashville, and was 
unanimously accepted, as were the reports 
of the former committees, 

The next business to come before the 
convention was the deciding of the time and 
place of the next annual convention. James 
Hope suggested that the secretary be in- 
structed to send out questionnaires to all 
members of the association and find out their 
wishes in the choice of a place of meeting 
next year. This suggestion was accepted. 

Mr. Akers, after the report of the election 
committee was read, was inducted into his 
new office by retiring President McClure, 
and presided over the deliberations regard- 
ing a place for the meeting of the 1923 con- 
Yention and the remainder of the meeting. 

An automobile trip to points of interest 
or visitors who remained in the city con- 
(luded the convention. Among other social 
atures arranged for the visitors were a 
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banquet at Whittle Springs at which Col. 
W. S. Shields, prominent banker and brother 
of United States Senator Shields, acted as 
toastmaster, and speeches were made by 
Judge H. B. Lindsey, James Cayce, Aaron 
Bergeda and T. H. McClure. The jewelers 
were also guests of honor at the dinner of 
the Rotary Club. 








POLICE DOUBT ROBBERY STORY 





Negro Bandits Reported to Have Escaped in 
Automobile After Holding Up Pro- 
prietor and Clerk of Trenton, 

N. J., Jewelry Store 

TRENTON, N. J., Aug. 18—The boldest 
diamond robbery in broad daylight to take 
place in Trenton in many years was reported 
in the establishment of the Wittman Jewelry 
Co., located on the second floor of what 
was once the home of the Trenton Sunday 
Advertiser at 33 W. State St., in the heart 
of the mercantile zone, a short block to 
police headquarters, and a block and one- 
half from the State Capitol. 

Two negro bandits just at dinner time in 
the early evening, according to the report, 
with drawn guns, confronted the clerk, and 
got away with three trays of diamond rings 
estimated at a value of from $8,000 to $10,- 
000. After they had hurried down the one 
flight of stairs to State St., the holdup men 
walked quite leisurely to Chancery Lane 
alongside of Hildebrecht’s fashionable dining 
room, took seats in an automobile, and hur- 
ried away into the hills of Pennsylvania by 
way of the Calhoun St. toll bridge over 
the Delaware River in the western section 
of the city. 

Three automobiles loaded with detectives 
and policemen, who received the alarm when 
the proprietor of the establishment telephoned 
headquarters, sped after the burglars, but 
failed to locate them after they had scoured 
every nook and corner of Bucks County, 
Pa., across the river from Trenton. The 
last seen’ of the fugitives was at Morris- 
ville, Pa., one mile from here, where they 
were directed as to the proper road to use 
to get through the town. The police of this 
city and surrounding cities are now watch- 
ing for the thieves, 

Milton Scheinberg and Benjamin Witt- 
man, owners of the establishment, informed 
the police that about 189 rings containing 
diamonds were carried off by the marauders. 
The former says that he was held up by one 
of the negroes as he reached the top of the 
stairs leading to the salesroom. He stated 
that he fainted when a revolver was poked 
under his nose, but revived after the men 
had made their getaway. 

The Wittman establishment, which has 
branches in Paterson and Philadelphia, closes 
at 5 o’clock daily during the Summer 
months. It was shortly before 7 o'clock, 
when Edward Wittman, a brother of one 
of the proprietors, and a clerk in the sales- 
room, was engaged in preparing a list of 
diamonds to be sent to the salesroom in 
Philadelphia the following morning. Witt- 
man was standing in the rear of one of the 
show cases with three cases of diamonds 
resting on top of a case, when the negroes 
opened the door quietly. One of the bandits 
stood guard at the door, while the other 
backed the clerk to the wall under the nose 
of the gun. 








71 


“Throw up your hands and keep your 
mouth shut,” the burglar cried, as he pro- 
ceeded to help himself to the rings, 

Wittman says that the bandit kept him 
covered with the revolver in one hand and. 
worked fast with the other in cleaning the. 
trays of the diamonds. The thugs had 
been operating but a few minutes when 
Scheinberg, who had been at the Stacy- 
Trent Hotel in the same block at dinner,. 
walked up the stairs to see how the clerk 
was getting along with the work. When he 
reached the entrance to the door leading 
into the establishment, he was confronted 
by the other holdup man and commanded 
to throw up his hands, 


“Throw up your hands and keep quiet or 
I will kill you,” was the order to Stein- 
burg from the robber, according to his re- 
port of the affair. 

A minute or two later the negro inside 
the salesroom joined his confederate. They 
then went to the automobile in waiting and 
disappeared down Chancery Lane to W. 
Front St., thence out W. State St, to the 
river bridge and across. 

Instead of Wittman shouting for help 
from revolving windows in the front of 
the establishment under which a number of 
men patronizing a cigar store were stand- 
ing, he telephoned to Acting Sergeant 
Michael Ryan at police headquarters. 

Chief of Police James Culliton, Detective 
John Heher, Detective William Mullen, 
Chief of the Vice Squad ‘Walter Green, Act- 
ing Captain John Hebner and a number of 
plainclothesmen and patrolmen leaped into 
police automobiles and started in pursuit of 
the fleeing negroes. 

Dr. Frederick Collier, a local dentist, was 
sitting in his automobile in Chancery Lane 
when the negroes, bounded into their ma- 
chine. He gave chase, but they lost him in 
the Pennsylvania hills, 

Scheinberg has announced that he will 
give $100 for the apprehension and arrest 
of the robbers. 

Chief Culliton, Acting Captain Heher, and 
Detective Green are doing their best to 
gain some clue that will lead them to the 
burglars. 





Three Members of Trenton Jewelry Firm 
Locked Up After Police Say They 
Admit Fake Robbery 


TRENTON, N. J., Aug. 21.—Proprietors of 
the Wittman Jewelry Co., 33 W. State St., 
admitted to the police, according to the lat- 
ter, that the hold-up of their place last 
Wednesday night, in which $12,000 worth 
of diamonds and jewelry were taken, was a 
“fake,” staged for the purpose of obtaining 
their insurance. The jewels, the police say, 
were recovered in a coal bin near Philadel- 
phia, a member of the firm showing tive 
police where the jewels were hidden. 

Edward Wittman, a brother of Benjamin, 
one of the proprietors of the firm, broke 
down and confessed after he had been con- 
fronted by a large number of witnesses who 
denied the truth of his story of a hold-up. 
His confession, the police say, was followed 
by confessions by Benjamin Wittman, of 
5448 Arlington St., and Milton Steinburg, 
4646 Walnut St., both of Philadelphia. The 
men were locked up. An application for 


burglary insurance had been filed by the 
firm. 





THE JEWELERS’ CIRCULAR August 23, 1922. 





Miss Eva Novak, Celebrated Motion Picture Star, Wears 


NAVARRE PEARLS 


For their beauty, their lustrous color, their durability 


Navarre Pearls Reflect Beauty All Women Can Afford 


Imported and Sold Exclusively to the Retail Jeweler by 


BLAUER-GOLDSTONE COMPANY 


5 No. Wabash Ave., CHICAGO 


See the Navarre Display, at the National Convention, Cincinnati—Suite 324-326-328—Sinton Hotel. 




















August 23, 1922. 





THIRD GOLF OUTING 





Members of Chicago Jewelers’ Association 
Enjoy Successful Tournament at Green 
Valley Golf Club Under Ideal 
Weather Conditions 
Cuicaco, Aug. 16.—The third golf out- 
ing of the Chicago Jewelers’ Association 
was held at Green Valley Golf Club yester- 
day and was one of the most successful and 

enjoyable events of the year. 

This outing was to have been held on 
Aug. 8, but on account of the disturbed 
conditions due to the street car and elevated 
strike was postponed until yesterday. 

The members gathered early and the day 
was ideal for golf. All the scheduled events 
for the day came off promptly on time. At 
1 o’clock immediately after the sixth event 
had been played at the 18th hole, luncheon 
was served and the first foursome left the 
first tee at 2 o’clock. Dinner was served 
promptly at 7 o’clock and the awarding of 
prizes was made by Chairman M, J. Kelly 
shortly after 8 o’clock, 

At the conclusion of the day the matter 
of a fourth outing was brought up and it 
was unanimously voted that the golf com- 
mittee should arrange for a game some time 
in September. The date and place of meet- 
ing will be announced by the committee 
later. While this fourth outing will be 
held, all the season events were decided at 
the outing yesterday and the events at the 
next outing will all be one-day contests. 

Event 1: The prize in the event is the 
Doyle trophy and is awarded to the mem- 
ber making the lowest gross score at any 
one of the regular outings. The winner is 
entitled to have his name engraved on the 
trophy and retains possession of it for the 
period of one year, or until awarded to 
someone else. This year the trophy was 
won by M. J. Kelly who made a score of 86 
at the outing. 

Event 2 is for the President’s cup and 
carries with it the same _ privileges 
for the winner as in the first event. This 
contest runs through the season eliminating 
until on the last day two contestants re- 
main, Yesterday the final contest was be- 
tween A, L. Hancock and Joe Kucera. Mr. 
Kucera won 2 up, 27 holes. 

Event 3 is for the longest drive from 
the first tee made at any one of the 
outings during the season. M. J. Kelly 
made the longest drive at the second out- 
ing, 225 yards, but was disqualified by a 
rule which prevents a member from winning 
two prizes and as Mr. Kelly won event 1, 
the sterling silver bowl, donated by J. T. 
Montgomery was awarded to W. W. Beck- 
with, who made a drive of 213 yards at yes- 
terday’s outing. 

Event 4: for the low net for the day was 
divided at this meeting into three classes. 
Those with handicap of 5 or less, those 
with handicap of 6 to 15, those with handi- 
cap of 16 or over. J. T. Montgomery with 
a score of &4 won in the first class, and 
was awarded a smoking set donated by 
George Englehard. A. L. Hancock with a 
Score of 80 was awarded the cut glass dish 
donated by C. P. Duncan, for the winner 
of the second class. The silver bread tray 


donated by H. J. Rosenberg, for the win- 
ner in the third class was awarded to Frank 
Moran with a score of 74, 
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The blind bogey event for members was 
won by Fred Marhoff, who was awarded a 
pair of golf hose, donated by H. Paul Juer- 
gens, 

The special putting contest against time 
proved to be the exciting event of the day. 
Gus Weinfeld offered a handsome belt 
buckle to the player who would sink the 
ball in exactly 10 puts in the shortest time 
and no putt to be made from within 30 
inches of the hole. This event was won by 
Milton Hess in 13% seconds, 

In the seventh event, J. G. Swartchild 
offered six golf balls to the player making 
the lowest gioss on nine holes, players 
choice. This event was won by G. V. Dick- 
inson, with a score of 33. 

E. E. Marshall with 74 chips won the 
solid gold watch chain offered by Charley 
Brown in the cow pasture-Kelly pool event. 
In this event each player started with 25 
chips and handed each member of his four- 
some a chip every time he shot in the rough, 
a bunker, or pit, or out of bounds. 

Hiram Long offered a pear scarf pin for 
the player making the shortest drive from 
the first tee, and this was won by Louis 
Goldman, who drove the ball 87 yards and 
one inch. 

Geo, Fleming won the consolation free 
for all events by taking 145 strokes to 
negotiate the 18th hole and was awarded a 
pair of golf hose donated by C. & E. 
Marshall Co, 

The guest low net prize was won by E. 
A. Kelly with a score of 78 and he received 
the prize of four golf balls offered by L. H. 
Schaefer. 

The guest low gross score for the day 
was made by Raymond Drexmit with a 
score of 84 and he received a pair of solid 
gold cuff buttons donated by Fred Haller. 








Chicago Diamond Dealer Reports Being 
Robbed of Gems Valued at $10,000 


Cuicaco, Aug. 17.—J. J. Maremont, a 
diamond dealer in the Mallers building, re- 
ported to the police one day last week that 
three bandits had robbed him of $10,000 
worth of diamonds while he was driving 
from South Bend to Gary. 

He claims that three bandits driving a 
large touring car had evidently trailed him 
from his Chicago office and when a lonely 
spot was reached held him up and took his 
wallet while holding revolvers to his side. 

Mr. Maremont carries insurance to cover 
the full amount. 








Jewelers Gold Bars Withdrawn and 
Exchanged at New York 
(Week Ended August 19, 1922) 
The U. S. Assay Office reperts: 


Gold bars exchanged for gold coins... $797,181.60 
- Gold bars paid depositors............ 78,383.48 
ENR Nieto ete-4Roaleea eines $875,565.08 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


PETE” Pe hawdnreciccewuneennep ees $192,219.91 
PEE, ania eeiinednenaneneweeeeae 216,818.30 
SS error errr 144,692.31 
BOGIEAE obese teevabaenaswueys 72,925.44 
ED Keo aesen eee euennes 134,162.27 
MNS isiciea es a0s dies eam aecmkeene 36,363.37 

MOEN) ego ure pads eevee esneoe $797,181.60 
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JEWELER FOUND DEAD 


Body of Retired Newark, N. J., Manufacturer 
Found in Weequahic Park With a 
Revolver in His Hand 


Newark, N. J., Aug. 19.—When Charles 
W. Frisch, a retired manufacturing jeweler, 
disappeared from his home at 46 Quitman 
St. late in the day, his relatives instituted a 
search and finally reported the matter to the 
police. The next morning Frisch’s body 
was found in Weequahic Park with a bullet 
in his head. He was identified by a motor- 
ist’s card, which was found in his pocket. 
The body was found on a bench in the park 
by William Kendall, of 77 Weequahic Ave., 
as he was passing through the park on his 
way to work. The bullet wound was in the 
right temple. The right hand clenched a 
.32-caliber revolver. 

Members of the family said that he had 
been suffering from nervous troubles for 
the past two months. Before leaving home 
Mr. Frisch sent his brother-in-law, H. E. 
Blaicher, to a local building and loan asso- 
ciation with his passbook to be posted, but 
he did not indicate in any way that he con- 
templated taking his life. 

Mr. Frisch was born and lived in Newark 
all his life. He retired from the jewelry 
business last February, when the firm of 
Frisch Bros., located for years in the Rich- 
ardson building, Green and Columbia Sts., 
was dissolved. 

Mr. Frisch is survived by his widow, a 
son, Charles D., 22 years old; two sisters, 
Miss Lena Frisch and Mrs. Blaicher, all of 
the Quitman St. address, and a brother, 
Richard Frisch, who resides at 637 Hunter- 
don St. 











SENT TO PRISON 


Swift Justice Meted Out to Crook Who 
, Attempted to Rob Pittsburgh, Pa., 
Jewelry Store 


PittspurcH, Pa., Aug. 19.—Swift justice 
was meted out to a man who gave the name 
of John Lewicki, of New York, arrested 
here early in August for attempting to rob 
the Wolk Jewelry Co. store of goods listed, 
by the police as worth $1,700. He was 
sentenced to not more than seven and not 
less than four years in the Western Peni- 
tentiary. 

Lewicki gained entrance to the jewelry 
store by swinging from a rope to the Wolk 
building from an adjoining building and cut- 
ting a hole in the wall separating the drug 
store from the jewelry establishment. But 
his work availed him nothing, for he was 
arrested after he had piled up a large 
amount of stuff taken from the jewelry 
cases of the store. 

It is stated here that Lewicki is wanted in 
Michigan, where he is said to have broken 
jail from the State prison. He will be sent 
back to the Michigan institution as soon as 
he serves out his term here. Lewicki had 
cleverly planned the robbery, but he was 
not as quick as the police, who caught him 
with the goods. 











A diamond ring valued at about $1,400 
was stolen recently by a sneak thief who 
visited the store of Boyd Park, Salt Lake 
City, Utah. 
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Tariff Bill Passed by the Senate 


New Revenue Measure Adopted by a Vote of 48 to 25 and Now Goes to Conference Committee — No 
Important Changes to the Jewelry, Clock or Watch Schedules as Originally Reported 
by the Senate Committee—Slight Changes in the Duty on Gems 























WasHIncTon, D. C., Aug. 21.—By a vote 
of 48 to 25 the Senate Saturday passed the 
so-called McCumber-Fordney Tariff Bill 
and the measure has been sent back to the 
House for a conference to iron out the 
differences that have arisen between the 
two bodies by reason of more than 2,300 
amendments made in the original text of 
the bill by the Senate. 

Senator Borah of Idaho, was the only 
Republican who voted against the measure, 
although Senators Lenroot of Wisconsin 
and Jones of Washington, indicated that 
unless it was materially improved in con- 
ference they would not support it upon the 
final vote. 

This tariff bill has been in preparation 
since May 22, 1919, when the House Ways 
and Means Committee directed the prepara- 
tion of a publication, “Summary of Tariff 
Information,” on which it later based many 
of the rates written into the tariff bill. 
Beginning on June 10, 1919, hearings were 
conducted by the Ways and Means Com- 
mittee on the subject of dyestuffs and other 
war industries. On Dec. 8, 1920, general 
tariff hearings were announced, and they 
began Jan. 6, 1921, continuing daily until 
Feb. 16, 1921, 

The majority members of the committee 
took up the work of framing a bill on March 
21, which work continued without interrup- 
tion until June 29, when a bill was intro- 
duced in the House known as the Fordney 
bill. A formal report was presented by the 
committee on July 6, 1921. The House 
passed the Fordney bill on July 21. 

The House draft of the bill was referred 
to the Senate Finance Committee on July 
22. Hearings were begun July 25 and con- 
tinued to and including Aug. 31. The 
tariff bill was then set aside to permit of 
consideration of and action upon the reve- 
nue bill, and hearings were resumed Nov. 
3, 1921, continuing until July 9, 1922. 
Upon the completion of the hearings 
the Finance Committee began rewriting the 
bill, making its report to the Senate on 
April 11, 1922, 

The Senate Finance Committee’s report 
bill contained 2,082 amendments or changes, 
some merely typographical, others highly 
important, and many of them representing 
matters not considered by the House. 
Since then not only have additional changes 
been ordered by the Senate or recommended 
by the Finance Committee, but some of the 
original changes have been rejected or 
modified, so that the bill as passed by the 
Senate differs very materially both from 
the bill as it passed the House and also 
as it was reported by the Finance Com- 
mittee, 

Even before the vote was taken at 4 
o'clock on Saturday afternoon, under the 
Provisions of the unanimous consent agree- 


ment, a number of changes were made in 
both rates and text. Many assaults against 
it were defeated, including a proposal by 
Senator Calder, Republican, of New York, 
contemplating the reorganization of the cus- 
toms service. He said that it had the ap- 
proval of the Treasury Department, but ad- 
mitted that it had not been studied by the 
Finance Committee and there was not suf- 
ficient time under the agreement to discuss 
its provisions. On a yea and nay vote his 
was the only affirmative response, 

The attack on the provisions written into 
the bill almost at the last hour that it shall 
be- unlawful to import into the United 
States any merchandise if the merchandise, 
or the label, sign, print, package, wrapper 
or receptacle bears a trade-mark registered 
in the patent office by a person domiciled in 
America, was of no avail. 

Senator Kellogg, Republican, of Minne- 


” osta, declared that this is the first time he 


had ever heard that the United States pro- 
posed to enforce the trade-mark laws by a 
prohibition and an embargo against ship- 
ments. He pointed out that the United 
States has reciprocal treaties on trade marks 
with every nation in the world, under which 
Americans are protected. 


CHANGES IN SCHEDULES COVERING 
JEWELRY AND KINDRED LINES 


Of the very many changes made, but few 
related to the schedules covering jewelry 
and kindred lines, in fact, the jewelry para- 
graph remains exactly as it did in the bill 
as introduced in the Senate. The biggest 
change was made in the paragraph covering 
diamonds and precious stones. Here, under 
the Senate Bill, there was a specific pro- 
vision for chatons, doublets and synthetic 
cut stones used in the manufacture of jew- 
elry and similar articles, which were made 
dutiable at 20 per cent, while imitation 
pearls and precious stones of all kinds and 
shapes, no matter of what material com- 
posed and imitation precious stones except 
chatons, doublets and synthetic cut stones 
were made dutiable at 60 per cent. Under 
the new reading of the schedule, diamonds 
and precious stones, rough or uncut, remain 
as before, dutiable at 10 per cent; pearls 
and parts thereof, drilled and undrilled, 20 
per cent; and cut precious and semi-precious 
stones 20 per cent. In place of the former 
provision for specially named _ imitation 
stones, there is a general clause taxing im- 
itation precious stones, cut or faceted, in- 
cluding half pearls and hollow or filled 
pearls, of all shapes, without hole or with 
hole partly through, 20 per cent ad valorem, 
while imitation precious stones not cut or 
faceted, imitation semi-precious stones not 
faceted, imitation jet buttons, cut, polished 
or faceted, as well as imitation solid pearls 
wholly or partly pierced, mounted or un- 


FEW 


mounted, are all dutiable at 60 per cent. 
The duty on ornamental pins has been 
changed from 40 to 35 per cent, while in 
the optical schedules the duty on lenses was 
reduced in various forms from 60 to 40, 
from 55 to 35 and from 55 to 45 per cent. 
There was practically. no change what- 
soever in the schedules covering the duty 
on watches and clocks as they appeared in 
the Senate Committee’s report and published 
in THe JEWELERS’ CircuLar of April 12. 
Foreign valuation is the basis of the duty, 
subject to the administrative provisions, and 
this is the main point of issue between the 
House and the Senate, which. will have to 
be fought out in the Conference Committee. 





The following is the wording of the prin- 
cipal schedules of the bill passed by the 
Senate which affect the jewelry trade, cov- 
ering, respectively, jewelry, diamonds and 
precious stones, clocks, watches and optical 
goods : 


The Jewelry Schedules 


Par. 1428. Jewelry, commonly or com 
mercially so known, finished or unfinished, 
of whatever material composed, valued 
above 20 cents per dozen pieces, 80 per 
centum ad valorem; rope, curb, cable, and 
fancy patterns of chain not exceeding one- 
half inch in diameter, width, or thickness, 
valued above 30 cents per yard; and articles 
valued above 20 cents per dozen pieces, 
designed to be worn on‘apparel or carried 
on or about or attached to the person, such 
as and including -buckles, card-cases, chains, 
cigar cases, cigar cutters, cigar holders, cig- 
arette cases, cigarette holders, coin holders, 
collar, cuff, and dress buttons, combs, match 
boxes, mesh bags and purses, millinery, mili- 
tary and hair ornaments, pins, powder cases, 
stamp cases, vanity cases, and like articles; 
all the foregoing and parts thereof, finished 
or partly finished, composed of metal, 
whether or not enameled, washed, covered, 
or plated, including rolled gold plate, and 
whether or not set with precious or semi- 
precious stones, pearls, camoes, coral or am- 
ber, or with imitation precious stones or im- 
itation pearls, 80 per centum ad valorem; 
stampings, galleries, mesh, and other ma- 
terials of metal, whether or not set with 
glass or paste, finished or partly finished, 
separate or in strips or sheets, suitable for use 
in the manufacture of any of the foregoing 
articles in this paragraph, 75 per centum 
ad valorem. 

Par. 350. Pins with solid heads, without 
ornamentation, including hair, safety, hat, 
bonnet, and shawl pins; and brass, copper, 
iron, steel, or other base metal pins, with 
heads of glass, paste, or fusible enamel; all 
the foregoing not plated with gold or silver, 
and not commonly known as jewelry, 35 per 
centum ad valorem. 


The Gem Schedules 


Par. 1429. Diamonds and other precious 
stones, rough or uncut, and not advanced in 
condition or value from their natural state 
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by cleaving, splitting, cutting, or other pro- 
cess, Whether in their natural form or 
broken, any ef the foregoing not set, and 
diamond dust, 10 per centum ad valorem; 
pearls and parts thereof, drilled or undrilled, 
but not set or strung, 20 per centum ad 
valorem; diamonds, coral, rubies, cameos, 
and other precious stones and semi-precious 
stones, cut but not set, and suitable for use 
in the manufacture of jewelry, 20 per centum 
ad valorem; IMITATION PRECIOUS 
STONES, CUT OR FACETTED, IMITA- 
TION SEMI-PRECIOUS STONES, FACET- 
TED, IMITATION HALF-PEARLS AND 
HOLLOW OR FILLED PEARLS OF ALL 
SHAPES, WITHOUT HOLE OR WITH 
HOLE PARTLY THROUGH ONLY, 20 
PER CENTUM AD VALOREM; IMITA- 
TION PRECIOUS STONES, NOT CUT OR 
FACETTED, IMITATION SEMI-PRECIOUS 
STONES, NOT FACETTED, IMITATION 
JET BUTTONS, CUT, POLISHED, OR 
FACETTED, AND IMITATION SOLID 
PEARLS WHOLLY OR PARTLY 
PIERCED, MOUNTED OR UNMOUNTED, 
60 PER CENTUM AD VALOREM. 


(Matter in capitals is new) 


The Watch Schedule 


Par. 367. Watch movements, whether im- 
ported in cases or otherwise, assembled or 
knocked down, if having less than seven 
jewels, 75 cents each; having seven and not 
more than eleven jewels, $1.25 each; having 
more than eleven and not more than 15 
jewels, $2 each; having more than 15 and 
not more than 17 jewels unadjusted, $2.75 
each; having 17 jewels and adjusted to 
temperature, $3.50 each: having 17 jewels 
and adjusted to three positions, $4.75 each; 
having 17 jewels and adjusted to five posi- 
tions $6.50 each; having more than 17 jewels, 
adjusted or unadjusted, $10.75 each; watch- 
cases and parts of watches, chronometers, 
box or ship, and parts thereof 50 per cent 
advalorem; all jewels for use in the man- 
ufacture of watches, clocks, meters, or com- 
passes, 10 per cent ad valorem; enameled 
dials for watches or other instruments, 3 
cents per dial and 50 per cent ad valorem: 
Provided, that all watch and clock dials, 
whether attached to movements or not. When 
imported shall have indelibly painted or 
printed thereon the name of the country of 
origin, and that all watch movements and 
plates, assembled or knocked down and 
cases shall have the name of the manufac- 
turer or purchaser and the country of man- 
ufacture cut, engraved or die sunk con- 
spicuously and indelibly on the plate of the 
movement and the inside of the case, -re- 
spectively, and the movement and plates 
shall also have marked thereon by one of 
the methods indicated the number of jewels 
and adjustments, said numbers to be ex- 
pressed both in werds and in arabic nu- 
merals, and if the movement is not adjusted, 
the word “unadjusted” shall be marked 
thereon by one of the methods indicated, and 
none of the aforesaid articles shall be de- 
livered to the importer unless marked in 
exact conformity to this direction. Provided, 
further, that only the number of jewels 
which serve a mechanical purpose as fric- 
tional bearings shall be marked as herein 
provided. 


The Clock Schedule 


_ Par. 368. Clocks and clock movements, 
including lever clock movements, and clock- 
work mechanisms, cased or uncased, whether 
imported complete or in parts, and any de- 
vice or mechanism having an_ essential 
operating feature intended for measuring 
time, distance or fares, or the flowage of gas, 
electricity, or similar uses, or for regulating 
or controlling the speed of arbors, drums, 
disks or similar uses, or for recording, in 
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dicating or performing -any- operation - or. 


function at a predetermined time or times, 
or any of the foregoing whether wholly or 
partly complete or knocked down (in which 
condition they shall be appraised at the 
valuation of the complete article); cases and 
casings for clock work mechanisms imported 
separately; all the foregoing 50 per cent ad 
valorem; and in addition thereto, upon any 
of the foregoing articles or parts thereof, 
having jewels, but not more than two jewels, 
in the escapement, $1 each; having more 
than two but not more than 4 jewels, $2 
each; having more than 4 jewels, $4 each; 
if without jewels in the escapement and 
valued at not over $1.10 each, 35 cents each; 
valued at more than $1.10 and not more than 
$2.25 each, 70 cents each; valued at more 
than $2.25 but not more than $5 each, $1 
each; valued at more than $5 but not more 
than $10 each, $2 each; valued at more than 
$10 each, $3 each; all parts and materials for 
use in any of the foregoing if imported 
separately, and not specially provided for 55 
per cent ad valorem: Provided, that all dials, 
whether attached to movements or not, when 
imported, shall have indelibly painted, 
printed or stamped thereon the name of the 
country of origin, and the front or back 
plate of the movement frame of any of the 
foregoing when imported shall have the 
name of the maker or purchaser, the name of 
the country of origin where manufactured, 
and the number of jewels, if any, indelibly 
stamped on the most visible part of same; 
but if such markings are in whole or in part 
sufficiently similar to the trade names or 
trade mark of an established American man- 
ufacturer as to be liable to deceive the user 
in the United States, entry thereof shall be 
denied if such trade name or trademark has 
been placed or file with the collector of cus- 


toms. 
The Optical Schedules 


Par. 225. Spectacles, eyeglasses and gog- 
gles and frames for the same, or parts 
thereof, finished or unfinished, valued at not 
over 65 cents per dozen, 20 cents per dozen 
and 15 per centum ad valorem; valued at 
over 65 cents per dozen and not over $2.50 
per dozen, 60 cents per dozen and 20 per 
centum ad valorem; valued at over $2.50 per 
dozen, 40 per centum ad valorem. 

Par. 226. Lenses of glass or pebble, 
molded or pressed, or ground and polished 
to a spherical, cylindrical, or prismatic form, 
and ground and polished plane or coquill 
glasses, wholly or partly manufactured, with 
the edges unground, 40 per centum ad va- 
lorem; with the edges ground or beveled, 
10 cents per dezen pairs and 35 per centum 
ad valorem; strips of glass not more than 
three inches wide, ground or polished on 
one or both sides to a cylindrical or pris- 
matic form, including those used in the con- 
struction of gauges, and glass slides for 
magic lanterns, 35 per centum ad valorem. 

Par. 227. Optical glass or glass used in 
the manufacture of lenses or prisms for 
spectacles, or for optical instruments or 
equipment, or for optical parts, scientific or 
commercial, in any and all forms, 45 per 
centum ad valorem. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domesti 
Selling Price Silver 

London U. S. Gov’t Standard 
Date. Official. Assay Bars. Price. 
Dh | ee 35 714% 99% 
Pi BG icasciaee 35 72% 99% 
yp Se 34% 72% 99% 
po re 34% 72 99% 
Ee x ee 34% 71% 9954 
tS): er 35 72 99% 
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DEATH OF THEODORE. P. FORD 


Member of Hartford, Conn., Firm Dies Fol- 
lowing an Operation for Appendicitis 


Hartrorp, Conn., Aug. 19.—Theodore P. 
Ford, member of the retail jewelry firm of 
C. H. Case & Co., 847 Main St., died at St. 
Francis Hospital early Thursday morning 
after a short illness following an operation 
for appendicitis and hernia. He had been 
at the hospital since Aug. 13 and failed to 
rally after the operation was performed. 

Mr. Ford was born in Norfolk, Mass., 52 
years ago. He learned the trade of watch- 
maker in his youth and for several years 
was in the jewelry business in Lynn, Mass. 
Later he was connected with a jewelry firm 
in Portland, Me. Fifteen years ago he 
came to Hartford and entered the employ 
of Colonel Clayton H. Case, dean of local 
retail jewelers, and since deceased. Later a 
partnership was formed by Mr. Ford, 
George F. Andrews and Archer M. Case 
under the style of C. N. Case & Co. 

Mr. Ford was leader of Colt’s Armory 
Band since 1916 and was a well known 
musician. He was a member of Lafayette 
Lodge, F. & A. M., Pythagoras Chapter, 
R. A. M., Wolcott Council, R. & S. M., 
Washington Commandery, K. T., Sphinx 
Temple of the Mystic Shrine, Hartford 
Lodge of Elks, and the Knights of Pythias. 

Funeral services were held this morning 
at 71 Farmington Ave., Rev. Dr. Herbert 
Judson White officiating. There were many 
floral tributes. Sixty musicians played at 
the service and as the body was carried to 
Union Station, burial being in Waltham, 
Mass. The bearers were the officers of the 
fraternal orders of which Mr. Ford was a 
member. 











Death of George W. Hoff 


Burrato, N. Y., Aug. 19.—George W. 
Hoff, for many years proprietor of a retail 
jewelry store on Triangle St., in the South 
Park section of the city, passed away a 
few days ago at his residence on Hubbell 
Ave, 

Mr. Hoff retired from business last 
Spring when he sold his business to the late 
Charles Kumpf and his partner, Edward 
Hoffman. 

Mr. Hoff is survived by his widow, Mille 
Morganstern, and a daughter, Katharine 
Anna Hoff. 

Burial was at Fulton, N. Y. 








GETS SUSPENDED SENTENCE 
Restitution Made by Salesman Who Was Ar- 
rested on Charge of Larceny of 


Jewelry from Boston Firm 


Boston, Mass., Aug. 19.—George H. Mor- 
rill, who was arrested last week on a charge 
of larceny of jewelry valued at $26,976, 
from Hodgson, Kennard & Co., Inc., where 
he was a trusted salesman, was given a six 
months’ suspended sentence when arraigned 
in the Municipal Court, Aug. 15, the judge 
being informed that full restitution had 
been made, 

The stolen property included 14 rings, 
two of $1,000 value, three at $875 
each, two at $1,500 each and three vari- 
ously valued at from $700 to $1,500 each. 
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New Orleans Welcomes Louisiana Jewelers 











Members of State Retail Jewelers’ Association Spend Two Profitable Days 
Discussing Trade Problems—New Officers Elected, Resolution Adopted 
and Social Features Enjoyed 














New Or.eaAns, Aug. 18.—For the fourth 
consecutive time the Louisiana Retail Jewel- 
ers’ Association will have met in New Or- 
leans when assembled here next year. This, 
the third time, the meeting was held in the 
gold room of the Grunewald Hotel. The 
date of the next convention is yet to be de- 
termined. The convention continued over a 
period of two days, Aug. 16 and 17, in- 
clusive. It was both instructive and con- 
structive. Including the ladies, there were 
about 150 persons in attendance. And a 
right jolly gathering it was. New Orleans, 
as is usual on such occasions, was a royal 
host, with a series of banquets, luncheons, 
excursions, and social functions, which will 
render the event to the visitors one long 
to be remembered. 

The officers elected were: Jacob Young, 
president; E. A. Wigly, vice-president; L. 
E. Flick, secretary; and Benjamin Barnett, 
treasurer. The executive committee con- 
sists of Benjamin Barnett, chairman; R. M. 
Fusch, P. J. Sterne, Jacob Young, of New 
Orleans; J. Pepkin, Franklin; J. R. Keller, 
Shreveport, and F, L. Trepagnier, Donald- 
sonville, all by -acclamation. 

Henry Hausmann, the retiring president, 
was unanimously elected delegate to the na- 
tional convention which meets this month in 
Cincinnati. 

Jacob Young, the new president, is one of 
the oldest members of the association, and 
one of the oldest and most prosperous jewel- 
ers in New Orleans. Mr. Young is a native 
of New Orleans; for 38 years he has been 
identified with the trade, and his reputation 
as a man of business and as a citizen is all 
that could be desired. 

The other newly-elected officers of the as- 
sociation are citizens of high standing, who 
have the confidence and esteem of the peo- 
ple among whom they respectively conduct 
a prosperous business. - 


Wednesday 

The convention convened at 10.30, Aug. 
16, with Henry Hausmann presiding, and 
Joseph Miller, secretary. Mr. Hausmann 
makes a most excellent presiding officer, and 
it is largely due to his conspicuous efficiency 
that so much was accomplished within a 
comparatively brief period. The convention 
was opened with an eloquent invocation by 
the Reverend Edward A. Cummings, presi- 
dent of Loyola University. The address of 
welcome on the part of the city proper was 
made by the mayor’s secretary, F. C. Fent; 
and on the part of the commercial com- 
munity by Harold Newman, president of 
the Association of Commerce, who delivered 
a most eloquent address, which is here given 
in part: 

ADDRESS OF HAROLD NEWMAN 

As a representative of the commercial and 
financial interests of the city of New Orleans, 
eaking in my representative capacity as president 
of the Association of Commerce, as well as in- 
dividually, I am delighted to extend to you a 
mncere welcome to our city. 


It would doubtless shock the average. person to 
be told that hardly more than a hundred years 


ago, the city of New York had a population of less 
than 90,000; but, that with vision and indomitable 
energy, it stands to-day as the world’s Metropolis, 
leading cities, which, when it began the race were 
blessed with, at least, equal opportunities. Jn 
achieving its commercial supremacy, New York at- 
tracted to its support the co-operation of contiguous 
territory, and in proportion to its own success, re- 
flected growth and prosperity to the numberless suc- 
cessful cities which in the aggregate have made that 
entire section the most prosperous in the United 
States. The effect of the developing of a 
Metropolis, is shown by results in all other sections 
of the country, and I feel that it is well worth 
while to ask your consideration, at this moment, 
of the importance and value of developing New 
Orleans, as a great metropolis of the south, so that 





HENRY RETIRING PRESIDENT 


HAUSMANN, 


your section and ours can share in the real pros- 
perity that must come in its wake. 

In my opinion, another matter of vital considera- 
tion to every character of business at this time, and 
especially to your business, is the necessity for 
private buiness to seriously occupy itelf with public 
affair, to so seek a resultful administration of the 
city, State and nation, that there will be a surplus 
in the family treasury for the occasional luxury, 
which is the merited dues of the average American 
household. Of late years, extravagance and waste 
in public affairs have led to a situation in which 
the family exchequer has been regarded as a 
legitimate prey through income and other forms of 
taxation, whereby the official cashdrawer could be 
perennially filled, whether home comforts were sup- 
plied or not. You members of the retail jewelry 
fraternity owe it to yourselves to find the time and 
the willingness to step out from behind your 
counters into the forum of public affairs, and take 
a real part in the government of your city, State 
and country. 

I trust you will take these thoughts home with 
you, and when we next have the pleasure of meet- 
ing, I hope in New Orleans, that we will have the 
opportunity more fully considering the means 
whereby these objectives can be attained. 


ADDRESS OF PRESIDENT HAUSMANN 

At the afternoon session, President Henry 
Hausmann delivered his address. Mr. Haus- 
mann had prepared no address, but talked 
extemporarily and very entertainingly. His 
remarks were along practical lines—just 
plain talk embodying views and suggestions 
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predicated upon his actual experience in the 


jewelry business. After the usual compli- 
mentary introductory, Mr. Hausmann 
stressed the importance of co-operation and 
good-fellowship in the successful conduct of 
any business, and especially the jewelry 
business. The spirit of co-operation, he ob- 
served, had been more or less lacking among 
jewelers, at least in New Orleans. At any 
rate, it had not been pursued in a manner to 
produce results. No really great work could 
be achieved in the absence of co-operation— 
intelligent and persistent co-operation. 

He was willing to admit that as a class, 
jewelers were just a little bit superior to 
any other people. As an evidence of that 
fact, they had not only the respect but the 
confidence of the trading public; and they 
had both because they deserved them. He 
could certainly say for them that they hadi 
never taken advantage of the public. 

As a general thing, the competitor of the 
jeweler was not a jeweler, but he was found 
in nearly every other line of business. The 
slogan of the trade should be that while the 
flower and other lovely things fade, and 
were subject to the ravages of time, the dia- 
mond remained always brilliant and beauti- 
ful. It was a gift that would last. 

He said that jewelers did not talk enough 
about their business. They should educate 
the public as to the real value of jewelry. 
The other fellow lost no opportunity to ex- 
ploit his business—to educate the public and 
incidentally to get the money of the public. 
“The business of the jeweler,” said Mr. 
Hausmann, “was built merely upon public 
confidence, which, of course, was gratifying; 
but not altogether satisfactory. The public 
should be educated to know and appreciate 
the difference between the jewelry and sil- 
verware offered for sale in a department 
store, for instance and in a well-regulated 
jewelry establishment, the quality of the 
merchandise, and the ability of the jeweler 
to give the customer what he wants, and’in 
the way he wants it.” 

In the matter of appraising jewelry, Mr. 
Hausmann urged that it either be not done 
at all, or charged for. His firm charged 
for this service one per cent, and last year, 
from the appraisment of diamonds alone, 
the sum realized was sufficient to pay the 
rent. When the customer paid the apprais- 
ment fee on an article of jewelry, he ap- 
preciated the information contained in the 
appraisment, regarding it as both valuable 
and reliable. 

“The jewelry business in New Orleans,” 
Mr. Hausmann remarked, “is in a better 
condition today than it has ever been. The 
jeweler had the respect and confidence of 
the trade, he had made his surroundings 
more attractive, displayed his goods with 
more taste and more invitingly; and while 
there were many things to be learned and 
done to bring the business up to that ideal 
standard of all-around efficiency found in 
other branches of commerce, the jewelers 
of New Orleans nevertheless have much to 
be proud of in the way of accomplishment 
and not a little over which they were en- 
titled to felicitation.” 

Mr. Hausmann urged strongly upon his 
audience the importance of impressing on 
the customer that the jeweler was a man 
to be looked up to and respected. He urged 
further the necessity of jewelers being loyal 
to their merchandise and their self-respect, 
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and emphasized the fact that those engaged 
in the jewelry business had always enjoyed 
a little more of the public confidence than 
those of any other class of business. No 
one would deposit a dollar in a national 
bank or any other bank without obtaining a 
receipt therefor, while it was the acknowl- 
edged custom on the part of patrons to leave 
thousands of dollars’ worth of jewelry in 
the keeping of jewelers without even so 
much as an identification tag. This one fact 
alone proved beyond doubt just how much 
respect was entertained for members of the 
jewelry trade, and Mr. Hausmann contended 
that the jeweler ought to use this as a basis 
for all kinds of sales arguments and that he 
should wake up to the fact that the sales- 
man in the automobile business and the type- 
writer business and the real estate business 
and the bond business are putting it over 
on the jewelers right and left. In many in- 
stances the jeweler found himself holding 
the bag, and the other fellow the coin. 

The uplift of the jewelry business was 
the thought that predominated in all that 
Mr. Hausmann had to say. He stressed the 
fact that the jewelry business public were 
not educated up to merchandise fine enough 
and exclusive enough. He sighted many 
examples wherein salesmen were being 
trained in this higher quality campaign. He 
stated that higher quality was his hobby, 
and insisted over and over again that the 
public was being forced in his store, if in 
no other store to see his point of view. 

During the progress of the meeting, a 
communication was received from Walter J. 
Grunning, southern representative of the 
Henshel Co., presenting each and every 
member of the convention with a gold stick- 
pin, surmounted by a Bluebird pearl, and 
for which Mr. Grunning received the thanks 
of the association, as expressed in the ap- 
pended resolution: 

“Resolved that the jewelers of Louisiana, 
appreciating the necessity that exists for the 
use of a birthstone by people whose date of 
birth is April, and for whom a diamond 
might be inappropriate, or too high in price, 
and realizing that jade, by ancient Chinese 
tradition, would be an exceedingly appro- 
priate stone, do hereby endorse jade as the 
alternate birthstone for the month of April.” 

There were some exceedingly interesting 
talks by W. S. Bender, president of the New 
Orleans Retail Jewelers’ Association; 
George E. Matthews, general superintendent 
of Pinkerton’s National Detective Agency, 
and representing the Jewelers’ Security Al- 
liance; Walter H. Mellor, field secretary of 
the American National Retail Jewelers’ As- 
sociation, who was requested by his asso- 
ciation to specially attend this convention ; 
Louis Hausmann, upon the subject “Don’t 
Lose Your Courage.” Mr. Hausmann, who 
had been spending a couple of weeks with 
his family in the east, returned just in time 
to perform the part assigned him in the 
program. 

Among the most inviting features of the 
general program of entertainment were the 
boat ride on Lake Pontchartrain Wednes- 
day, followed by the dinner at Tranchina’s 
famous restaurant at Spanish Fort, the 
same evening; the banquet at the Grunewald 
Hotel Thursday night, and the sumptuous 
luncheons given during the two days of the 
sessions of the convention at the De Soto 
and the St. Charles hotels. 
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Frank E. Miller, who was to have spoken 
upon the subject of “How to Handle Your 
Credits,” was unable to attend the conven- 
tion because of illness. 

The committee on resolutions, 
Bender, chairman, reported the following 
resolutions which were adopted by acclama- 
tion: 

The Resolutions 

Expressing appreciation to President Ed- 

ward F. Hufnagel, of the American National 


Retail Jewelers’ Association, for his untir- ° 


ing efforts in carrying on association work. 
* * * 

Approving the recommendation of the 
Federal Trade Commission and urging that 
all legitimate efforts be made by the associa- 
tion and its members to secure enactment 
of the proposed legislation. 

*x* * * 


Requesting Congress to give full consid- 





JOSEPH MILLER, RETIRING SECRETARY 


eration to the representations of the jewelers 
of the United States as made by the Jewel- 
ers’ War Revenue Tax Committee. 

x * * 

Deploring the advertising of wholesale net 
prices either in trade publications or sent 
through the mails by manufacturers and 
wholesalers and requesting cessation of the 
practice by adopting other methods of in- 
formation. 

* * * 

Insisting upon the cessation of the prac- 
tice of using any other metal than iridium 
to harden platinum, and recommending the 
plan of billing platinum with the percentage 
of iridium stated in full. 

x * 

Calling upon the Western Clock Co. to 
abandon its sales policy of enabling cut rate 
mercantile establishments to sell an alarm 
clock, the name and reputation of which was 
established by the retail jeweler, and that 
in event of the aforesaid company refusing 
the option that it forfeit the respect of the 
association. 

x * * 

Urging the necessity for legislative action 
in the matter of providing in this State a 
reformatory for negroes under 17 years of 
age. 


W. S.., 
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Requesting the~ Nationat- Association to 
formulate a code of ethics. 
* * * 
Requesting the adoption of a national 
stamping law. 


* * 
Continuing support of the “Gifts that 
Last.” 
* *k x 


Endorsing the Horological Institute of 

America, j 
* & # 

Elimination of free engraving, the prac- 
tice of loaning watches, and appraising mer- 
chandise purchased elsewhere. 

x *k * 

Recommending the idea of having the au- 
thorities establish a watch-making class at 
the Delgado Trade School. 

* * * 


Instructing the new officers of the, asso- 
ciation to take steps to district the whole 
State, with a chairman in chafge of ‘each 
district looking to bringing every...retail,; 
jeweler into the fold. 

xk * x 

Thanking the National Association for 
sending its representative, Walter Mellor, to 
attend the Louisiana Retail Jewelers’ conven- 
tion, 

xk oe * 

Extending a vote of thanks to the officers 
for their untiring efforts and zeal as mani- 
fested in the unparallel success of this con- 
vention. 








Delegates to A. N. R. J. A. Convention to 
Be Entertained While in Buffalo 


3UFFALO, N. Y., Aug. 21.—Delegates en 
route to the national convention in Cincin- 
nati, who will stop off for a few hours in 
Buffalo, will be met by a reception com- 
mittee of local retail jewelers who will see 
that they are made as comfortable as pos- 
sible during their brief visit. 

Incoming New York Central. trains on 
Aug. 26 and 27 will be met at the Exchange 
St. station by a committee composed of 
Frank Ehrenfried, president of the local 
association; Alfred O. Bald, secretary of 
the State organization, and Charles T. 
Evans, past president of the same associa- 
tion, assisted by other members. 

The Broezel Hotel will be the headquar- 
ters of visiting delegates, this hostelry, situ- 
ated a stone’s throw from the station at the 
corner of Wells and Seneca Sts., being se- 
lected because of its convenient location. 
Autos will be placed at the disposal of those 
who wish to take a sight-seeing trip or wish 
to see friends or relatives in Buffalo. 

Sleepers on the special train, which leaves 
here about midnight on Aug. 27, will be 
ready for occupation at 10 o’clock. At the 
rate reservations are being received by Al- 
fred O. Bald, eastern representative on the 
national transportation committe, a _ solid 
jewelers’ train is expected to leave here 
with delegates from both New York State 
and New England States. Those who are 
going are advised to purchase single through 
tickets to Cincinnati, requesting from the 
station agent at the time of purchase a con- 
vention certificate, entitling them to a return 
half fare rate, providing 250 persons attend 
the convention. Reservations on the Pull- 
mans from Buffalo can be made through 
Alfred O. Bald. 
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THE NORDLINGER 
GENERAL SERVICE 


PRECIOUS and IMITATION STONES 


is actually an invaluable asset to every Jeweler who makes it his exclusive source of supply. We have solved 
the problem of securing the largest quantities of all the essential staples and distributing them to the largest 
number of clients in the quickest possible time, at the most advantageous prices and at the minimum of time, 
rman 4 and labor. A TIMELY ORDER NOW, may save you trouble later on thru labor and transportation 
isturbances, 


H. NORDLINGER’S SONS, INC. 


New York City, 70 West 40th Street 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington Street 






































AMERICAN PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings Necklaces 


Bunde & Upmeyer 


65 Nassau Street, New York 

















Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO,, inc. 


Lapidaries and Importers of Precious Stones 

















15 Maiden Lane New York 
"Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 
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65 Nassau St, Newrork 
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The Jewelers’ Circular Pub. Co., 11 John Street, New York 
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Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


The Optical Publishing Co., 
11 John St., New York 
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F.W. HOWELL 


PEARLS 
DIAMONDS 
GEMS 
87 Nassau St. 


NEW YORK CITY 
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BLACK ONYX 


In All Sizes and Shapes 
Also precious and imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co., Inc. 


51 Maiden Lane, New York 
Phone John 0350 














Attention—Manufacturers 


Furnished for Any Size 

+ Diamond 

Le Me EARRING STONES 
‘ ONYX and AMBER 

fi -| THE DOUBRAVA CO. 

“s| 61 Beekman St. 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Helbern Viaduct 4 Rue Lafayette 





FROM MINES TO MARKET 














Now Ready for Delivery 
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PRICE ONE DOLLAR 








The Jewelers’ Circular Publishing Co. 
11 John Street, New York 
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| ONYX RING STONES 


New York | 
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S E E Our specialty is repairing, restringing 
and altering of all kinds of Seed Pearl 


Jewelry. 
PEAR FRANK C. OSMERS 
J ewelr 2 West 47th St. New York, N. Y. 
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You Can Now Buy 
W.W.W. Guaranteed 
Pearl Necklaces! 


Pearl Necklaces Worthy of Their 
Unusual Guarantee 


For nearly a year we have been devoting time, thought and energy 
to the preparation of going into the Pearl Necklace business. We 
wanted to sell only such Pearl Necklaces as would be worthy of the 
famous W. W. W. guarantee. 


W. W. W. GUARANTEED PEARL NECKLACES give the jeweler 


who features them unmistakable advantages. 


W. W. W. GUARANTEED PEARL NECKLACES will not be sold 
to any but the legitimate retail jeweler—never to department stores 
or mail-order houses. 

To those jewelers who have had the exclusive rights of W. W. W. 


GUARANTEED RINGS, will be given the first opportunity to con- 
trol the W. W. W. GUARANTEED PEARL NECKLACE proposi- 


tion for their community. 


























Our twelve representatives are now in their respective territories — 
each one carrying a full assortment of W. W. W. GUARANTEED 
PEARL NECKLACES in addition to their regular line of W. W. W. 
GUARANTEED RINGS, as well as the window display and other 
valuable advertising features, all of which will help sell W. W. W. 
GUARANTEED RINGS—W. W. W. GUARANTEED PEARL 
NECKLACES. 


WHITE, WILE & WARNER 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
Buffalo, N. Y. 
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DEATH OF SAMUEL F. SIPE 


Widely Known Pittsburgh Diamond Mer- 
chant Succumbs to an Operation 
for, Appendicitis 





PittspurGH, Pa, Aug. 22.—Samuel F. 
Sipe, one of the best-known jewelers of the 
country, for many years one of the leading 
diamond merchants of Pittsburgh and for 
five years president of the Jewelers’ 24- 
Karat Club, died this morning at the Alle- 
gheny General Hospital, following an op- 
eration a week ago for appendicitis. The 
death of Mr. Sipe has caused universal sor- 
row and regret in the jewelry trade, not 
only of Pittsburgh but of many other cities 
is well, as through his activities in the vari- 





THE LATE SAMUEL F. SIPE 


ous associations and on various committees, 
he was personally known, admired and be- 
loved by all the leaders of the industry. 

Mr. Sipe, who had apparently been in 
good health, had been arranging for an au- 
tomobile trip through the New England 
States, and was about ready to start for 
Maine on Saturday afternoon, Aug. 12, 
when he was attacked with severe pains. 
‘Thinking this was due to something he had 
-eaten, he first applied simple remedies, but 
his condition grew no better Sunday and 
physicians were sent for. After they had 
ascertained that his condition was due to 
appendicitis, he was removed to the Alle- 
gheny General Hospital, where the opera- 
tion was performed Aug. 15. 

Although his condition was not very fa- 
vorable he survived the operation and it was 
generally hoped that he would pull through. 
His two sons and his wife were in constant 
attendance on him. The news of his death, 
however, today has proved a great shock 
to his friends and business acquaintances 
who had been hoping for his recovery. 

Few men in the jewelry trade were better 
‘or more favorably known that Sam F. Sipe 
and his pleasing personality, his public spirit 
and interest in trade affairs had not only 
brought him in touch with the jewelers and 
business men of Pittsburgh but had given 
him a position for many years as one of 
the leaders of the jewelry industry whose 
aid and judgment was sought in every 
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great movement for the betterment of the 
trade. As president of the Pittsburgh 24- 
Karat Club he was widely known, and his 
efforts helped to make this organization 
during his five years at the helm, one of the 
great and leading organizations of Pitts- 
burgh and of the jewelry trade in general. 

Mr. Sipe was a native of Kokomo, Ind., 
in which city he first saw the light on June 
5, 1867. He was one of a large family and 
three of his brothers as well as himself, en- 
tered into the jewelry business, all making 
a name for themselves in their respective 
communities. These included the late 
Jacob C. Sipe, Indianapolis; A. E. Sipe, 
Buffalo, and J. F. Sipe, Cleveland. 

From boyhood Sam Sipe always had a 
leaning toward the jewelry trade and first 
started in business as an itinerant agent 
carrying his whole stock in a satchel. From 
this position he built up his business until 
he became one of the trade’s prominent 
wholesalers and importers of diamonds and 
precious stones. His first customers were 
in the coke and mining towns and his goods 
were of the cheap class but he developed 
his tradé going in for better and better 
goods and finally, in 1886, came to Pitts- 
burgh where he opened a business that has 
developed to the great proportions that it 
shows today. 

In October 5, 1887, Mr. Sipe took a va- 
cation from business and went back to 
Kokomo where he married Miss Sadie 
Moore and she and his two sons, S, Glenn 
and Harry Sipe, and three grandchildren, 
survive him. 








“Good Form” in Wearing of Jewelry 





“po reduce one of the rules as to how 
jewels should be worn to its simplest 
form, never use imitation pearl trimming if 
you are wearing a necklace and other orna- 
ments of real pearls. The pearl trimming 
may be very charming in itself, but it lessens 
the distinction of your real pearls. In the 
same way rhinestones may be decidedly dec- 
orative, but only a woman with an artist’s 
instinct can use her diamonds at the same 
time. It can be done, by keeping the rhine- 
stones off the bodice, An artist can con- 
ceive and work out a perfect adjustment of 
what in the mind and hand of the inexperi- 
enced is not to be attempted. Your French 
dressmaker combines real and_ imitation 
laces in a fascinating manner. That same 
artist’s instinct could trim a gown with 
emerald pastes and hang real gems of the 
same in the ears, using brooch and chain, 
but you would find the green glass garni- 
ture swept from the proximity of the gems 
and used in some telling manner to score 
as trimming,—not to compete as jewels. We 
have seen the skirt of French gowns of black 
tulle or net, caught up with great rhine- 
stone swans, and at the same time a diamond 
chain and diamond earrings worn. Nothing 
could have been more chic. 

“We recall another case of the discreet 
combining of gems and paste. It was at 
the Spring races, Longchamps, Paris. The 
decorative woman we have never forgotten, 
had marvelous gold-red hair, wore a cos- 
tume of golden brown chiffon, a close toque 
(to show her hair) of brown; long: topaz 
drops hung from her ears, set in hand- 
wrought Etruscan gold, and her shell lorg- 
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nettes hung from a topaz chain. Now note 
that on her toque and her girdle were 
buckles made of topaz glass, obviously not 
real topaz and because made to look like - 
milliner’s garniture and not jewelers’ work, 
they had great style and were as beautiful 
of their kind as the real stones.”—Emity 
BurRBANK. 








HOLD ANNUAL PICNIC 





Lincoln, Nebr., Jewelers Enjoy Outing and — 
Field Events on Agricultural 
College Campus 


Lincotn, Nebr., Aug. 18.—Lincoln jewel- 
ers closed their stores at 3 Pp. M., yesterday 
and held their annual picnic at the agricul- 
tural college campus in Lincoln. Wholesale 
and manufacturing jewelers also attended 
and, including the families and a few visi- 
tors, about 160 were present. 

Plans to make the outing as enjoyable for 
all as was possible, especially the ladies, 
were realized when arrangements were made 
with a cateress to prepare and serve the 
picnic dinner and attend to all the numerous 
details. The women were strong in their 
praise of this action and frankly expressed 
their desire to “come again.” 

Horseshoe pitching and a five-inning ball 
game were the features of the afternoon. 
The wholesalers and manufacturers opposed 
the retailers and won the game by a score 
of 14 to 16. “Joe” Tucker pitched for the 
wholesalers and “Jess” Fays and “Red” 
Randell took the mound for the retailers. 
The retailers lost the game in the final 
frame, when the first three men to bat satu- 
rated the bases, but were left stranded when 
teammates grounded out on easy rollers to 
the infield. 

The ball game was followed by a dinner 
and races for women, girls and boys. Suit- 
able prizes were awarded the winners of first 
and second places. The evening was passed 
in the college gymnasium, which had been 
converted into a ballroom for the occasion. 
A five-piece orchestra furnished the inspira- 
tion for many peppy foxtrots and a prize 
waltz. Fenton Fleming, Charles W. Flem- 
ing and W. Gardner, assisted by Hugh Hal- 
lett, of J. L. Teeters & Co., were in charge 
of the outing. 

Following is a list of the various winners 
in the different events: 

Prize waltz: First, Mrs. Greenfield and 
G. M. Howe; second, Geraldine Fleming 
and Hugh Hallett, Jr.; consolation, Mrs. 
Fenton Fleming and “Joe” Tucker. 

Married women’s race: First, Mrs. Helen 
Allen; second, Mrs, V. E. Anderson. 

Unmarried women’s race: First, Hazel 
Swain; second, Dorothy Swain. 

Girls’ race: First, Louise Gardner; sec- 
ond, Geraldine Fleming. 

3oys’ race, five to eight years: First, 
James Edwards; second, Ed Wasserman. 

Boys’ race, nine to 12 years: First, John 
F. Stowe; second, Glenn Ayers. 

Boys’ race, 13 to 16 years: 
Sartor; second, Jack Stowe. 


First, Reed 








B. Goodman, Houtzdale, Pa., has moved 
into new and larger quarters on Main St., 
of that city. Mr. Goodman has installed 
new fixtures and now has an attractive 
establishment. 
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Did you see this bit of news? 
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$200,000.00 FOR A 
PEARL NECKLACE 


pip you see this bit of news? 

A $200,000 pearl necklace for 
a wedding gift. Of course it can- 
not be much of a necklace for this 
price. You cannot buy much in 
pearls for $200,000. Pearl neck- 
laces are being sold for sums far 
greater than this. 


Pearls are the most priceless 
jewels in the world. Their value 
is constantly increasing. They are 
the most sought after adornment 
of all. The love of pearls is as old 
as the world. 


[4 LAUSCA PEARLS bring to you the beauty of these priceless gems 

and justly please your customers. The matchless care with which these 
gems are produced makes the wearer as proud of her La Tausca Pearls as if 
they were Nature’s most wonderful masterpiece, the only gem that needs no 


skill of man to increase its value. 


The trade mark, “La Tausca,’ on a necklace of French pearls means 
to your customer that you have brought her one of the world’s greatest 


masterpieces. 


Prepare for the October Weddings 


AT YOUR WHOLESALER’S 
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Announcing a 
) New Consumer Campaign 
on Solid Silver 


The Towle Manufacturing Company announces 
the inauguration of a new national advertising 
campaign to the consumer beginning in August. 


This national campaign is of more than ordinary 
importance to all jewelers in that an important 
part of its mission will be to extend to a greater 
public the educational work which the Towle 
Company originated among jewelers—to cultivate 
a better understanding of, and thereby an appreci- 
ation and love of the intrinsic beauty and nobility 
of solid silver table service. It will be a fitting 
continuation of the Towle Company’s merchan- 
dising campaign to assist the jeweler. 

This campaign will appear in practically all of the in- 
fluential magazines which reach people with the taste for 
the things of such inherent excellence and who possess 


the ability to buy solid silver tableware. The new Towle 
campaign will appear in: 


THE 


MAKER'S MARK 


Vogue 

Ladies’ Home Journal 
Harper's Bazar 

Town and Country 
Century 






Harper’s Magazine 
Scribner's Magazine 
Atlantic Monthly 
Review of Reviews 
W orld’s Work 






































The Virginia Carvel and Lady Mary designs, 
in themselves a beautiful medium for this 
important message, and admirably repre- 
sentative of that leadership which has dis- 
tinguished Towle, will be the featured pat- 
terns. 


The Towle Company, believing that the 
jewelers’ interest should be considered when 
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planning advertising campaigns, will not e456 
present the new Towle design, the Lady Con- 
stance, in its advertising campaign until 
jewelers generally have had adequate oppor- 
tunity to place it among their stocks. 
TOWLE 
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Our Increase of Business Has Forced Us to 


Enlarge Our Factory 





The satisfaction we give our customers leads to greater volume continually. 





THE REASON IS: 


SUPERIORITY OF WORKMANSHIP 





Wholesalers will find it to their advantage to communicate with us. 


BAUMGOLD BROS. & COMPANY 


C 
Factory and Cutting Works cn igisegenultg General Offices 
71 Nassau St., New York DIAM O N DS 71 Nassau St., New York 





























The Season’s Leader 


in Imported Mani- the Kye and Refraction 


cure Sets. Attractive 
silk-lined fancy 


“GALALITH”| Compend of Diseases of 





a ‘a, ” By Gould and Pyle. Including Treatment and Opera- 
Red ‘Rawender sad tions and a Section on Local Therapeutics. With For- 
f} Shell. Write for our mulae, Useful Tables, a Glossary and 111 illustrations, 
illustrated catalogue. several of which are in colors. Price Cloth, $2.00. 
Globe Import 
Company The Optical Publishing Company 
31 Union Square 11 John Street : : : New York 


NEW YORK CITY 
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Price, $1.00 








The Jewelers’ Circular Publishing Company, 11 John St., New York 
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Mrs.R.B. Campbell wins Blue Book Store Prize 


She Tells why Jewelry is “Gift That Lasts” 





Your Name Goes Here 





Don’t Delay cAnother Month 


and Lose Business 


Keeping down expenses is absolutely right. 


If you can turn out even one non-essential elec- 
tric light or empty your own ash can—then you 
have saved on expenses. 


But don’t for goodness sake throttle your sales 
promotion and then figure you have saved money. 


Do you believe that you saved $17.50 last month 
because you did not have us mail out 250 Picto- 
rials among your good prospects? You did not. 


Are you $17.50 ahead? You are not. You are 
one month of progress behind and goodness 
knows how many dollars. 


Pictorials stir up business—bring in customers— 
move stock—pay profits—create good will—keep 
things moving. They more than pay for them- 
selves, 


Don’t delay another month. Subscribe today. 
Pictorials interest customers. Build business, 
Write for full information now. 


| ee the Blue Book Store Pictorial for July 
a prize was offered to all readers for the 
best one telling why jewelry is called ‘‘The 
Gift That Lasts.” 


Mrs. R. B. Campbell of Ranger, Texas, was 
the winner chosen out of all the contribu- 
tors. Her letter is brief and to the point. 


Here Is What She Said: 


You have seen brides showered with lovely gifts, and had you 
been permitted to follow their lives through a generation or two, 
you would find that the only gift that lived and lasted through 
the years and is still as beautiful as the day it was given, is jewelry. 


Her lovely hats and gowns lived but their brief day. Her hand- 
some bric-a-brac was soon passe. Her furniture had its period 
and was out of style. Her home was outgrown or abandoned, but 
her jewelry, even though out of date, becomes priceless from its 
antiquity. A plain gold band on her aging finger is an eloquent 
and mute affirmation of this truth. 


Thieves may break in and steal gifts that come from your jeweler, 
but moths do not corrupt them. Jewelry is the gift supreme to 
every woman. It may be a bauble or it may be a tiara, but its 
possession makes it a part of one’s life, and therefore a thing to be 
cared for. Its frailty makes it a thing that lasts, because it is 
protected. Vaults and safes are built for its protection, and even 
in humble homes there is always a place provided for its safe 
keeping. 


Jewelry is the gift that lasts even longer than life itself, for a great 
part of it is handed down through generations and becomes a 
priceless heirloom. Then it is doubly dear on account of past 
associations of loved ones who owned it. 


Sentiment makes jewelry a gift that lasts. Back of every gift of 
jewelry is a heart. Jewelry and romance are ever linked together. 
Pride of ownership, unselfishness, the desire to give those who 
are to come treasures of a bygone day makes jewelry a “Gift 
That Lasts.” 


THE NORRIS, ; <——_ew Co. 


Cleveland Spokane 
Des Moines 








Birmingham 





San Francisco 


Chicago Denver 
Winnipeg 


Portland 
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Cincinnati Calls All Retail Jewels 


Many Attractions of the City at Which the Convention of the American National Retail Jewelers Association 
Will Be Held August 29 to September 1, and Some Facts That Will Aid the Out-of- 
Town Visitor in Seeing the Objects of Interest 

















CincinnatTI, O., Aug. 19.—Delegates and 
visitors to the American National Retail 
Jewelers’ Association, which will be held at 
the Hotel Sinton, Aug. 28 to Sept. 1, will 
find Cincinnati in its most attractive garb 
for this occasion. The Queen City has long 
been noted for the many diversified attrac- 
tions it offers to the guest within its gates, 
and at no season of the year is this fact 
more thoroughly emphasized than during 


farms, majesic forests and attractive home- 
steads. 

Added attraction is given to these outlying 
districts by the fact that they can be easily 
reached over a large number of splendid 
roadways leading by easy stages from the 
center of the city into the. surrounding hills. 
And along these splendid roads will be 
found a number of taverns and wayside 
inns, where entertainment of every nature 
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HOME OF THE GRUEN WATCHMAKERS GUILD ON TIME HILL 


the Summer months, when nature has put 
the finishing touches on her adornments of 
the landscape and the ushering in of the Fall 
season of the year that provides the fullest 
measure of enjoyment and recreation to the 
masses. 

Cincinnati’s topographical and geographi- 
cal locations are particularly advantageous 
and attractive in the matter of providing 
diversified entertainment to even the most 
exacting seekers for either outdoor or indoor 
amusements. Located on the north bank 
of the Ohio River, on what has long been 
designated as the Mason and Dixon Line, 
and built on seven hills overlooking prosper- 
ous and picturesque valleys, Cincinnati of- 
fers a variety of scenic attractions unsur- 
passed by any city in the United States. 
While the business section of the city is lo- 
cated in a sort of basin, it is only a few 
Minutes’ distance to the hills that surround 
this section on all sides, to a height of about 
500 feet. From these eminences may be 
obtained glorious views of the river valleys, 
not only along the Ohio River, but also in 
the valleys of the Little Miami, the Licking, 
the Big Miami and the White Water rivers. 
At this season of the year these valleys are 
Particularly attractive owing to the fact that 
they are liberally dotted with prosperous 


under most attractive environment may be 
enjoyed, | 

Cincinnati also offers a wide variety of 
regular Summer amusements in its Summer 
resorts and parks. What is perhaps its 
best-known outdoor amusement resort and 
one that is’ internationally famous, is the 
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shrubbery and flower plots, the Zoo offers 
as its chief ‘attraction what is recognized as 
one of the largest and most complete col- 
lections of birds, animals and reptiles in 
the world. During the Summer season this 
series of year-round attractions is greatly 
enhanced by special amusement programs, 
consisting of a season of Summer opera, 
band concerts, ice-skating exhibitions and 
other special attractions booked from time 
to time. A magnificent clubhouse, where 
metropolitan service prevails, is an added 
feature that appeals strongly to the visitor 
whose epicurean tastes have been more than 
ordinarily developed. 

Other public amusement resorts of the 
highest character are at Coney Island, located 
on the Ohio River, 10 miles above the city, 
and reached by palatial steamers or by ex- 
cellent highways and offering a large num- 
ber of the higher class of Summer resort 
amusements. Boats leave for Coney Island 
from the foot of Broadway every hour, 
from 10 a. m. to 8 p. m. Along similar 
lines are’ the attractions at Chester Park, 
a resort within easy riding distance of the 
downtown section of the city, and offering 
in connection with its other attractions a 
















SUSPENSION BRIDGE OVER THE OHIO 


Zoological Gardens, located in the north 
central part of the city, directly at the head 
of Vine St. Street cars, Nos. 49, 53, 54, 
76 and 78, go directly by the place. Occupy- 
ing a most attractive parkland, manny acres 
in extent and beautifully set with trees, 


splendid bathing lake. Chester Park can 
be reached by boarding street cars, Nos. 15, 
41, 47 and 56, and riding to the end of the 
lines. 

Several smaller resorts on both sides of 
the Ohio River give added opportunities for 
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CINCINNATI—The Jewelry City 
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A Welcome Awaits You 


in Cincinnati 
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ONVENTIONS such as the forthcom- 
ing gathering of the A.N.R.J.A. always 
The jewelry in- 
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are milestones of progress. 
dustry of Cincinnati is proud of the fact 
that we are to entertain you. 
welcome awaits every jeweler who attends. 


A hearty 
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THE GEBHARDT BROS. 


Importers and Cutters of Diamonds 
Sole Manufacturers and Distributors of 
the “Gebhardt Pat’d Solitaire Diamond 
Sold Complete Onlv. 


OHIO 


CINCINNATI 
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dancing entertainment and music. They 
are: Stevie’s Garden at the end of the Fort 
Mitchell, Ky., car line; Lookout House on 
the Dixie Highway, which can only be 
reached by automobile, and the Claremont 
Hotel at the end of the Southgate, Ky., 
street car line. 

further recreation may be found by the 
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visitor in the beautiful bathing beaches on 
the Ohio River, opposite Cincinnati; the 
many attractive public parks, having a com- 
bined area of 3,000 acres; Redland Field, 
where the Cincinnati team of the National 
League will play Pittsburgh on Aug. 30; 
Latonia race track, located at the end of the 
Latonia, Ky., car line and one of the most 
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THE UNION CENTRAL BUILDING, THE 





TALLEST BUILDING OF ANY INLAND CITY 
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famous race courses in the United States; 
and the beautiful army reservation at the 
end of the Fort Thomas, Ky., car line, 
where boxing bouts and other athletic en- 
tertainments are held every Thursday night. 

To the jewelry visitors seeking -examples 
of civic, educational and industrial develop- 
ment, Cincinnati offers an almost endless 
opportunity to interest. The Art Museum, 
with its splendid collection of paintings, 
sculptures, tapestries and other art objects 
in the most satisfactory Mecca for lovers 
of the highest expression in art. In close 
proximity to the Art Museum is the Rock- 











A SCENE IN FOUNTAIN SQUARE 


wood Pottery, where visitors are welcome 
and where is created what is acknowledged 
to be the highest form of art pottery pro- 
duced anywhere in the United States, and 
being as distinctive as the other examples 
of ceramic work of Europe and Asia. 
While visiting these places the visitor 
should take in Eden Park, in which the Art 
Museum is located. This park is the larg- 


est in the city and commands fine views of 
4 








THE ZOOLOGICAL GARDEN 


the city and suburbs and the Ohio River for 
several miles. It contains lakes, reservoirs, 
greenhouses, a water tower, beautiful drive- 
ways and stone-arched bridges. Car No. 49 
passes through the park and stops directly 
in front of the Rockwood Pottery and the 
Art Museum. 

Cincinnati’s municipally-owned university, 
its $4,000,000 General Hospital, its splendid 
public school buildings, its many model fac- 
tories, the several extensive colleges of 
music, and other institutions of public na- 
ture offer attractions that appeal particu- 
larly to those who are active in civic, mu- 





(Continued on page 97) 
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Gold Case Factory and Service Workshops, Gruen Watchmakers Guild, Time Hill, Cincinnati, where 
the jewelers’ watchmaker can obtain standardized duplicate parts promptly. 
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American National 
Retail Jewelers 


We extend our 
Greetings 
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GRuEen WATCHMAKERS GUILD 
TIME HI, CINCINNATI, U-S°A 


Western Branch Canadian Branch New York City General Agency 
517 Loew’s State Bldg., Los Angeles Toronto 512 Fifth Avenue 





MMITITINININ 














‘Masters in the art of watchmaking since 1874” 


MUL 









The most extensive line of beautiful watches of recognized value and prestige. 
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WELCOME to 
CINCINNATI 


We extend to all Jewelers attending 
the 1922 Convention of the American 
National Retail Jewelers’ Association 





A Hearty Welcome 
and an Invitation 


to visit our store and at least let us “shake hands” 
or “pass the time o’ day.” We want every one of 
you to have 


Our Valuable Souvenir 


which we are giving to all Jewelers who pay us 
a visit. 


The Richter & Phillips Co. 
°* The Leaders’’ 
114-116 West Sixth Street Cincinnati, Ohio 
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nicipal, industrial and social matters. Cars 
Nos. 44, 46 and 49 will take you to the 
General Hospital, while cars Nos, 61 and 65 
stop in front of the University of Cincin- 
nati. 

To the visitor seeking other notable places 
it would be worth his time to visit the City 


THE JEWELERS’ 





Sts.; Hotel Savoy (stag), 5 E. 6th St.; 


Princeton, Hotel, 431 Elm St., and the Ox- 
ford Hotel, 6th and Race Sts. All of these 
hotels are located in the heart of the city 
with the exception of the Alms Hotel, which 
can be reached by boarding cars Nos. 17, 2 
and 3, which pass the entrance. 

The delegates should not leave Cincinnati 
before visiting the plant of the Gruen Watch 














CINCINNATI ART MUSEUM BUILDINGS 


Hall, located at 9th and Plum Sts.; Burnet 
woods, adjoining the University of Cincin- 
nati; the College of Music adjoining the 
Music Hall at 14th and Elm Sts.; the court- 
house at Canal and Main Sts.; the Govern- 
ment building and custom house at 5th and 
Walnut Sts., and the Dixie Terminal at 
4th and Walnut Sts., one square east of the 
Sinton Hotel, where the convention will be 
held. All Kentucky street cars enter and 
leave this terminal. 

To those seeking eftertainment in close 
proximity to the splendid hotels in the down- 
town section, Cincinnati offers a large num- 
ber of places of amusement, consisting dur- 
ing the Summer season of _ vaudeville 
houses, moving picture theaters and restau- 
rants, where good music is an added fea- 
ture. The principal theaters are: Cox 
(7th St., between Vine and Walnut Sts.) ; 
Empress (Vine, between 8th and 9th Sts.) ; 
Grand (Vine and Opera Sts.); Keith’s 
(Walnut, between 5th and 6th Sts.) ; Lyric 
(opposite the Grand); Olympic (7th, be- 
tween Main and Walnut Sts.); Palace 
(6th, between Vine and Walnut Sts.), and 
Shubert (7th and Walnut Sts.). There are 
a dozen motion picture theaters within five 
minutes’ walk from the Hotel Sinton. 

Cincinnati has hotel accommodations of 
the highest character. Its two largest ho- 
tels, the Hotel Sinton and the Hotel Gib- 
son, are diagonally across the street from 
each other and offer a combined room ca- 
pacity of 1,500. Each has a splendid con- 
vention auditorium suitable for the largest 
convention sessions, with several smaller 
halls and meeting places. There are also 
other first-class hotels and a number of 
medium-priced bouses readily accessible. 

These hotels will be delighted to serve the 
delegates: Havlin Hotel, Vine St. and 
Opera Place; Hotel Metropole, 6th and 
Walnut Sts.; Grand Hotel, 4th St. and 
Central Ave.; Palace Hotel, 6th and Vine 
Sts. ; Emery Hotel, 421 Vine St.; Hotel 
Alms, McMillan St, and Alms Place; Hotel 
Stag, 420 Vine St.; New Rand Hotel, 27 
W. Sth St.; Dennison Hotel, 5th and Main 


Co. on Time Hill, the largest assembling 
plant of imported watches in the United 
States. Opposite the Gruen plant is the 
Herschede Hall Clock Co., the largest ex- 
clusive manufacturers of hall clocks in «he 
United States. Members of the American 
National Retai! Jewelers’ Association will 
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SCENE IN BURNETT WOODS PARK 


be welcomed by the officers of both com- 
panies and shown through the plants. 

The delegates should also take a trip to 
the tower of the Union Central building at 
4th and Vine Sts., which is directly oppo- 
site the Hotel Sinton. This is the tallest 
structure of any inland city in the world. 
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From the tower one can get a beautiful 
bird’s-eye view of the city and the surround- 
ing hills of Cincinnati and northern Ken- 
tucky. 

It is a problem to include all the attrac- 
tions of interest, but a trip through the 
great factories of the Proctor & Gamble Co. 
at Ivorydale, and the R. K. Le Blond plant 
in Oakley, one of the largest manufacturers 
of machine tools in the world, are worth 
seeing. 

Cincinnati is the natural gateway to the 
south. About 30,000 loaded freight cars 
every day cross the Ohio River, between 
Portsmouth (Ohio) and Cairo (Ill.), and 
of that number 35 per cent. cross the river 
at Cincinnati. 

The city is 285 miles from Chicago; 616 
miles from Kansas City (Mo.) ; 2,494 miles 
from San Francisco; 758 miles from New 
York; 487 miles from Atlanta; 481 miles 
from Birmingham; 836 miles from New 
Orleans; 311 miles from Pittsburgh; 262 
miles from Cleveland; 271 miles from De- 
troit, and 339 miles from St. Louis. 


CINCINNATI'S MANY RAILROADS 


Cincinnati is served by 19 railroads—a 
greater number than any other city along 
the Ohio River. It is the northern terminus 
of the Louisville & Nashville Railroad and 
the Cincinnati Southern Railway, now op- 
erated as a part of the Southern Railway 
System, and other railroads serving north- 
ern territory. 

It is one of the important junction points 
of the Baltimore & Ohio, the Chesapeake & 
Ohio, and other railroads connecting the 
south with New York, Philadelphia, and 
other eastern seaports, and southeastern sea- 
ports. It is also a terminal of the railroads 
which carry the bulk of the trade from the 
north central States to the south. 

Radiating from Cincinnati, the eastern di- 
vision of the Pennsylvania Lines reaches 
Pittsburgh, Philadelphia, Baltimore, New 
York, and the east, while the northwestern 
division reaches Chicago and the west. 

The eastern division of the Baltimore & 
Ohio Railroad reaches Pittsburgh, Balti- 
more, Washington, and eastern points; the 
Toledo division reaches Detroit and Michi- 
gan points, and the St. Louis division reaches 
St. Louis and the west. 

The eastern division of the New York 
Central Lines reaches Cleveland, Buffalo, 
and New York; the St. Louis division 
reaches Indianapolis, St. Louis, and the 











THE “NATCHEZ,” A NEW TYPE OF TUNNEL BOAT ON THE OHIO 
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HOMAN PLATE 


On Nickel Silver 


This pattern made in Bread Tray, Sandwich Plate, Cake Basket, 
Fruit Basket, Cheese and Cracker Dish 


The Consumer Again Has a Sense of 
Economy and Discrimination 








Economy forbids the purchase of objects, however beautiful, of which the price is 
out of all proportion to the intrinsic value. 


Discrimination causes the buyer to pass by “Plunder Merchandise” be it ever so 
cheap and to withdraw his confidence from the dealer who offers such goods. 





Homan Plate combines distinction in design, and correct, substantial manufac- 
ture, with attractiveness in price, the result of modern production methods. 





THE HOMAN MANUFACTURING CO. 


Established 75 Years 
Office, Factory and Salesroom 


CINCINNATI, OHIO 


NEW YORK SALESROOM CHICAGO SALESROOM 
15-17, Maiden Lane ; Silversmiths’ Bldg., 10 S. Wabash Ave. 
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west. and the Cincinnati northern division 
reaciies Michigan points. 

The eastern division of the Chesapeake & 
Ohio Railroad reaches Washington, Nor- 
folk, New York, and the east; the Chicago 
division reaches Chicago and the west. 

The Louisville division of the Louisville 
& Nashville Railroad reaches Louisville, 
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A number of interurban railways, some of traffic between the north and the south, 
of which enter the city, and others termi- and between the east and the west. For a 
nating at its boundaries, carry freight and Jarge portion of this traffic between the 
passengers over long distances. They inter- north and south, Cincinnati is a rate-break- 
change freight with other interurban lines, ing point. This makes it a natural distribut- 
and make fast movement to a vast extent of | ing center for each region of the products of 
territory. the other, with decided advantage in freight 

Through Cincinnati moves a great volume rates over other cities located north or 

south of the Ohio river. 





— 








Cincinnati can be reached by railroad 
from New Orleans in 24 hours, Little Rock, 
Ark., 19 hours, and San Antonio, Tex., 43 
hours. 


AS A JEWELRY CENTER 





Cincinnnati is the third largest jewelry 
distributing center in the United States, be- 
ing exceeded by New York and Chicago. 
There are approximately 45 wholesale and’ 
manufacturing jewelry plants in the city, 
90 retail stores in Greater Cincinnati, which 
includes Covington, Newport and other 
northern Kentucky municipalities; four 
jewelry supply houses; seven watch case 
manufacturers; six watch case jobbers and 
seven diamond merchants. The wholesale 
and manufacturing business, including kin- 
dred lines, represents a total investment of' 
approximately $8,000,000, while the watch 
case manufacturing and jobbing trade is 
valued at $3,500,000. There are a number 
of large outside wholesale and manufactur- 
ing concerns, also watch case manufacturers, 
who have offices in this city, but their cap- 
jtalization is not included in the $8,000,000. 





This amount represents only the investment 











THE RESERVOIR, EDEN PARK (Continued on page 103) 


Memphis, Nashville, Birmingham, New Or- 
leans, and the south; the Kentucky central 
division reaches Chattanooga, Atlanta and 
southeastern points. 

The Southern Railway System reaches 
Chattanooga, Atlanta, New Orleans, Bir- 
mingham, and practically the entire south. 

The Norfolk & Western reaches Norfolk 
and the east. : 

The Erie Railroad reaches Buffalo and 
New York, 

The Cincinnati, Indianapolis & Western 
Railroad reaches Indianapolis and_ Illinois 
points 

The Cincinnati, Lebanon & Northern 
serves Dayton, and Lebanon, O. 

The Cincinnati, Georgetown & Portsmouth 
serves Georgetown, and local points in 
southeastern Ohio. 

The Grand Rapids & Indiana reaches 
Grand Rapids and Michigan points. 

The average daily inbound tonnage in 
Cincinnati is 105,000, and the average daily 
outbound is 100,000. One hundred and ten 
inbound freight trains reach the city daily, 
and 112 leave the city; 154 passenger trains 
reach the city, and 140 leave it. 
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The Schumer Brothers Co. 


Master Platinumsmiths 
Diamond Importers 
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Come to the Convention at Cincinnati 





WE wish to meet you personally— 
conduct you through our plant, show 
you how the higher quality of plati- 
num goods are made and how we per- 
sonally handle your Special Order Work 
in Platinum. 








Seventh Floor, Walsh Building 
Third & Vine Streets 


Cincinnati, Ohio 


SEE eet 








(Just one Block South of Hotel Sinton) 
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Our 1923 Book will be ready for 


Distribution in October 
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— 
of local concerns who manufacture and sell 
their merchandise from Cincinnati. 

HOW DELEGATES WILL BE ENTERTAINED 
The convention of the Ohio State Retail 
jewelers’ Association will be held on Mon- 
dav, Aug. 28, followed with a banquet in 
the evening in the ballroom of the Hotel 
Sinton. Officers of the American National 
Retail Jewelers’ Association and members 
of the Cincinnati entertainment committees 
will be the honored guests. 

On Tuesday, Aug. 29, the convention of 
the national association starts. In the after- 
noon the ladies will be taken on an automo- 
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Opie, Herbert Schwab, Fred Gruen, Edgar 
Noterman and Joseph T. Homan. 

The Queen City Retail Jewelers’ Associa- 
tion has appointed these committees for the 
convention: Reception—Fred Gruen, chair- 
man; Harry Ratterman, Gordon Oskamp, 
Lawrence Herschede, E. H.*Alich, Gustav 
Schneider, Edward Mittendorf, E. G. Leh- 
meyer, Joseph Kenkel, John Dolle, Jr., An- 
thony Schenel and W. J. Barker. [ntertain- 
ment and Finance—Eli Gutmann, chairman; 
Herbert Schwab, Joseph T. Homan, George 
Opie, Arno Dorst and Edward Herschede. 
Exhibits—Charles Baker, chairman; Henry 
Doepke, Harry Duhme and Gordon Os- 
kamp. Publicity—Edward Croninger, chair- 
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precious metal that bears the sterling stamp, 
the finer ware that is produced today is en- 
hanced by these other qualities: 

“QUALITY OF DESIGN—Growing apprecia- 
tion on the part of the public and the slow 
spread of culture and refinement have in- 
spired the artist to seek the artistic sources 
which inspired the great and ancient works 
now preserved in the museums of the world. 
The modern development of fine design in 
sterling silverware springs from the modern 
artist’s creative skill nurtured by the great- 
est achievements in sculpture, architecture, 
and decoration by the masters of all time 

“QUALITY OF CRAFTSMANSHIP—The craft 
of the silversmith is one of the oldest in 











bile tour of the city, stopping at one of the 
country clubs, for which Cincinnati is noted, 
lor refreshments. Miss Carrie Paris and 
Miss Mary Tibbles of the Chamber of Com- 
merce will be in charge of the entertainment 
lor the ladies attending the convention. 
_The delegates will be entertained by the 
Cincinnati Wholesale and Manufacturing 
Jewelers’ Association at the Zoological Gar- 
dens with a banquet and special entertain- 
ment, in the evening of Aug. 30. There 
will be no business in the afternoon on this 
date, 

On Aug. 31 the delegates will enjoy a boat 
tide to Coney Island, where they will be 
eitertained with a banquet and musical en- 
tertainment in the evening. This affair will 
be under the auspices of the Ohio State 
Retail Jewelers’ Association, the Queen City 
Retail Jewelers’ Association and the Cham- 
ber of Commerce. 

The following committee is in charge of 
the entertainment to be given by the Cin- 
“incinnati Wholesale and Manufacturing 
ewelers’ Association: Arno Dorst, chair- 
man; Eli Gutmann, Clarence Loeb, George 





VIEW OF THE OHIO RIVER FROM EDEN PARK 
man; Louis I. It. Hummel and Joseph 
Pieper. 








Sales Helps for the Selling of Silver 


The Sterling Silverware Manufacturers 
Association recently sent out the following 
to dealers in Sterling Silver throughout the 
country: 

“Glass is a famous insulator. Sometimes 
the glass of the showcase seems to have this 
insulating effect between salesman and cus- 
tomer. 

“But the salesman in the sterling silver 
department has at his command a force that 
bridges the gap—Enthusiasm! The enthu- 
siasm of a connoisseur! The first spark of 
interest in a prospective customer comes 
from contact with someone’s dynamic en- 
thusiam for solid silver. How much great- 
er should be the enthusiasm of the sales- 
man who meets the customer at the coun- 
ter? 

“Few things more richly deserve this en- 
thusiasm than sterling silver. In addition 
to the nobility and intrinsic worth of the 








existence. In modern silversmithing the 
smith himself, still holds the premier posi- 
tion; but highly skilled craftsmen of ten 
other crafts are employed with him in the 
creation of modern sterling silverware. By 
the quality of their craftsmanship, they raise 
the artist’s design to its fullest beauty and 
usefulness in enduring. silver. 

“QUALITY AS REPRESENTED BY THE MAKER’S 
MARK—The maker’s mark on a piece of 
sterling indicates his acceptance of full re- 
sponsibility for the purity and quality of the 
design, craftsmanship, and precious metal 
of the piece. The maker’s mark on a piece 
of sterling is equivalent to the signature of 
the artist on his work. Reputations good 
or bad, are established over a period of 
vears by the quality of the product associ- 
ated with the maker’s mark. Look for the 
maker’s mark, Know what each one stands 
for. And remember that where such mark 
is omitted there is a desire for obscurity 
which may be considered suspicious. 

“Thus is the quality of sterling silver- 
ware measured by the connoisseur-at-the- 
counter, It is never a matter of ounces. 
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“THE MASTER GRIP OF GRIPS” 





SLIP-LESS 


“Twinwedge” 
BELT BUCKLES 


Made in all precious metals with hand 
wrought designs. (No stamped pat- 
terns). 

Our exclusive “Patented” gripping fea- 
ture “TWINWEDGE” has proven to 
be the one grip that HOLDS a Thick 
or Thin belt at any desired position. 


To be convinced visit our Exhibit No. 5 
at the N. R. J. A. Convention 
Hotel Sinton 
August 29th to September Ist, 1922 


Sold through your wholesaler 


The L. F. OTTEN MFG. CO. 


Patentces and Manufacturers of 


“TWINWEDGE” Belt Buckles 
425 Main St. Cincinnati, Ohio 
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Greetings To Visiting Jewelers 


We invite jewelers attending the National Convention to visit us. 


M. Schwab Jewelry Company 


411-413 Race Street, Cincinnati 


Complete lines of Gold and Gold Filled Jewelry 


MOVEMENTS AND WATCHES 





We Specialize in Watches 








ELGIN 
WALTHAM 
ILLINOIS 





HOWARD 
HAMPDEN 
STANDARD 


CASES 


All Standard, Dependable Makes 
GOLD and GOLD FILLED 
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\lden R. Vaughan, watchmaker of Paw- 
tucket, is on a vacation until Sept. 1. 

stone & Stacy are holding a “cleaning out 
sale” at their Watch Hill jewelry store. 

Mr. and Mrs. William P. Chapin, Jr., are 
registered at the Green Inn at Narragansett 
Pier. 

Walter D. Wood, of Cranston, has been 
granted a patent on a pearl-coat-distributing 
machine. 

senjamin Brier, of the Brief Mfg. Co., 
has returned from a three months’ business 
trip in Europe. 

Wm, G. Lenhart has joined the force of 
the E. L. Spencer Co. and will cover the 
west with Wm. Underwood. 

Horace P. Crowell, with Belcher & 
Loomis Co., with his wife, are enjoying a 
three weeks’ vacation on Cape Cod. 

I‘rederick V. Kennon, of the J. T. Mauran 
Mfg. Co., has been on an automobile trip 
through Maine and New Hampshire. 

Lupien, 24 Broad St., Pawtucket, is cele- 
brating this week the 17th anniversary of 
the store by a special anniversary sale. 

Frederick A. Fairbrother is back at his 
desk with the National Jewelers Board of 
Trade, following a two weeks’ vacation. 

At the annual meeting of the stockholders 
of the High Street Bank last Monday, 
Charles F. Irons and Charles C. Darling 
were elected directors. 

R. Livingston Beeckman, a director of the 
International Silver Co., has been elected a 
director of the Newport Trust Co. at New- 
port. 

The employes of the Vennerbeck & Clase 
Co. were the guests of the firm last Satur- 
day at an outing and shore dinner at Rocky 
Point. 

Horace M. Peck, secretary-manager of 
the Manufacturing Jewelers Board of Trade, 
has returned from a two weeks’ vacation 
by automobile through the Adirondacks. 

Decision for the plaintiff for $186.60 and 
costs was given the New Acme Plating Co. 
in its case in the civil session of the Sixth 
District Court against John Nyman on Fri- 
day. 

Mr. and Mrs. Arthur L. Aldred motored 
to the Berkshires on Saturday to be the 
guests for the week-end of Mr. and Mrs. 
John Shepard, Jr., at their country place in 
Sheffield. 

Fugene A. Eddy has given a mortgage for 
$40,000 to the Citizens’ Savings Bank on lot 
and buildings on the southerly corner of 
Eddy and Clifford Sts., including right of 
way in gangway adjoining. 

Mr. and Mrs. Alfred B. Lemon and their 
two children have left Thompson, Conn., 
where they are spending the Summer, for 
a motor trip to Biddeford, Me., where they 
will visit Mr. Lemon’s parents. 

Woodward Booth, secretary-manager of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, has returned 
from a two weeks’ automobile trip to Ni- 
agara Falls and through New York State. 

The officers elected at the recent meeting 
of B. A, Ballou & Co., Inc., and the Dyer 
Street Land Co. on Aug. 15 are as follows: 
President and treasurer, F. A. Ballou; vice- 
president, W. W. Middlebrook; secretary, 
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F. A. Ballou, Jr.; assistant treasurer, H. A. 
Simmons. 

The case of Jerome M. Fitz Gerald 
against Simon Wolk and Eli Wolk was 
heard before Judge Wright in the civil ses- 
sion of the Sixth District Court on Thurs- 
day for covenant and decision was given 
the plaintiff for $100 and costs by submis- 
sion of the defendants. 

The Matthews Clothes & Toggery Store, 
Inc., of this city, capitalized at $25,000, for 
the purpose of dealing in men’s clothing, 
furnishings, jewelry, etc., has been granted 
a charter under the laws of Rhode Island 
by Deputy Secretary of State Sprague. The 
incorporators are Umberto Cambia, Pietro 
Palombo and Gracoma Oltaviano, all of 
Providence. 

The G. & G. Chain Co., Inc., to be lo- 
cated in Cranston with a capital stock of 
$10,000 for the purpose of manufacturing 
jewelry, on Friday was granted a charter 
under the laws of Rhode Island by Deputy 
Secretary of State Sprague. The incor- 
porators are Henry A. Goeckel of Provi- 
dence, Andrew Goeckel and Daniel P. Mac- 
donald, both of Cranston. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Kaskell, of Wiener 
Bros., New York city; Mr. Hill, of S. S. 
Kresge Co., Detroit, Mich.; Mr. Heirz and 
Miss Hill, of Handel Bros., Chicago; Mr. 
Schriver, of Schriver & Smith, Philadelphia; 
J. Avidan, of Lippman, Spier & Hahn, New 
York city; D. J. Gutman, of L. Gutman & 
Sons, Cincinnati, O. 

The police are endeavoring to discover the 
owner of a large quantity of jewelry of the 
“trinket” variety that found its way into a 
rubbish heap in the rear of 748 Broad St. 
Discovery of the jewelry, contained in a 
bundle, was made a few days ago by Flor- 
ence Brelin, who turned it over to the police, 
who believe that someone stole it from a 
delivery wagon and hid it in the rubbish 
heap for later distribution. 

In cases brought by the city treasurer, 
Walter L. Clarke, of Providence, the fol- 
lowing were among the defendants to re- 
cover taxes against whom, on motion and 
proof of claim, judgments were entered for 
the city for amounts named and costs: 
Philip Bander, $28.05; Samuel Bander, 
$34.48; S. K. Merrill Co., $172.38; Provi- 
dence Optical Co., $110.18; S. & S. Novelty 
Co., $79.12; H. & A. Mfg. Co., $12.31. The 
cases were in the civil session of the Sixth 
District Court before Judge Wright. 

Frederick B. Thurber, with the Tilden- 
Thurber Corp, of this city, of which his 
father, William H. Thurber, is the presi- 
dent, was married to Mrs. Jacquelin F. 
Philips, of Houston, Tex., at noon last 
Thursday in the chapel of the Methodist- 
I-piscopal headquarters, 150 Fifth Ave., New 
York. The ceremony was conducted by 
Rev. Stephen Horben, D. D., in the pres- 
ence of only immediate relatives and a few 
intimate friends. After the ceremony a 
wedding breakfast was served the bridal 
party at the Biltmore Hotel, New York city. 








Sometime during the night of Aug. 7, the 
store of E. P. Hewes, Beloit, Wis., was 
robbed by burglars who carried off two 
rings worth $120. The thieves gained en- 
trance by forcing open a front door, 
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William Ehmann, Sr., the Elk St. jeweler, 
has returned from Fourth Lake, in the Ad- 
irondacks, where he spent more than two 
months, his health much benefited by his 
long rest. 

Edgar Block, treasurer of T. C. Tanke, 
Inc., left last Friday for Seattle, Wash., 
where he will join Mrs. Block, who has 
been visiting relatives there for several 
months. They will return together to Buf- 
falo in about two weeks. 

Papers for change of name were filed in 
the County Clerk’s office a few days ago 
for the Tiffany Never-Wind Clock Co., to 
be changed to the Cloister Clock Corp. The 
firm is located at 2964 Main St. George P. 
Warner is the president and James Van In- 
wager, Jr., is secretary. 

Edward Leininger, of the Leininger- 
Oelheim Co. and secretary of the local retail 
jewelers’ association, accompanied by Mrs. 
Leininger and their daughter Marjorie, left 
Monday on a three weeks’ vacation motor 
trip to Port Maitland and other points along 
the Canadian shore of Lake Erie. 


Two Buffalo men are proprietors of 
“Donald’s” jewelry store, in the New 
Strand Theatre building, Niagara, which 


opened about two weeks ago. In a certifi- 
cate filed in the County Clerk’s office at the 
Falls, Harold B. Cohen, 497 Lafayette Ave., 
and Pincus Cohen, 790 Auburn Ave., are 
The 
latter is manager of the Antwerp Diamond 
Co., doing business at 5 E. Genesee St., just 
around the corner from Main St., in this 
city. 








Canada Notes. 


The Empire Watchmaker & Jewelry Co., 
of Toronto, has been dissolved. 

T. J. Barnett, optician, of Ottawa, has 
given a chattel mortgage to W. D. Barnett 
for $1,795, 

The annual statement of the Canadian 
Wm. A. Rogers Co., silverware manufac- 
turers, for the year 1921, shows a debit 
balance of $52,692 as compared with a credit 
balance of $13,950 carried forward from 
the previous year. Profit from operations 
amounted to $14,276 as compared with profits 
of $108,310 for the 18-month period ending 
Dec. 31, 1920. Interest, advertising and 
other charges left a deficit of $52,692. The 
balance sheet showed assets of $1,488,759, as 
compared with $1,547,064 for the previous 
year. President S. J. Moore pointed out 
that manufacturing concerns generally suf- 
fered more seriously during 1921 than in 
any previous year and the silverware in- 
dustry was no exception. The great shrink- 
age in the volume of business and the neces- 
sity for writing down inventories caused 
a loss on the year’s operations. Under the 
company’s agreement with Wm. A. Rogers, 
Ltd., it was entitled to claim from that com- 
pany the amount of any shortage in profits 
below $35,000 in any year up to April 1, 
1924. The Canadian Wm. A, Rogers would 
receive the full amount which would be 
distributed as a dividend on the preference 
stock, 











THE JEWELERS’ CIRCULAR August 23, 1922, 








Real Dorst J ewelry 


New designs constantly coming thru show 
the character for which this house is known. 


Lest You Forget 


that we Make and Distribute 
under authorization, the 


Official Emblems of 


Rotary International 


Our booklet mailed upon application 


Other Emblem Jewelry of high grade; also 
Platinum and Belais 18 Kt white gold 
mountings 


The Miller Jewelry Co. 


Greenwood Bldg., 5th Floor 


S. W. Cor. ° . « 
ah i tee Cincinnati, O. 















































Welcome, National Jewelers, to 





the Jewelry City 


KLEIN BROTHERS 
COMPANY 


kK. A. & R. J. FROMMEYER, Proprietors 














Wholesale Jewelers 








Immediate Attention Given to 
Memorandum Requests. 





Diamonds Bracelet Watches 
Gold Jewelry Jewelry Novelties 


The Dorst Company Gold Filled Jewelry Watch Cases 


Special Jewelry Manufacturers and ‘ 
Importers of Diamonds Always Something New 


3rd and Vine Streets Cincinnati, Ohio _ 


906-7-8-9 — :' : 
Andrews Bldg. Cincinnati, Ohio 
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TRADE CONDITIONS 
Both-the wholesale and retail jewelers of Evans- 


ville state that trade in August has been very 
good when the various labor troubles of the country, 
especially the railroad strike, are taken into con- 
sideration. It is expected there will be quite an 
improvement in trade with the resumption of the 
coal mines and the settlement of the railroad 
strike also will help trade conditions along a great 
deal. Retail jewelers are of the opinion that Fall 
business will be exceptionally good. Farmers have 
bumper crops and are in much better shape than 
they were a year or so ago. Collections are hold- 
ing their own very well. 





Dr. Wallace C. Dyer, local optician, has 
returned from a business trip to Boonville, 
Ind. 

L. Horn, diamond merchant in the Old 
State National Bank building here, has re- 
turned from a business trip to the west. 

I. Gans, formerly head of I. Gans & Co., 
which concern was sold a few years ago to 
Raphael Bros., is back from a trip to Cin- 
cinnati. 

Local jewelers have announced that they 
will co-operate with the management of the 
Exposition Park here to hold a style show 
in connection with the annual exposition that 
will be given this year early in September. 

The pearl-button factories at Grayville 
and Mt. Carmel, IIl., and those at Vincennes, 
Petersburg, Leavenworth, Shoals and Rock- 
port, Ind., are reported to be operating on 
full time now and the factories are getting 
plenty of mussel shells, 

Jack Bitterman, of Bitterman Bros., re- 
tail jewelers of 202-204 Main St., has re- 
turned from a trip to New York and points 
of interest in the east. He says business 
conditions in the east are much better than 
they were a year ago. 

The police here a few days ago recovered 
more than $500 worth of diamonds and 
jewelry that were stolen, several weeks ago 
from the country home of Joe A. Bryan, 
wealthy coal operator, near here. The dia- 
monds and jewelry had been pawned in a 
local shop. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of 202- 
204 Main St., was here a few days ago visit- 
ing his old friends. He reports that trade 
during the Summer months has been very 
good and that he is looking for a splendid 
Fall and Winter business. 

Several robberies of country stores in 
southern Indiana and southern Illinois have 
been reported recently to the police here 
and in many instances watches and jewelry 
were taken. In almost every case the rob- 
bers used automobiles in which to make 
their escape and few arrests have been made. 

Charles A. Artes, of the Charles F. Artes 
Co., Inc., of 327 Main St., is being mentioned 
for a place on the Republican State central 
committee of Indiana to take the place of 
Edgar Durre, of this city, who is expected 
to resign from the place since his recent ap- 
Pointment by Governor Warren T. McCray 
on the superior judge bench here to take 
the place of the late Judge Robert J. Trace- 
well. Mr. Artes has been an active worker 
in the Republican party in the city, county 
and district for a number of years, but has 
never been in any sense an office seeker. 
His appointment on the State committee 
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would be highly pleasing to his many friends 
in Evansville and southern Indiana. 











ty Co., spent part of last week in New York 
on business. 

Norman Schreck, formerly with S. Kurtz 
Zook, is now a student in watchmaking at 
the Bowman Technical School. 

Joseph C. Hahn, with the H. S. Meiskey 
Co., was on a business trip to the Cumber- 
land Valley of Pennsylvania last week. 

The silver cup prize in the recent tennis 
tournament at the Lancaster Country Club 
was furnished by W. W. Appel & Son. 

Frank B. Von Dersmith, head of the sil- 
verware department of Louis Weber & Son, 
and wife have gone to Atlantic City for 
two weeks. 

The following jewelers were recent visi- 
tors to Lancaster: George L. Hepp, Lititz; 
John Wertsch, of Wertsch Bros., Ephrata; 
H. W. Flinchbaugh, Manheim; Fred Kauf- 
hold, Columbia; W. S. Oberlin, Columbia; 
John Sellers, with A. K. Brubaker, Colum- 
bia. 

The new factory building of the Dudley 
Watch Co. is fast nearing completion, and 
a few more weeks will see it occupied. The 
principal production will be the Dudley em- 
blem watch, but the factory also manufac- 
tures a railroad watch and two special de- 
signs of gentlemen’s watches. The head of 
the company, W. W. Dudley, began his ca- 
reer when only 13 years of age, and he has 
been superintendent of several large Ameri- 
can watch factories, including 14 years as 
designer and superintendent of the Hamil- 
ton watch factory of Lancaster. 

Mr. Finney, with C. Ross Boas, Harris- 
burg, visited the Bowman Technical School 
last week. John J. Bowman, head of the 
school, paid a business visit to Harrisburg 
last Friday. David Shoffstall, instructor in 
the jewelry repair department of the school, 
with his wife, spent last week camping 
along the Conestoga River. Norman 
Schreck, Lancaster; William Lefever, Ha- 
gerstown, Md., and Louis Morris, Franklin, 
Pa., entered the school last week as stu- 


dents. Philip Sievers, of Sievers & Devers, 
York, Pa., was a recent visitor to the 
school. He is a former student there. 








Trenton, N. J. 





The Sterling Watch Co., Inc., which op- 
erated from 100 Northfield Ave., West 
Orange, has filed a certificate in the office 
of the Secretary of State, showing that it 
has moved its principal office to the office 
of the Corporation Trust Co., its agent, at 
15 Exchange Place, Jersey City. 

The Apex Jewelry Company, Inc., has 
been chartered in the office of the Secretary 
of State to operate from 42 Walnut St., 
Newark, with William Sturm as agent, in 
manufacturing, buying, and selling jewelers’ 
findings, watches and parts thereof, includ- 
ing both movements and cases, canes, um- 
brellas, opera glasses, jewelry, gold and sil- 
verware, novelties of all kinds, rings and 
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bracelets. The concern has a capitalization 
of $85,000. The amount that will be 
devoted to the starting of business is $2,400. 
The incorporators and the number of shares 
held by each are William Sturm, 8; Isadore 
Weinstein, 8, and Allen D. Harris, 8. 











J. E. Fischer, jeweler of 5335 German- 
town Ave., visited Niagara Falls, N. Y.,, 
last week. 

John Schoeller, jeweler of 5503 N. Sth 
St., took an automobile trip to Washington, 
D. C., last week. 

Edward R. Kranich, salesman with H. O. 
Hurlburt & Sons, is resting with his family 
at Stone Harbor, N. J. 

Samuel Aisenstein, a member of the firm 
of Aisenstein & Gordon, 712-14 Sansom St., 
spent last week at Atlantic City, N. J. 

F. B. Hurlburt, of H. O. Hurlburt & 
Sons, 813 Chestnut St., is on an automobile 
trip through the New England States. 

William Lesse, of S. Lesse & Sons, 732 
Sansom St., and Nat. Lichty, of I. Lichty 
& Co., are viewing the sights at Niagara 
Falls. 

D. Lincoff, jeweler of Marcus Hook, Pa., 
has closed out his business and gone to 
Cleveland, O. Mr. Lincoff, it is understood, 
is looking for a place to start in business 
in Cleveland. 

The date for the proposed annual clam- 
bake of the Philadelphia Jewelers’ Club 
has been postponed until Sept. 12. The din- 
ner committee is making an effort to make 
this affair a bigger success than ever. 

William Gibbons, 5 S. 40th St., is having 
new fixtures and showcases installed in his 
store and when the improvements are com- 
pleted Mr. Gibbons will have one of the 
most attractive stores in West Philadelphia. 

Samuel Z, Korff, 130 S. 8th St., has sold 
his business here to the Melchiorri Jewelry 
Corp., of 49th and Lancaster Ave. Mr. 
Korff is moving to New York, where he 
will be engaged in manufacturing piatinum 
watch cases and mountings. His New York 
address is Room 703 at 49 Maiden Lane. 

Among the salesmen in Philadelphia last 
week were: T. Lampert, of M. J. Lampert 
& Sons, New York; J. Rosenberg, of the 
Shimun, Miller Mfg. Co., New York; Mr. 
Wilson, Plainville Stock Co., Plainville, 
Mass., and Samuel Steinman, of Goldsmith 
Bros., New York. 

R. Putnam, of J. E. Caldwell & Co., and 
Ira D. Garman, jewelers, were members of 
a committee of the Chestnut Street Asso- 
ciation which sent a letter to each member 
of the city council asking for a special meet- 
ing of the city council. A meeting of coun- 
cil was requested so that the legislators 
might reconsider their previous action in 
passing an ordinance permitting the West- 
ern Union Telegraph Co. to lay conduits in 
Chestnut St., from 10th to 15th Sts. The 
merchants believe the tearing up of the 
street will interfere with business. Not- 
withstanding the fact that the council has 
passed an ordinance over the mayor’s veto, 
the chief executive of the city has ordered 
the work stopped. A legal battle to decide 
the question is brewing and jewelers are 
awaiting the result with keen interest. 
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The Sterling Glass Co. 


Cincinnati, Ohio 
Makers of 


Cut and Engraved 
Crystal 


Decorated and Gold 
Encrustations 


Write for Catalog 


Visitors welcome to our showroom 
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EWELERS’ Show Case and Window 
Display Trays that reflect the full value 


of the merchandise they contain. Every arti- 
cle made from the best material obtainable. 


L 
Write for price list and FREE Catalog 
No. 26. 


earn about our wonderful complete line. 


Western Tray & Case Co. 


Established 1864 
429 Plum Street, Cincinnati, Ohio 


Jewelers’ Show Case and Window Display Trays 


Wholesa'e Jewelers’ Trunks, Telescopes, Trays and Cases 
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CINCINNATI 
Bids You Welcome 


—that a most pleasant and profitable time. 
may be experienced by you and yours is 
our sincere wish 


THE SIX MICHAELSON BROS. 


512 Race St., Cincinnati 
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W. F. Hofmann, president of Heeren 
Bros. & Co., returned this week from his 
tour of the eastern States, where he went 
by automobile. Mr. Hofmann found the 
country very beautiful, with crops good and 
people apparently thrifty and happy. 

Emanuel Grafner, of Grafner Bros., was 
in Culver, Ind., last week to visit his son, 
William Grafner, who is a student in that 
school. He recently received merited hon- 
ors in handicraft work at that  institu- 
tion, along with several other Pittsburgh 


boys, and their pictures were published in 


the papers here as an additional award in 
telling of the honors accorded. 

Following Labor Day, all of Pittsburgh’s 
retail and wholesale jewelry establishments 
will again be back on the 5.30 p. m. closing 
basis on all week-days. Some of the whole- 
sale houses will continue to close around 1 
o'clock Saturday, but not the retail stores. 
Some retail merchants continue to say Sat- 
urday afternoons, outside of July and Au- 
gust, offer good trading opportunities. 

Merchants who spend money for adver- 
tising were much interested here last week 
in the address of Richard S. Rauh, who 
spoke before the Advertising Club. At 
the conclusion of his talk, he offered a 
resolution that advertising writers be re- 
quired to undergo an examination by a 
board of professionals. Those qualifying 
would be permitted to use the letters A. C., 
advertising counsel. The resolution was 
laid aside for further consideration. Legis- 
lation would be needed to put it into prac- 
tice, 

J. Clare Crawford, president of the 
Jewelers’ 24-Karat Club, announces that 
quite a delegation of jewelers will go from 
here to Cincinnati to attend the annual con- 
vention of the American National Retail 
Jewelers’ Association, Aug. 29-Sept. 1. 
Among those who are going from here be- 
sides Mr. Crawford are August Loch, W. 
W. Warrick, Henry Terheyden, C. M. 
Rihn and several others. On his recent 
trip in the east, Mr, Crawford was the 


guest at Long Beach, N. Y., of M. L. 
Jarner, a well known member of the 
jewelry trade with James Loeb, W. E. 


Staiger and C. Staiger, father of W. E. 
Staiger, as the other guests. 











S. H. Bauman, of the Bauman-Massa 
Jewelry Co., and his wife are sojourning at 
Atlantic City for the balance of the Sum- 
mer. 

C. D. Henry, salesman for the J. Bolland 
Jewelry Co., with his wife are on the Pa- 
cific Coast, where they will remain for sev- 
eral weeks. 

William Schumacher, of the Hess & Cul- 
bertson Jewelry Co., has returned to the 
city, after spending several weeks at the 
St. Louis Club at Walloon Lake, Mich. 

Leo J. Vogt, vice-president of the Hess 
& Culbertson Jewelry Co., is back from his 
vacation spent at his old home in Missouri. 
His wife and family are still in the east, 
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where they will remain for several weeks 
longer. 

The police on Friday were assisting post 
office inspectors in solving the mysterious 
disappearance on July 14 of a diamond ring, 
valued at $1,000, the property of the Mer- 
mod, Jaccard & King Jewelry Co. On that 
day the ring was placed in a parcel, regis- 
tered at the post office and consigned to a 
customer at Monroe City, Mo. It failed to 
reach its consignee, 

F. H. Nesselhauf has affiliated himself 
with the Goldman & Coquet Jewelry & Op- 
tical Co. Another addition to the concern 
was Frank Graves, who was connected with 
the Kansas City branch of the Merry Op- 
tical Co. The Goldman & Coquet Jewelry 
& Optical Co.-is gathering on its staff some 
of the best-known jewelry and optical ex- 
perts. I. Joseph is a new addition to the 
staff. He has charge of the watch repair- 
ing department. 











Clarence Dobra, salesman for Riley & 
‘French, was in town last week, 

Krank L. Baker of the Paye & Baker 
Mfg. Co. has returned from a business trip. 

The Whiting & Davis Co, will be repre- 
sented in a six team soccer football league 
this Fall. 

William Wemmell, purchasing agent of 
the Webster Co. has returned from a two 
weeks’ vacation enjoyed at the shore. 

The J. F. Sturdy’s Sons Co’s. ball team 
is now leading in the Twilight league by a 
game over the Mason Box Co. The league 
will close its season next Saturday. 

The manufacturing jewelers will be bene- 
fited next year by a reduction in the elec- 
tric light rates. The municipal plant is now 
entirely out of debt and according to law 
no profits can be made. This will mean a 
big reduction as the plant is a big money 
maker. 

The S. O. S. call was sent out last week 
by a number of the local manufacturing 
jewelers for additional help. For the first 
time in a year a large number of want 
advertisements appeared in the local paper. 
Manufacturers with skeleton organization 
are expected to have considerable difficulty 
in securing experienced help to fill the 
orders which are expected to come in be- 
tween now and December. 











Early Wednesday night a fire was dis- 
covered in the jewelry store of Louis Gitlin, 


128 Clinton Ave., N. The fire companies 
arrived quickly and extinguished — the 
flames. Damage estimated at $2,500 is re- 
ported The fire started in a pile of rub- 


bish in the rear of the jewelry shop. 

The International Time Recording Co. has 
installed its system in the new Eastman 
National Academy of Motion Pictures and 
School of Music, said to be the finest build- 
ing of its kind-in the world. A master 
clock of weight driven type is kept wound 
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up by electric motor, About 200 secondary 
clocks have been placed in the building, set 
and controlled by the master clock. 

Palmyra has a new State bank, a much 
needed institution in the community. Among 
the newly appointed board of directors for 
the first year is Charles Zeigler. The firm 
of Smith & Zeigler, jewelers, of Palmyra 
is well known in the town and surrounding 
country. 

Ebers Jewelry and Pawn Shop, 24 State 
St., is holding an auction and closing out 
sale. The location has been occupied as 
a jewelry shop for many years. The Na- 
tional Bank of Commerce has purchased the 
property and the present building is to be 
razed and a modern building for banking 
and offices will be erected on the site. 

Fred L. Ripley, Dansville, celebrated his 
Slst birthday anniversary on Aug. 11. He 
claims that work in his garden early each 
morning has much to do with his good 
health. His father opened a jewelry store 
in Dansville in 1845, which he conducted 
for 40 years when his son succeeded to the 
business. He is proud of the record of the 
Ripley jeweler’s sign which has been hang- 
ing in Main St. for the past 75 years. 











Harry B. Hershon, of 5 
has gone to the Weirs 
vacation. 

H. C. Lawson, of A. Paul & Co., {nc., 
has returned from a very pleasant holiday 
in Connecticut. 

C. C. Trask has engaged in business for 
himself at 708 Washington building. He 
is a watch case maker for the trade. 

The sympathy of the trade is extended to 
Ives L. Lake, general sales manager of the 
Waltham Watch Co., on the death of his 
mother who lived in Connecticut. 

The annual golf tournament of the New 
England Jewelers’ Association will be held 
at Bethlehem September 23-4-5-6, Head- 
quarters are the Maplewood hotel, which 
has been the center of this function for 
several years. The committee on arrange- 
ments extends a cordial invitation to mem- 
bers and their invited guests to participate 
in this tournament and social event. It is 
expected that upwards of 300 will be in at- 
tendance. Handsome prizes will be awarded 
to the winners. A feature is the banquet 
which is planned to be a splendid culmina- 
tion of the four days’ activities. As usual 
the invitation includes the wives and lady 
friends of the members. 

Mrs. Marguerite Bartlett, widow of Wil- 
bert S. Bartlett, this city, has entered two 
bills in equity in the Suffolk Court to re- 
cover from the administrator of the estate 
of Susan Bartlett and from the executors 
of Mr. Bartlett’s will pieces of jewelry 
valued at many thousand dollars. The 
property claimed includes diamonds set in 
platinum, one solitaire two-carat diamond 
ring, one brooch of diamonds and aqua- 
marines, one diamond solitaire in gold, one 
blue enamel watch set in diamonds, one dia- 
mond three-stone ring in gold, one gold 
ring set with a ruby and diamonds, one 
gold ring set with diamonds and pearls, one 
diamond two-stone ring with synthetic ruby. 


Bromfield St., 
for two weeks’ 
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OU will observe in the Saturday Evening 
Post of August 26th, our full page 
announcement of the Prize Contest for-a 
name to replace “Silvore.” Note the con- 
ditions of this contest as given herewith. 


The Prize Offer 


The Prizes for the contest will be 196 in 
number. In merchandise value they will ag- 
gregate $2,000. All will be articles of value, 
having Nickel Silver as a base, and produced 
by our foremost American Manufacturers of 
silver plated ware. The major prizes, six in 
number, range in value from $300 to $100 
and will represent the successful contestants’ 
choice of sets of flat or hollowware. 

The prize winners may make their own 
selections of this ware, as it 1s not our in- 
tention to specify brands, but the following 
list of manufacturers whose products may 
be chosen has been offered for considera- 
tion. 

Gorham Manufacturing Company 
Oneida Community, Ltd. 

S. L. & G. H. Rogers Company 
Ontario Silver Company 
McGlashan-Clarke Company, Ltd. 
Franklin Silver Plate Co. 
International Silver Company 

R. Wallace & Sons Mfg. Company 
Canadian Wm. A. Rogers, Ltd. 
Alvin Silver Co. 

Williams Bres. Mfg. Company 
Albert Pick & Company 

Van Bergh Silver Plate Company 
Pairpoint Corporation 

Benedict Manufacturing Company 
Mulholland Bros. Inc. 
Knickerbocker Silver Company 
Tennings Silver Company 
Middletown Silver Company 
Homan Manufacturing Company 
Colenial Silver Company _ 

The Weidlich Bros. Mfg. Company. 
Wm. A. Rogers, Ltd. 

Bernard Rice’s Sons, Inc. 

E. G, Webster & Sons | } 
Continental Sheffield Silver Co. 
Fessenden & Company 

American Silver Co. 

Farber Bros. 


Conditions 


The conditions of the contest are simple. 
They involve merely the choice of a suitable 
name and the writing of a short letter, not 
exceeding 100 words in length, explaining 
the reasons for the choice. 

The name chosen— 

1. Should not be descriptive of, nor 
synonymous with, nor a colorable imita- 
tion of, the name of any precious metal. 

2. Should begin with the letter “S.” 

3. Should be short and euphonious, such 
as “Seconic.” 


Conditions of Prize Contest 
for a name to replace S\LYORE 


—As Nationally Advertised 


August 23, 











While the winning of a prize depends not 
only upon the value of the name suggested 
but, to an equal degree, upon the letter ac- 
companying the suggestion, it shall be with- 
in the powers of the judges to select any 
name they may deem entitled to an award, 
irrespective of the accompanying letter. 
They shall likewise be empowered to award 
a prize for any letter irrespective of the 
name submitted. Any letter thus chosen 
shall entitle its author to an extra prize, 
amounting in value to $10.00. 

In the event of ties for any prizes offered, 
the full value of the prize tied for will be 
awarded each tying contestant; but a tie 
shall not exist if more than one person sub- 
mits the name adjudged best unless the ac- 
companying letters be adjudged of equal ex- 
cellence. 

Ixecutives of The Seymour Manufactur- 
ing Company or Evans & Barnhill, Inc., 
shall not be eligible to a prize. 


* The Judges 


As judges for the contest, the following 
gentlemen, outstanding in their respective 
realms of business, have courteously con- 
sented to serve. 

G. H. Witcox, President of the International 

Silver Company. 

L. Waytanp Smiru, Treasurer Oneida Com- 

munity, Ltd. 

Kk. H. Wurnacer, President of the American 

National Retail Jewelers’ Asscciation. 

G. Hi. Niemeyer, President of the National 

lewelers Board of Trade. 

A. W. Erickson, President of the American 

Association of Advertising Agencies. 


Directions 


Contestants are limited to one suggestion. 
The letter explaining the reasons for select- 
ing the name should be legibly written on 
one side of a sheet of paper and must not 
exceed 100 words in length. For information 
slips, giving details as to the metal, etc., 
apply to the nearest jeweler. Replies 
must be received by The Seymour Manu- 
facturing Company on or before Sep- 
tember 15th, 1922. 


To the Trade 


Notice how closely we bring the public to 
the dealer, through the conditions of our 
contest, sending the people into the stores 
for information and to select prizes. 
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Clay Pitts, Platteville, Wis. jeweler, and 
Mrs. George Dixon, of that city, were 
quietly married at Galena, Wis., last week 
and have departed for the east on a short 
honeymoon. 

The jewelry stock of A, N. Anderson, 
Algoma, Wis., was sold to Joseph J. Char- 
lier of Kewaunee, Wis., who will take 
possession of the store at Algoma immedi- 
ately, it was announced. 

Arthur Goetz, prominent optometrist, of 
the firm Waugh & Goetz, well known among 
Milwaukee jewelers, has returned from his 
annual vacation at his Summer home, Wol- 
lers Lake, West Bend, Wis. 

La Crosse jewelers will introduce Subur- 
ban Day sales specials to their visitors next 
week. All jewelers of the city have 
decorated their windows and placed special 
articles on sale for the incoming visitors to 
the city. 

The Paulus Jewelry Store, Green Bay, 
Wis., is co-operating with 85 other Green 
3ay merchants in a Dollar-Day bargain 
special. The other jewelers of the city 
plan to enter the Dollar-Day bargains when 
next staged, they have announced. 

Kenosha jewelers took prominent parts 
in the merchants’ picnic held Wednesday 
at Paddocks Lake, Wis, Games, races, con- 
tests of various kinds, a picnic dinner and 
supper, a radio concert and a dance, music 
furnished by Stang’s Orchestra featured the 
outing. 

Art metal which takes up actual work in 
jewelry making is given by Prof. W. H. 
Varnum, who has enrolled 30 in his classes 
in applied arts and industrial education 
course at the Summer session of the Uni- 
versity of Wisconsin. Four hundred and 
ten students are taking the Summer courses. 

Fred J. Theleman, manufacturing jeweler, 
Milwaukee, motored to St. Paul for the 
Eagles convention. Returning to Milwaukee 
the Milwaukee delegation first visited Min- 
neapolis and other large cities in the State, 
Mr. Theleman said. Jewelers in St. Paul 
and Minneapolis and cities on the Wiscon- 
sin itinerary were visited by Mr. Theleman 
who made a combined pleasure and trade 
trip. 

The Longcroft Jewelry Store, of Berlin, 
Wis., is noted for its clever window dis- 
plays. This week, one representing a circus 
is attracting much attention.. Hay has been 
laid upon the floor of the window, an en- 
closure for a circus ring has been arranged 
by using advance posters of a circus. Per- 
forming elephants, horses and wild animals 
in miniature are in the center ring made 
of a barrel hoop. 

Jewelers west of 13th St. on Center St., 
Milwaukee, are eligible for membership in 
the Center Street Business Men’s Associa- 
tion, it was decided at an organization meet- 
ing of that body, last. week in Dellar Market. 
A number of jewelers have already joined 
the association and still others have signified 
their intention of joining. Officers are: 
Albert Dellar, president; Walter W. Guetz- 
laff, secretary and treasurer. 

The window dresser of the Longcroft’s 
Jewelry Store at Berlin, Wis., must, when a 
boy, have been once a member of the “Knot- 
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hole Gang” or so his display in the jewelry 
store window indicates. Empty pop bottles, 
scattered peanut shells, baseball mitt, bat, 
home plate and two headlines made a good 
foreground for a high board fence which 
stands in the back of the window. A kewpie 
fan eyes the display through a knothole in 
the fence. . 

Edward Leschke, prominent Manitowoc, 
Wis., jeweler and musician, and Miss Irene 
Kieselhorst of that city were married at 
St. Paul’s Catholic Church, Riverview, last 
week. The plans for the marriage were 
kept secret until the time of the ceremony: 
Mr. Leschke is a member of Kohle & 
Leschke, Washington St. jewelers. He is 
also prominent in fraternal circles, a mem- 
ber of the Elks chorus and a Knight ot 
Columbus. 


Hugo Jensen, prominent Milwaukee 
jeweler, and his wife and son Eldred had 
a narrow escape from a serious if not a 
fatal injury Sunday, Aug. 13, when the sedan 
in which they were riding skidded while 
descending Itrickson Hill east of Witten- 
berg, Wis. Sand on the road caused the 
car to swerve, it struck a rock, tipped up 
on to its right side, bounded back on its 
wheels and tipped over on the left side 
and stopped. Slight bruises were all the 
injuries sustained. 

Employes of the E. H. Warnke Co., Mil- 
waukee manufacturing jewelers, will hold 
their annual picnic Aug. 26-27 at Lake How- 
dit near Mukawonago, Wis. The outing will 
be a stag party of about 20 employes of the 
company who will motor out to the lake for 
a fishing trip. Swimming, lake rides, and pic- 
nic dinners will comprise the two day event. 
T. H. Miller, partner member of the firm, is 
chairman of the entertainment committee 
and it is through him that the employes’ out- 
ing has been arranged. 

Captain Gordon E, Warnke, son of E. H. 
Warnke, Milwaukee manufacturing jeweler, 
will attend the 32nd Division’s annual re- 
union at Madison, Wis., Aug. 26-29. Cap- 
tain Warnke is a member of the Red Arrow 
Wisconsin division and is also captain of 
Troop B, 105th Cavalry, Wisconsin National 
Guards. He will take several of the troop 
up to Madison for an exhibition drill. Louis 
Bunde, another member of the Milwaukee 
jewelers’ fraternity, is a 32nd _ Division 
member, and is planning to attend the re- 
union. 

One of the 
Chamber of Commerce 
members will be recorded. A service record 
system has been inaugurated which will 
show exactly what the chamber does for 


activities of the Appleton 
daily service to 


each member. Every time information is 
given, inquiries made, conferences called, 


appeals taken up or other services, a form 
entitled “daily service report” will be filled 
out. Every member of the chamber will 
have a page on the ledger where columns 
are provided for the average kinds of service 
given, 

“Jimmying” their way through the front 
door and heavy woodwork panel at the 
rear of the display window, thieves forced 
an entrance into the F. P. Hewes jewelry 
store, Beloit, Wis., and took three diamond 
rings valued at $285. Other valuables in 
the window were not taken. Two strangers 
are under suspicion as the robbers. They 
visited the store the afternoon before the 
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robbery, examined the rings that were stolen 
later and declared they were unsatisfactory 
in their present setting. The diamonds were 
of one-quarter carat size and were on white 
gold box mountings, valued at $110, $90 and 
$85. 
Rank & Motteram, this city, donated 
prizes for the various events at the 
Knights of Columbus annual picnic at Wau- 
kesha Beach, last week. Henry Rank, who 
starred in several of the athletic events, was 
chairman of the Knights’ entertainment com- 
mittee. Rank & Motteram also secured ex- 
cellent advertising at the same location the 
following day when the annual Uewaukee 
Lake regatta was held. Mr. Rank donated 
a large trophy for the event. Announcement 
of the trophy and donors appeared in all the 
sporting pages of the northwest. Mr. Rank, 
commodore of the Pawaukee Yacht Club, 
will enter a yacht in next year’s regatta and 
race for his own trophy. 

Oscar Caspari, trusted employe of Archie 
Tegtmeyer, Milwaukee jeweler, arrested on 
a charge of having embezzled $6,000 from 
his employer, most of which he is alleged 
to have showered on a_ local woman, 
will be given an opportunity to make resti- 
tution and rehabilitate himself, if the pleas 
of Mr. Tegtmeyer bear weight with the dis- 
trict attorney and the court: Mr. Tegt- 
meyer appeared in the district attorney’s 
office and pleaded for another’ chance for 
his old employe. ‘“Caspari has been with 
me for 19 years and has had almost as much 
to do with the building up of the business 
as I myself have had,” he told Mr. Zabel. 
“If you put him on probation I will see that 
he gets a new job and that he makes restitu- 
tion. I knew I was having loses from time 
to time for which I could not account, but 
J always charged them up to the loss side 
of the ledger so I was not hit as hard as 
I would otherwise have been by his defalca- 
tions.” The district attorney could make no 
definite promises and Caspari was released 
on $5,000 bail. 
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Time at your finger tip” is now prac- 
tically a reality. The latest thing in watches 
is the ring watch. This is a distinct novel- 
ty in rings as well as in watches. It is worn 
on the little finger and is about the same 
size as the large Marquise rings which have 
been so popular. It is made in 18 karat 
white gold; the movement is 614 lignes, sup- 
plied in either 15 or 17 jewels. The mount- 
ing is artistically designed and the dial quite 
attractive. It can be sold at a popular 
price. Novelties have been selling readily 
and most jewelers have been looking for 
the unusual in goods. The finger watch is 
a distinctive novelty that will appeal to the 
large class of women who are always look- 
ing for the latest and newest things. The 
New York Evening World recently pub- 
lished an illustration of the finger watch as 
an innovation in jewelry, Undoubtedly it 
will attract a good deal of attention and 
considerable comment and the jeweler dis- 
playing a few of these in this window will 
give evidence that he is up-to-date and car- 
ries the latest goods and styles. L. & S. 
Loeb, manufacturers of wrist watches, 358 
Fifth Ave.. New York, are the manufac- 
turers of these finger watches and they have 
applied for a patent on them based on broad 
claims. 
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GORHAM 


In thinking of Silver the name 
of Gorham comes naturally 
to mind as the accepted high 
standard of quality. 
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In thinking of prices, however, 
do not make the mistake of 
putting Gorham at the top of 
the list. It is nearer the 
bottom. 


THE GORHAM COMPANY 


FIFTH AVENUE AT 36th STREET 
NEW YORK 
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Why Every Jeweler ARE you going to 


Should Attend the |. = ae, conven- 
Great Convention or the simerican 


National Retail Jewel- 
ers’ Association, which willbe held at Cin- 
cinnati beginning next Tuesday (August 
29) and continuing over untit Sept. 1? If 
not, why not? These questions each and 
every jeweler of the country should put to 
himself at once, realizing that his decision 
upon the same is one that may have a very 
important bearing on the successful opera- 
tion of his business in the future, The 
jeweler who can possibly go to this conven- 
tion and does not, is throwing away an op- 
portunity to educate himself as a business 
man and perhaps is depriving himself of pos- 
sible solutions to problems that confront him 
every day. For at this convention, not only 
will he get first-hand information on topics 
most important to him just now, but in addi- 
tion, will come in contact with brother 
jewelers from all over the country, asso- 
ciation with whom will be an education in 
itself, 

The character of the conventions of the 
retail jewelers’ associations has _ greatly 
changed in recent years, particularly that 
of the national body, whose meetings have 
come to be the great national forum for the 
discussion of problems that arise between 
the jeweler and his public, on one hand, and 
on the other, those between him and the 
manufacturers and wholesalers from whom 
he buys. In addition, it has become the 
place where the policy of the trade, both 
economically and politically, regarding busi- 
ness questions, has been established. Above 
all, it has become the place where the re- 
tail jewelers of the country have been able 
to talk over troubles large and small—the 
problems that confront them every day in 
business—and lay them before their brother 
merchants and get the reactions of the latter 
upon the same. 

As one of the leading retail jewelers of 
the country remarked after the last conven- 
tion at Buffalo: “I never knew the benefit 
of these associations until I attended this 
meeting. Though I have been in business 
for nearly 30 years, I learned more at some 
of the breakfast conferences and at the 
executive sessions of this convention than 
I had ever previously learned in a decade. 
These sessions alone have been worth to 
me many times what it may cost me in time 
and money to belong to the organization for 
the rest of my life, and I shall attend every 
National Convention in the future, if I have 
to cross the continent to do so.” The ex- 
perience of this man is not unusual. It will, 
to a more or less extent, be duplicated by 
every jeweler who attends all the sessions 
at Cincinnati and listens to the discussions. 
In addition to his education as a business 
man, and merchant, the convention on a 
social side will afford him an opportunity of 
enjoying himself to the utmost, as the social 
features promise to be both unusual and de- 
lightful. 

Therefore, we urge every jeweler who can 
attend the Cincinnati convention to do so, 
and if possible, bring his family, and the 
employes or department heads in whose 
education and development he is vitally in- 
terested. Now is the time to make up your 
mind, arrange for tickets and reservations 
and prepare to spend five days that will re- 
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sult in nothing but profit and pleasure that 
can be obtained in no other way. 





N evil from which 
practically every 
line of industry has 
suffered in the past 
has been that growing out of the bribery 
feeing or “tipping” of employes by those 
doing business with the employer, and like 
all other evils, its growth has forced action 
for an attempted remedy, legislation to cor- 
rect the evil having been introduced in many 
States of the Union in the past few years, 
In fact, it is reported that no less than 17 
States has passed bills in an attempt to 
minimize its mischievous effects. But it has 
been found that the State legislation has had 
practically little effect, partly because che 
laws did not carry adequate penalties for 
proved instances of the evil, and partly be- 
cause they were of little effect beyond the 
borders of the States passing them. Another 
defect of the legislation lay in the fact that 
both giver and receiver of bribe were held 
equally liable, and as a result it was found 
that neither would reveal the transaction. 

To supplement the State laws and to ob- 
tain legislation that will meet the difficulties 
encountered in the enforcement of the latter, 
a bill against bribery and other corrupt 
trade practices was introduced in the last 
session ef Congress, and was passed by the 
House of Representatives on June 1, with 
practically no opposition, This is House 
Bill 10159, which is being backed by the 
Commercial Standards Council, an organiza- 
tion of business men which had previously 
fathered the legislation in New Jersey and 
other States, The Commercial Standards 
Council is now endeavoring to interest vari- 
ous industries in the national law, which ‘it 
hopes to have passed by the Senate and 
finally signed by the President, and sent out 
literature explaining in detail the reasons 
for the proposed Federal act. 

The bill in effect makes it unlawful for 
any person, corporation, partnership or or- 
ganization to give or offer to give to either 
employe, representative, agent, or a member 
of his family, or to anyone else for his use 
or benefit, directly or indirectly, any commis- 
sion, money or property, or other valuable 
thing, as an inducement, bribe or reward for 
doing or omitting to do any act in relation 
to the affairs of the business of his em- 
ployer or principal, which affairs or busi- 
ness constitute or directly affect interstate 
or foreign commerce. The solicitation or 
acceptance, directly or indirectly, of such 
commission, money, etc., by the employe, is 
also prohibited, and the bill goes on to 
cover the acceptance of money or valuable 
goods for the purpose of intending to de- 
ceive or mislead the principal or employer, 
and in fact, makes it a crime to give any 
receipt, invoice, or other document which 
omits to state fully the facts of any com- 
mission, money, or property having been 
given or agreed to be given to such em- 
ploye or agent. 

The act makes it clear that: no custom 
in a trade or industry may be set up in de- 
fense of such violation, or that anyone may 
be excused from testifying because he was 
involved in the transaction, though such 
testimony, practically, under the law, will 
give him an “immunity bath,” provided he 
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is the first to report the facts under oath 
to the United States District Attorney. The 
law provides, as punishment, a fine of no 
more than $3,000 or imprisonment for two 
years, or both, and also declares that such 
acts prohibited by this statute are “unfair 
competition” within the meaning of Section 
5 of the Federal Trade Commission Act, 

In the appeal by the Commercial Standards 
Council to business men in all lines to sup- 
port this act, attention is called to the fact 
that it already has the backing and approval 
of about a hundred national and state busi- 
ness men’s organizations, among which are 
the American National Retail Jewelers’ 
Association and other bodies in which 
jewelers are prominent. Those interested 
in the legislation can get full particulars 
at the office of the Council, 19 Park Place, 
New York. 








Fountain Pens and Automatic Pencils in 
South Africa 


One American fountain-pen company sells 
more fountain pens in Cape Town than all 
other American and foreign companies com- 
bined, according to Vice Consul Arthur H., 
Cawston, writing from Cape Town. This 
company introduced the first satisfactory 
fountain pen into this market, and it has 
spent a large sum of money in advertising. 
The great popularity of this company’s pens 
(its lowest-priced pen sells for $3.50 in Cape 
Town) has made it very difficult for other 
American and English fountain-pen com- 
panies to develop much business here. The 
only other American fountain-pen manu- 
facturers who could hope to do any con- 
siderable amount of business in Cape Town 
are those who make high-grade pens and 
are prepared to spend money freely in ad- 
vertising, and those who make serviceable 
low-priced pens. 

The public in this country strongly favor 
the advertised article, and it is noticeable 
that the American goods of all lines which 
cell the best are well advertised. It would 
be almost hopeless to attempt to sell an un- 
known, expensive American fountain pen 
here unless it was extensively advertised. 

Advertising for a low-priced pen would 
not be so essential, as there is practically 
no competition in this field. There are no 
low-priced American fountain pens on sale 
here, and the few English pens of this 
kind are poor. 

American automatic pencils were intro- 
duced into Cape Town about a year ago. 
At present almost every stationery and de- 
partment store carries one or more makes. 
In addition to the American automatic pen- 
cils, several English makes have been placed 
on sale during the past few months. 

The lowest-priced American pencil sells 
for $2.25, but there are several English 
makes selling for considerably less, a num- 
ber of stores displaying an English auto- 
matic pencil at $1. However, the English 
pencil selling for $1 here is far inferior to 
the American pencil selling for $1 and even 
less in the United States. American manu- 
facturers of automatic pencils which coul 
be sold here for $1.50 or less should be 
able to do a good business in Cape Town. 
Dealers state that American automatic pen 
cils are selling fast, in spite of the fact that 
the cheapest sells for $2.25. 
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Mrs. Sarah A. Nicholson, 297 Ninth Ave., 
3rooklyn, has sold stock and fixtures to 
Schwartzman & Kerner. 

The business of S. & Th. 
Third Ave., is now owned by 
Graebler, without change in style. 

Louis Mande, 707 W. Girard Ave., Phil- 
adelphia, Pa., was a visitor at the office of 
THE JEWELERS’ CirRCULAR on Monday. 

Irving Walker, of the Rivera Pearl Co., 
65 Nassau St., sailed Aug. 15 on the 
Mauretania and will visit several countries 
in Europe. 

Wildhorn Bros., 


Graebler, 1467 
Therese 


150 Nassau St., are of- 


fering creditors 20 cents on the dollar in | 


cash. The assets are reported to be about 
$250 with liabilities of $2,500. 

Among out-of-town jewelers in this city 
during the week are included Lee Panders, 
of Herz Bros., Dallas, Tex., and Charles 
sickelmann, Schenectady, N. Y. 

George W. Korper, importer of pearls and 
precious stones, 527 Fifth Ave., sailed yes- 
terday (August 22) on the Agquitania for 
the Paris and London pearl markets. 

David Gonzer is now representing Sam- 
uel Koshers, manufacturer of diamond 
mountings, 12 Kenmare St. Mr. Gonzer 
will call upon the trade in the eastern ter- 
ritory. 

Miss P. Sheldon, buyer of jewelry, china, 
glass and leather goods for the Vail Jew- 
elry Co., Wichita, Kan., was in this city 
last week. She made her headquarters at 
the McAlpin Hotel. . 

Frank Klein, temporarily located at 400 
E, Houston St., has been petitioned into 
bankruptcy. He is in no way identified with 
the business of Frank Klein, 71 Nassau St., 
who has been in the trade for about 12 
years. 

Frederick W. Rauch, importer and deal- 
er in pearls and precious stones, 522 Fifth 
Ave., accompanied by Mrs, Rauch, sailed 
for Europe last week on the Mauretania. 
They will visit the European stone markets 
and other points of interest and expect to 
return about Oct. 

Announcement has been made of the mar- 
riage of Rebecca Baum, daughter of Henry 
Baum, a retail jeweler of 995 Southern 
Blvd., Bronx, to Harry Sandow. The 
young people are at the present time spend - 
ing their honeymoon on an automobile trip 
to Yellowstone Park. 

L. Lechenger, a well-known jeweler of 
Houston, Tex., where he is in business at 
415 Main St., is in New York at present on 
his annual buying trip and is stopping at 
the Hotel Cumberland. He is making his 
headquarters downtown with Stern Bros. 
& Co., 68 Nassau St. Early this week Mr. 
Lechenger was joined by his son, who will 
be with him for some time and accompany 
him while he is on his visits to the 
trade, 
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Samuel Barrett, a jeweler who was for- 
merly engaged in business at 324 Fourth 
Ave., for two and one-half years, has been 
granted a discharge in bankruptcy. He 
was adjudicated a bankrupt Feb. 21, 1921, 
and the first meeting of his creditors was 
held at the office of the referee in bank- 
ruptcy Peter B. Olney, Jr., 68 William St. 
Alice H. Moran, 16 Exchange Place, was 
subsequently elected trustee. The petition 
for a discharge was filed July 7. He owed 
creditors about $4,500. 

Leo E. Sherman of New York, a diamond 
merchant of long standing in the diamond 
business, and Max Henken, for over 25 
years connected with the New York and 
Naples offices of L. Heller & Son, Inc., an- 
nounce the formation of a new concern to 
be known as Sherman & Henken, with of- 
fices at 15 Maiden Lane and a European 
office at Antwerp, Belgium. The concern 
will specialize in diamonds, Mr. Sherman 
received his early training in the diamond 
industry at Antwerp. Mr. Henken has 


long been known as an expert in the 
line. 
Friends of Frank L. Odell, formerly 


manager of the Providence office of the 
National Jewelers Board of Trade and prior 
to that well-known in this city through 
his connection with the New York office, 
were pleased to learn recently that Mr. 
Odell had become the secretary of the Con- 
necticut Association of Credit Men. His 
appointment was decided on at a recent 
meeting of the presidents and secretaries 
of the New Haven, Hartford and Bridge- 
port associations, held in New Haven. Mr. 
Odell has been an active member of the 
National Association of Credit Men for over 
25 years, 

Among the members of the jewelry trade 
serving on the Grand Jury in New York 
County at present are: Fred Sulzberger, of 
Sulzberger Bros., 37 Maiden Lane, Raymond 
A. Kline, jewelry buyer for R. H. Macy & 
Co. and Fred Kaufman, wholesale jeweler 
of 80 Maiden Lane. There are three Grand 
Juries sitting in New York at present and 
the three men referred to are on the panel 
convened especially to dispose of the cases 
which have grown out of arrests under 
the Mullen-Gage liquor law. They have 
not reported to their friends as to whether 
the exhibits of evidence before the body 
include any of the contraband goods. 

Henry Agate, treasurer of Bonner & Co., 
manufacturing jewelers, 87 Maiden Lane, 
who has been touring Europe for the past 
three months on a business and pleasure 
trip, returned to New York last Thursday, 
arriving on the ITomeric. While abroad, he 
visited the diamond markets in the interests 
of his business, and also the large jewelry 
centers. Mr. Agate stated that the designs 


CIRCULAR 











=a i fies? 
ii if eh 7 


oe eae ie tte 
% . cald ba 


in platinum jewelry in this country ‘exceed 
in artistic beauty even those of France, 
whose designers seem to be specializing in 
pieces having large stones. So great has 
been the improvement in American jewelry, 
said Mr. Bonner, that the French manu- 
facturers are taking heed of this and creat- 
ing designs along the lines of the original 
ideas shown in the product of our leading 
American firms, 

The Good and Welfare Committee of the 
National Jewelers Board of Trade held a 
meeting in the rooms of the Board, 15 
Maiden Lane, Wednesday morning. Beside 
transacting the routine business, it acted on 
a large number of complaints received from 
members as to violations of the stamping 
laws, and also answered many inquiries 
as te the application and interpretation of 
these statutes. P. J. Coffey, chairman, pre- 
sided and among those who attended were, 
Messrs.’ Sherwood, Frank, Koch, Crossel- 
mire, Willson, as well as the counsel, Mor- 
ris L, Ernst and Secretary Fred C. Backus. 
The committee had temporarily adjourned 
its meetings until September, but so much 
had come in fer its consideration, that this 
meeting was deemed necessary in order that 
the work be kept up-to-date. Owing to the 
large number of complaints of a general 
nature that are being received by the com- 
mittee, it has again called attention to the 
resolution adopted some time ago to the 
general effect that complainants of viola- 
tions of the stamping law are requested to 
submit to the committee full evidence of the 
violation, together with exhibits, before the 
complaint can be given active consideration. 
Also, owing to the large number of in- 
quiries received, the committee is unable to 
take up any based on general statements, 
but requires the inquirer to submit samples 
of the marking and of the articles on which 
they appear before a definite opinion as to 
the legality or illegality of the mark can 
be given. 

Among buyers for department stores and 
other establishments handling jewelry, in 
this city during the past week, were the fol- 
lowing: H. Rextrew, buyer of jewelry for 
W. M. Whitney & Co., Albany, N. Y.; A. 
Weinstein, for Louis Pizitz, Birmingham, 
Ala.; Miss J. R. Langshaw, for the D. M. 
Read Co., Bridgeport, Conn.; G. W. Tooller, 
for the Tooller Co., Battle Creek, Mich.; 
- be ce a for Gilmer’s, Winston-Salem, 

- C. K. Lawrence, for Charles A. Ste- 
vens & Bros., Chicago; E. Meifert (silver- 
ware and ivory clocks), for George H. Bow- 


man & Co., Cleveland, O.; Miss M. L. 
Marcy, for F. & R. Lazarus Co., Columbus, 
O.: M. H. Brooks, for J. Schoonmaker & 


Son, Newburgh, N. Y.; A. Daunton, Roan- 
oke, Va.; F. R. Bull, for Sims & Co., Troy, 


(Continued on page 117) 
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N. Y.; 5. Kranich, for Kranich Bros., York, 
Pa.; . Fillmore, for Felix Brunschwig & 
Co, Il Paso, Tex.; W. J. Hoyle, for 
Steiger-Cox Co., Fall River, Mass.; C. E. 
Fisher, for L. S. Donaldson Co., Minneapo- 
lis, Minn.; C. G. Willauer, for Dives, Pom- 
eroy & Stewart, Pottsville, Pa.; W. R. 
Rersse, for Chappell Dyer, Syracuse, N. Y.; 
Miss Williams, for Frank C. Jolloff, Inc., 
Washington; S. Vorenberg, for Gilmer’s, 
Inc. Winston-Salem, N. C. 

George Dolin, 2023 Broadway, has taken 
over the Nevada Jewelry & Novelty Shop, 
and is conducting it under the above name. 

Englander & Leblang, Inc., will move 
Sept. 1 from 141 Canal St. to 49 Maiden 
Lane, where the concern will have double 
the amount of working space. 

Samuel Z. Korff is moving from Phila- 
delphia to this city where he will engage 
in business on Maiden Lane. He _ has 
sold his business in Philadelphia. 

His many friends in the trade in New 
York have been extending sympathy to Ives 
L. Lake, general sales manager of the Wal- 
tham Watch Co., because of the recent death 
of his mother. 

Edward Pfister, A. J. Hill and J. A. 
Mailes of the wholesale department of 
the Pfister Jewelry Co., New Iberia, La., 
are among the buyers in this city. They 
are stopping at the Cadillac Hotel. 

J. L. Pessel, president of the W. & P. 
Jewelry Co., Inc., 25 Maiden Lane, is at the 
present time enjoying a two weeks’ vaca- 
tion. D. Van Gellder, treasurer of the con- 
cern, will leave next week for a tour through 
Canada. 

John R. Hewitt, southern representative 
for Leys, Christie & Co:, 65 Nassau St., 
was married on Friday, Aug. 11, at 
Oklahoma City. He is now on his way 
home. He reports having spent part of his 
honeymoon in Memphis, Tenn. 

A. Edson, owner of Edson’s Jewelry Ex- 
change, 134 Bowery, accompanied by Mrs. 
Edson, has gone on an extended motor 
trip through the Adirondacks. They will 
be away until after Labor Day. The busi- 
ness is in charge of their son, N. Edson, 
during their absence. 

H. Zafnas is now representing the Anchor 
Jewelry Co., Inc., manufacturer of platinum 
mountings, 71 Nassau St. He is covering 
the wholesale trade in this city and vicinity. 
He was formerly connected for 10 years 
past with the Hand Made Jewelry Mfg. 
Co., Inc., 235 Canal St. 

Samuel Ames, Samuel Lazoff and Julius 
Zarling, trading as Ames & Co., watches and 
clocks, 139 Hester St., are in financial trou- 
ble. An involuntary petition in bankruptcy 
has been filed against the firm by Henrietta 
Ruchman with a claim of $500. Samuel N. 
Haberman, 320 Broadway, is the attorney 
for the petitioner. 

_ The attention of members of the trade 
in the Maiden TL.ane district is called to 
the fact that there will be a holiday period 
from Friday night, Sept. 1, until Tues- 
day morning, Sept. 5, over Labor Day. 


No petition will be circulated as the one 





THE JEWELERS’ 


CIRCULAR 


which was signed by a large number of 
the dealers and manufacturers in the dis- 
trict providing for a previous closing 
period over the Fourth of July, also covered 
the period over Labor Day. 


John Schmitz, who was for years a 
jeweler and optometrist at 1807 Main St., 
Parsons, Kans., but who is now employed 
in the store, was a visitor at the offices of 
THE JEWELERS’ CiRCULAR last week. He 
reached New York last Thursday and is 
in town for a week, making his head- 
quarters at the Grand Hotel. He will go 
from here to attend the convention of the 
American National Retail Jewelers’ As- 
sociation whlch will be held in Cincinnati, 
O., at the Hotel Sinton, Aug. 29-30-31 and 
Sept. 1. Mr. Schmitz sold his business to 
Miss Gertrude McInerny some time ago. 

A mass meeting to discuss the working 
conditions in New York was called by Lo- 
cal 1, International Jewelry Workers’ Union, 
for Tuesday at 7:30 p. M., at the hall of the 
International Ladies’ Garment Workers’ 
Union, 3 W. 16th St. According to Samuel 
Beardsley, organizer of the local, this will 
be a demonstration to show the employers 
that the jewelry workers of this city are 
determined to win back all conditions lost 
during the depression period. ‘ The speakers 
scheduled were David Williams, vice-presi- 
dent of the International Association of Ma- 
chinists, and William Karlin, attorney for — 
Local 1, hy 

The final organization meeting of thel 
New York Watch Case Manufacturers’ As- 
sociation was held last Wednesday at the 
Hotel McAlpin. This meeting was very well 
attended and a most enthusiastic one. All the 
details in reference to the practical operation! 
of the association were completed. The 
main feature was the signing of the bonds by; 
each member to fulfill the purpose of the, 
association and all obligations assumed by, 
membership. As stated in a previous  arti-! 


cle, the giving of a bond was decided upon § 
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silver Mrs. Roosevelt answered: “I am 
deeply gratified that space is found for 
Quentin’s porringer within the walls where 
he passed so many happy hours of his short 
and happy life. As country folk say: I 
could not ‘feel to’ have it anywhere 
else.” The porringer is absolutely simple 
in design and workmanship, only a little 


openwork in the handle where are the 
initials E. L. for Elizabeth Leighton. 
The porringer, which came into the 


family through Mrs, Roosevelt, is shown 
on the second floor of the museum in 
Gallery 22. In different rooms in the 
Egytian Department there have been put on 
exhibition Egyptian antiquities of unusual 
interest, the gift of Edward S. Harkness. 
There are treasures of antiquity from old 
tombs, a beautiful decanter in a wonderful 
green tone in faience, with an inscription; 
a goblet in alabaster, in the form of a 
lotus flower, also with an inscription—gifts 
of a great king to a favored subject over 
1,000 years B. C. There is a signet ring 
in the fine unalloyed gold of the Egyptians, 
a magnificent ring, one of the finest rings 
of its kind which have come down from 
antiquity and in intrinsic value, if its value 
was computed in that way, worth at least 
$50 from the weight of the gold alone. 
There are figures in alabaster and in ivory, 
and among the examples of the work of the 
sculptors. of the period are trial pieces, 
some of them perhaps work of pupils, and 
portraits at the beginning of the actual 
portrait period. 

German manufacturers are slighting the 
quality of their products to increase the 
output, according to Tobias Miller, of Mil- 
ler Bros., jewelry novelties, who returned 
recently from Europe especially to represent 
the company at the National Merchandise 
Fair. “Every European country,” Mr. Mil- 
ler said, “looks to America to solve all dif- 
ficulties. The Europeans are very much 
worried about the possible passage of the 


as being a definite, practical way by which4..tariff. For many industries this legislation 
each member individually will assume thet» means ruin. Overburdened with taxes, con- 


responsibility as to the quality of his mer- 


chandise, with the association having the : 
final power as a whole to enforce all its | 
, duction. 
the association will be held on Wednesday ™ expense of quality. The specialist is ruined, 
7 but the general manufacturer is often able 


the | 


rules and regulations. Another meeting of 
evening, Aug. 30, at the Hotel McAlIpin. 
Among the recent accessions to 
Metropolitan Museum of Art is an 18th 
century porringer. This is a gift from 
Mrs. Theodore Roosevelt, and comes with 
its pedigree from the time it was made by 
the silversmith William Moulton through 
the Roosevelt family and to Quentin Roose- 
velt, to whom it would have descended but 
for his early death. Its first owner in 
revolutionary days was the daughter of 
Nathaniel Gorham. In the Spring of this 
year another silver porringer, made by 
another Colonial silversmith, but which 
had been owned by Nathaniel Gorham, had 
come to the Museum as a loan, and was an- 


nounced in the Museum Bulletin. It was 
following this announcement that Mrs. 
Roosevelt wrote the President of the 


Museum saying that the porringer might 
be lonely without a mate, and if they would 
accept it she would be glad to present the 
one which had been intended for Quentin. 
When the Museum wrote that it would 
gladly accept the beautiful old piece of 


' tinually rising prices for all necessaries and 
, continued depreciation of the mark, the 
\German manufacturer must increase pro- 


This he frequently does at the 


to recoup losses on one line by the manufac- 
ture of a new article. Many articles of 
manufacture have to be discontinued, due to 
excessive prices of raw materials. Several 
purses we formerly sold were discontinued 
for this reason. The situation in Austria 
is worse than in Germany, although Aus- 
tria continues to produce high grade work. 
We are selling large orders of mesh bags, 
particularly with the vanity attachment. 
Beaded bags with steel effects are in good 
demand. Pearls are more popular than 
ever, and we note a decided demand for 
pearl bracelets and necklaces. Earrings of 
sterling silver with imitation stones to match 
every gown is the latest style. The jewelry 
trade predicts a good Fall. Present busi- 
ness seems to justify such prediction.” 
Edward Goldstein, 93-99 Nassau St., has 
admitted his brother, Emanuel, into part- 


nership. The concern will be known as 
Goldstein Bros. and will continue in the 
diamond importing business. Emanuel 
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Quality Combined with Price 





THE JEWELERS’ CIRCULAR offers you the highest 
quality advertising at the lowest price. It offers you 
the greatest amount of advertising at the lowest price. It 
combines the two at the lowest figure. Its advertising 
rate is the minimum for reaching the Jewelry Trade. 


The Jewelers’ Circular Rate’ 


$7.00 per page, per thousand copies 
guaranteed circulation 





Whenever you buy anything for office or factory you know price depends 

upon quality. If you accept an article of lower quality you expect a lower 

price. If you are buying at a pric> you insist upon the best quality at 

that price. Under no circumstances will you consent to pay a higher price 
for a lower quality. 











Why not buy advertising the same way? 
Seven Reasons for Why not buy at The Jewelers’ Circular 
Jewelers’ Circular standard rate? Why not get the best 
Supremacy when you can get it at a lower cost than 


a the next best? 
1st —Lowest Advertising Rate 


ev ieenmeae HAVE YOU EVER FIGURED YOUR 
2nd—Largest Circulation | ADVERTISING ON THE PRICE PER 
ee THOUSAND BASIS? 
3rd—Highest Quality Circulation 


all paid—at the highest 
subscription price 


‘ *The minimum advertising rate of $7.00 per page, per thousand 
4th —Greatest Pu rchasing Power circulation is based on page space being used each issue in the 


practically all the rated year. A somewhat higher price, but adjusted to the exceptionally 
dealers of the country low yearly rate, prevails for smaller space and for pages run for 


a shorter period. 
sth —Most Thoroughly Read 


all the news—and first 


6th —Real Dealer Influence 


because of commandin — ee ° 
trade position . 43% more individual advertisers and nearly 3 


times as many pages of advertising appear each 


7th —The Prestige of Over a year in The Jeweler’s Circular than in any 
Half-Century of Service other jewelry journal. 
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Goldstein was connected until recently with 
M. & I. Goldstein. 

Martin B. Konijn, of Konijn & Frank, 65 
Nassau St., returned on the Aquitania from 
the European diamond markets, after a pro- 
longed stay. 

Creditors of the old firm of Bagg & Co. 
received word last week that the trustee in 
bankruptcy, J. H. Frier, has filed his final 
report with Peter B. Olney, Referee in 
Bankruptcy. This report and the petitions 
of the various attorneys and appraisers for 
allowances will come up before Referee 
Olney for action Aug. 31, when the trustee 
will ask to be discharged. At this meet- 
ing the trustee will sell to the highest 
bidder all the remaining outstanding ac- 
counts uncollected. 

Edward F, Wagner, a jeweler of 347 
Steinway Ave., Astoria, has just leased a 
store at 20 Main St., Flushing, for a term 
of 10 years. Owing to the large volume of 
business Mr. Wagner had from Flushing 
and surrounding communities, he decided to 
open a local branch. The new store will 
be one of the best equipped in Flushing. 
The walls and ceilings are being tinted in 
colors that will harmonize with the solid 
mahogany fixtures. Each wall will contain 
three large alcoves with glass mirrors. Be- 
tween the alcoves and the wall large ma- 
hogany alcoves are being built. There will 
be a large mahogany showcase, shaped like 
a horseshoe, in the middle of the store. Mr. 
Wagner expects to open the new store on 
Sept. 15 under the management of Mr. Par- 
lick. His advertising will be handled by 
William J. Fae. 








Members of the Nebraska Second District 
Twenty-Four Karat Club Hold 
Meeting at Seward 


Lincotn, Nebr., Aug. 16—The third 
meeting of the Nebraska Second District 
24-Karat Club was held at Seward, Tues- 
day, Aug. 8, and was attended by about 35 
jewelers and their wives. Lincoln, Seward, 
Havelock and York jewelers were 100 per 
cent. in attendance. These jewelers have 
been enthusiastic over the 24-Karat Club 
and have attended every meeting. Messrs. 
Ramsel and Wasserman made all arrange- 
ments for entertaining the visitors and re- 
ceived many compliments upon their work. 

Jeginning at noon, the Seward golf links, 
Swimming pool and tennis courts were 
opened to the jewelers. At 6.30 Pp. M. a 
banquet was held at the rooms of the 
Chamber of Commerce, at which the presi- 
dent of the Chamber and the mayor of 
York made short speeches. Following the 
banquet the ladies adjourned to attend a 
movie, and later play whist, while the jewel- 
ers remained to conduct their meeting. 

Topics concerning the trade, such as the 
clock and silverware questions, window 
decoration and business conditions were dis- 
cussed. The window displays of the two 
Seward jewelry stores, Beiggert & Ramsel 
and Wasserman & Seidel, had been in- 
spected and were generally agreed upon as 
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being artistically and cleverly arranged and 
equal to the displays of stores in much 
larger cities where large sums of money 
and considerable time is. expended upon 
them. 

After adopting a resolution of regret at 
the loss to the trade of the veteran jeweler, 
Richard O’Neill, of Lincoln, it was voted 
to accept the invitation of Lincoln jewelers 
and hold the next meeting in that city, Tues- 
day, Nov. 14. 








Items from Here and There. 





Ed. B. Smith, Lake Charles, La., recently 
suffered a loss by robbery. 

Brumer Bros., Clinton, Ia., report that 
their store was entered by thieves breaking 
open the front door and about $800 worth 
of goods were stolen. 

Joseph Reagan, head of the Baldwin- 
Miller Co., Indianapolis, Ind., has left for 
a three weeks’ vacation at his Summer cot- 
tage at Ludington, Mich. 

A. Cohen, Allentown, Pa., has reported 
that his store was broken into early Sunday 
morning (Aug. 13), the thief breaking the 
plate glass in the door. He was captured 
by two citizens. 

A sneak thief recently visited the store 
of T. B. Bond, Hillsboro, Tex., and stole 
12 diamond rings valued at about $500. 
To accomplish the theft it was necessary for 
the crook to reach across the show case 
and take the tray from a top shelf. 

Henry B. Burgheim, 71 years old, who 
owned, until his retirement, a jewelry store 
on W. Washington St., Indianapolis, Ind., 
for several years, died recently at his home 
on N. Pennsylvania St. He was a native 
of Germany, having come to America when 
18 years old. He had lived in Indianapolis 
since 1886. A brother survives. 

N. M. Ruddy, New London, Conn., has 
reported that on Aug. 14 a neatly dressed 
man asked to look at a tray of diamonds 
which were in the window, saying he wanted 
about a .65 carat diamond in plain Tiffany 
style ring. After he had gone out Mr. Cos- 
telli, who waited upon the man, discovered 
that a ring was missing valued at $525. 
The man gave his name as Harry J. Nelson. 
He is described as about 32 years old and 
weighs about 145 pounds. He has dark 
brown hair and eyes and is smooth shaven. 
He wore a black and white checked suit 
with a Legion button in the coat lapel. 

Plans are under way by H. A. Sebel, 
head of the Sebel Company, Inc., distribu- 
tors of Indianapolis, Ind., for an extensive 
rearrangement of his display room in the 
State Life building. It is planned to take 
the two large cases entirely out of the south 
side of the room and move the two cases 
on the north side to the vacant space. The 
entire side will be devoted to jewelry and 
the sidewall will be provided with cases in 
the rear. On the north side of the room 
it is planned to install a mahogany counter 
for the clock and watch department and for 
diamonds. Two new safes will be added to 
this side in which to store diamonds, other 
precious stones and watches. A railing will 
be put across the east side of the room, be- 
hind which will be the office equipment. 
According to.Mr. Sebel. the. holiday goods 
are moving better than was expected in 
view of present economic conditions. 
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A. E. Hart, of Hart Bros. Inc., manu- 
facturing jewelers at 50 Columbia St., leaves 
this week for a trip through the middle west. 

Harry B, Rogers, middle western repre- 
sentative for Kohn & Co., is now on a 10 
weeks’ trip through his territory and re- 
ports increased business for the holiday sea- 
son. 

Gasoline fumes ignited by an open flame 
caused a small fire in the cutlery plant of 
J. Wiss & Sons, 31 Littleton Ave. An alarm 
was turned in from a private box, but the 
flames were extinguished before the arrival 
of the firemen. 

Investigation by a local newspaper, the 
Newark News, the result of which has just 
been published, shows that business condi- 
tions are more stable than they were a year 
ago. Many credit managers and business 
data organizations report collection condi- 
tions much improved over a year ago. 

Maurice Hagerstrom, of the Hagerstrom 
& Chapman Co., manufacturing jewelers in 
Orchard St., and George A. Allsopp, Jr., 
and Elsa R. Allsopp, are the incorporators 
of a company known as the Hagerstrom- 
Allsopp Co., whose purpose is to deal in 
real estate. The registered agent is Howard 
F. Kirk, and the registered office is 9 Clin- 
ton St. The authorized capital stock is 
$100,000. 

Curtis R. Burnett, of the American Oil & 
Supply Co., of this city, was one of three 
members of the North Jersey Credit Men’s 
Association, which is the successor of the 
Newark Credit Men’s Association, to put 
through a deal whereby the membership of 
its credit interchange bureau has been in- 
creased from 28 to 140 members. The North 
Jersey Association has arranged to increase 
its activities fivefold. 











Lorenz Garcia, a former jewelry sales- 
man, has given up the jewelry business to 
accept a position in New York as a moving 
picture director, 


E. A. Whitney, a former resident of 


Attleboro, was in the city last week hiring 


help for the Norman Plate Co, which is 
locating in Kingston, R. I. 

Harlan A, Allen, president of the jewelry 
firm of H. A. Allen & Co. and for many 
years a traveling salesman has announced 
himself as a candidate for mayor of the 
city at the December election. 

Mrs. Gertrude E. Norton Kendall, 
daughter of the late Major Everett S. Hor- 
ton has purchased the Bungay field and 
presented it to the city to be used as an 
athletic field to be known as the Horton 
field in memory of her father who was the 
founder of the Horton-Angell Co. 

Local manufacturing jewelers are taking 
a prominent part in the clam-bake to be 
given by the Y. M. C. A. on Sept. 16. 
Lewis S. Chilson is chairman of the com- 
mittee, Joseph Finberg, dinner; Ray Hor- 
ton, grounds and L. E. Baer, publicity. 
Harold E. Sweet will be head waiter. 
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“Che Tllint”’ 
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Engraved Empire 


Hand Carved, Raised Figured Dial 
$180.00 





Che Presentation Watch 


The finest watch that money can 
buy. This beautiful watch is ex- 
tremely thin, contains 21 extra 
guality ruby and sapphire jewels, 
is adjusted to temperature, five 
positions and isochronism. 





— {llinois Watch Company 
Plain Directoire Springfield 
Inlaid Enamel Figured Dial 


$150.00 
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Plain Bassine 
Inlaid Enamel Figured Dial 


Furnished Only in 14k Green Gold Cases 





Engraved Empire 
Raised Figured Dial 
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Chicago Notes 


Al. Gruen, of Rettig, Hess & Madsen, left 
last week for a short trip through Michigan. 

Oscar Hirsch, of Hirsch & Oppenheimer, 
is with his family in the northern woods of 
Wisconsin, resting. 

T. G. McMahon, of Thos. J. Dee & Co., 
returned this week from a ten-day business 
trip through Wisconsin. 

Lester Lawrence, 506 Columbus building, 
is enjoying a week at Muskegon, Mich., 
with his family, resting. 

Adolph Braude, of Paul & Adolph 
3raude, is enjoying a week at several small 
lakes in Michigan, resting. 

A, Garvey, of the Gerwe Bros, & Garvey 
Co., Davenport, Ia., spent several days here 
last week visiting with friends. 

A. N. Land, 3616 Irving Park Blvd., ac- 
companied by his wife, is motoring through 
Ohio and visiting with friends. 

FE. Maltz expects to leave this week for 
Minnesota, where he expects to spend about 
six weeks on pleasure and business. 

“Billie” Little, of the Geo. H. Fuller & 
Son Co., is making a short trip along the 
Ohio River, and is reporting a fair business. 

George O. Fleming, of the Wadsworth 
Watch Case Co., returned last week from 
a short business trip through his western 
territory. 

S. C. Lund, of the A. C. Becken Co., mo- 
tored with his family last week to Sawyer, 
Mich., where he expects to rough it for two 
weeks. : 

John B. Warren, Chicago manager for 
the Waltham Watch Co., returned last week 
from a ten-day trip to Denver and other 
points west. 

W. C. Schumann, of Leubusher-Schumann 
& Co., returned last week from a trip 
through Texas and Oklahoma, and reports 
conditions fair. 

J. L. Braude, of Emil Braude & Sons, left 
this week to motor with friends to Elkhart, 
Wis., where he will remain for a couple of 
weeks, resting. 


George Simmons, of the Standard Button 


Co., and E. L. Imhoff, of the R. & G. Co., 
left recently for a three weeks’ business trip 
through the west. 

Fred Strang, of L. H. Schaefer & Co., 
returned last week from a two weeks’ trip 
to Louisville and Indiana points, where he 
called on the trade, 

C. O. Knudson, of the Klein Bros. Lapi- 
dary Co., accompanied by his son, returned 
this week from a two weeks’ fishing trip to 
Three Lakes, Wis. 

Rudolph Heurich, of Aug. Heurich, 3057 
Lincoln Aye., is making a two weeks’ mo- 


tor trip with friends to St. Louis and along 
the Mississippi River. 

A. Dobrin, of the Bernstein-Stein & Dob- 
rin Watch Co., Capitol building, left this 
week with his family for a two weeks’ rest 
at Benton Harbor, Mich. 

A. Jacobson, of the Levinson-Jacobson 
Co., left with his family last week to motor 
to the Fox Lake regions, where he expects 
to enjoy three weeks resting. 

E. Bagge, representative of the materials 
for the Waltham Watch Co., is spending a 
month at the home office of this company, 
and also visiting, with eastern jobbers. 

Mrs. Ed. E. Weldy, of the retail firm of 
Ed. E. Weldy, 1906 Irving Park Blvd., re- 
turned this week with friends from a 10-day 
boat trip to Detroit and Niagara Falls. 

R. G. Lloyd, in charge of the Lincoln 
Ave. jewelry department of Wieboldt’s, re- 
turned this week from a two weeks’ visit at 
West Union, IIll., which is his old home. 

C. Silverberg, of the Stein & Ellbogen 
Co., left last week on a_ business trip 
through his western territory and expects 
to be out until the first part of October. 

C. D. Ellbogen, of the Stein & Ellbogen 
Co., returned last week from a four weeks’ 
pleasure trip through the west to the Pa- 
cific Coast, where he went with a party of 
friends. 

S. E. Wolf, president of the Platinum- 
smiths Co., 30 E. Jackson Blvd., left last 
week for Mount Clemens, where he is en- 
joying a much-needed rest. He expects to 
be gone for a couple of weeks. 

Rud Noel returned recently from the 
northern woods of Wisconsin, where he 
spent a couple of weeks trying to catch fish. 
Mr. Noel claims the fish must have lost 
their teeth and have rubber jaws, as he was 
unable to catch any of them. 

Harry Harris, of the Blauer-Goldstone 
Co., returned last week from Buffalo, where 
he visited with his family for several days. 
After spending a couple of days here Mr. 
Harris left for Rockford, where he spent 
several days in the interest of his concern. 

L. Sigel, representative for Hirsch & Op- 
penheimer, returned last week from a short 
business trip through Wisconsin, and found 
business satisfactory. After a couple of 
days here Mr. Sigel again left on a two 
weeks’ trip through Indiana and Michigan. 

The Chicago Watch & Jewelry Repair 
Co. is the name of a new concern that re- 
cently started in business in suite 506, Co- 
lumbus building. The partners are M. War- 
shov, who formerly was with A. Quint & 
Co., and S. Etzigsohn, who was with De- 
spres, Bridges & Noel. 

Harry Radix, of Thos. J. Dee & Co., re- 





turned from a five weeks’ trip through the 


west, where he combined business with 
pleasure. Mr. Radix reports that the crops 
and business conditions in the west were 
very good and the conditions through the 
northwest are fair, but are steadily improv- 
ing. 

A. W. Sproenhle, of Sproenhle & Co., re- 
turned to Chicago last week with his wife 
and daughter from a five months’ trip 
through Europe, where they visited all 
places of interest. Mr. Sproenhle and his 
family arrived in New York on Friday of 
last week on the steamship George Wash- 
ington. 

Theodore A. Thelander, retail jeweler at 
5138 N. Clark St., returned last week with 
his wife from a short motor trip through 
Wisconsin, and is now making preparations 
to leave within two weeks for a motor trip 
through Iowa and Nebraska, and expects to 
stop off in Nebraska and visit with his sis- 
ter for several weeks. 

Marvin Wexler, of Wexler Bros., re- 
turned last week from a three weeks’ busi- 
ness trip through the east and is now pre- 
paring to leave this week on an eight-week 
trip through the south. Jerome Wexler, of 
the same firm, left last week on a six weeks’ 
trip through the west, and S. G. Cogan left 
on a four weeks’ trip through the northwest. 

T. J. Hoyer, retail jeweler located at 4009 
Irving Park Blvd., is making extensive 
changes in his store. The store has been 
greatly enlarged by doing away with a par- 
tition that separated the front of the store 
from a room in the rear of the store. All 
new fixtures are now being made and Mr. 
Hoyer expects to have them installed within 
a week’s time. 

M. Swartz, of Swartz & Ciske, returned 
last week from a motor trip with a party 
of friends from the northern woods of Wis- 
consin, where he spent a couple of weeks 
fishing. A. O. Ciske, of the same concern, 
will leave this week with his family and a 
party of friends for northern Wisconsin, 
where he expects to remain for a couple of 
weeks, resting and fishing. 

Elmer F. Pflug, who has been associated 
with F. W. H. Schmidt, 29 E. Madison St., 
as their inside man for. the past year, is 
now traveling the middle west territory for 
this concern. Mr. Pflug is taking over the 
territory that was covered by J. S. Lucas, 
who was associated with F. W. H. Schmidt 
for the past four years, who recently sev- 
ered his connections with his firm to accept 
a position with L. Gutman & Sons, of Cin- 
cinnati. 

Jack Glass has started in the watch re- 


(Continued on page 122) 
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pair business to the trade under the name 
of the Metropolitan Watch Co., and is lo- 
cated in suite 909 Mallers building. Mr. 
Glass recently came to Chicago from Bos- 
ton, where he was in business. 

C. W. Thomas, of Allsopp Bros., is mak- 
ing a business trip through middle west 
territory. 

A. L. Clark, of the Whiting Chain Co., 
spent several days here last week calling 
on the trade en route to his western terri- 
tory. 

Clarence Roehr, vice-president of the Bas- 
sett Jewelry Co., is working his way out to 
Chicago and is expected here some time this 
week, 

B. O. Hess, of the Frank Krementz Co., 
returned last week from a two weeks’ trip 
through Illinois and Iowa, and after spend- 
ing a few days here left for a three weeks’ 
trip through the east. 

E. R. Tyler, auctioneer, returned recently 
from Nashville, Tenn., where he conducted 
a successful sale for the Calhoun Jewelry 
Co. The Calhoun Jewelry Co., which has 
been established for 87 years, has the honor 
of being the oldest established firm in that 
State. 

J. Henri Ripstra, 5 S. Wabash Ave., re- 
ports that he has purchased the entire 
jewelry supply department of the Western 
Supply Co., 326 River St., and has moved 
the entire stock to his place of business. 
The Western Supply Co. has discontinued 
the jewelry supply department and in the 
future will only deal in dental supplies. 

Among the eastern representatives calling 
on the trade in Chicago last week, and en 
route to their western territories, were: 
W. C. Highland, of the Geo. L. Paine Co., 
North Attleboro, Mass.; W. J. Gow, of 
Potter & Buffinton, Providence; Jack Tet- 
low of Parks Bros. & Rogers, Providence ; 
William Henry, of the Powers & Mayer 
Mfg. Corp., Providence. 











a See NS r 4 
James Carciers, Jr., of Providence, R. I., 
is now in the watch department of the 
Meyer Jewelry Co. 

H. M. Winkler, a retail jeweler of Kan- 
sas City, Kans., is making preparations to 
drive to Colorado for his vacation. 

William E. Bailey, receiving clerk for the 
Meyer Jewelry Co., will leave Aug. 21 for a 
two weeks’ stay in Mill Grove, Mo. 

J. C. Cannan, jeweler of Goldfield, Nevada, 
passed two days in the Kansas City market 
on his way home from the Knights of 
Columbus National Convention at Atlantic 
City. 

A. L. Cluthe, manager of the material 
department of the Meyer Jewelry Co., will 
take his vacation the latter part of this 
month. at Branson, Mo., and Lake Taney- 
como. 

Kenneth Sturges is a new employe in the 
order department of the C. A. Kiger Co. 
Ross Rainsburg, who is in charge of this 
department, is spending his vacation tour- 
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ing the Ozarks. Mr. Rainsburg will return 
soon, Horace McKinney, Kansas salesman 
for the company, made a trip to Kansas 
City during the early part of the week. 

It is reported here that a $19,000 pearl 
necklace has recently been sold by a Kansas 
City jewelry firm to a resident of this city. 
A sale of this magnitude makes jewelers 
believe that there is plenty of money in 
the city, and a good demand for expensive 
jewelry, if the merchants here will take ad- 
vantage of it, and, as one merchant sug- 
gests, go out after the business instead of 
sitting and waiting for it. 

It is remarkable how well the jewelry 
business has held up despite the coal and 
railroad strikes, in the opinion of H. H. 
Kiger, of the C. A. Kiger Co. Five years 
ago two such events would have paralyzed 
trade, he points out. Evidently the shocks 
of the war have inured the American public 
to do business under unfavorable conditions 
of all kinds, for Mr. Kiger reports that in 
centers other than railroad and mining 
towns, business has shown much improve- 
ment, 

Recent visitors in this market were: 
Walter Sperling, Seneca, Kans.; Mrs. J. H. 
Whiteside, of Liberty; Mrs, J. W. Duvall, 
Madison, Kans.; Mr. Mester, of the Mester 
Watch Co., Atchison, Kans.; J. A. Zimmer- 
man, Warrenburg; E. L. Morrison, Ex- 
celsior Springs, and Glen H. Renberger, La 
Crosse, Kans.; T. S. Mendenhall, Burroak, 
Kans.; Mr. and Mrs. D. G._ Dennis, 
Spickard; Roy Fox, Macon; J. O. Stott, 
Paola, Kans.; H. T. Landert, Lawrence, 
Kans. 

The Boyce Jewelry Co. of this city has 
reduced the size of its room. The W. A. 
Miller Floral Shop is opening in the space 
formerly occupied by the jewelry company. 
While the remodeling is under way, there is 
difficulty in entering the Boyce shop. The 
presence of the flower shop should make 
the jewelry store more attractive. Two 
shops of a similar nature suggest trade for 
both places. A man who comes to buy’ 
flowers for his wife or for some other 
friends will think of buying jewelry too, if 
he sees it displayed nearby. 

July business at the Cady and Olmstead 
Jewelry Co. was better than any other July 
which the store. has had, according to C. P. 
Woodbury. August business has also been 
ahead of previous records. Diamond busi- 
ness is better, says Mr. Woodbury, at this 
store than it has ever been in its history, 
and the store is selling any number of 
platinum mountings. The aim is for volume 
of business, depending on that to increase 
profits, says Mr. Woodbury. Carl Huberlin, 
head of the watch department of the com- 
pany, is enjoying his vacation at present fish- 
ing in the Minnesota lake region. 








It was announced last week that the old 
jewelry firm of Nobbe & Co., Galveston, 
Tex., had passed under the control of C. E. 
Emory and P. A. and S. A, Kuhn. Messrs. 
Kuhn come from Houston, where they were 
connected with the establishment of the J. 
J. Sweeney Jewelry Co., and Mr. Emory 
was for a number of years with the Nobbe 
concern and for several years past has been 
conducting a business for himself. P. A. 
Kuhn has been associated with him since 
October. 
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Columbus, O. 


TRADE CONDITIONS 


Business, among most local jewelers, is on the 
increase. According to records of several firms, 
business this month has shown a remarkable jn- 
crease over the business of the same mcnth last 
year. However, as one jeweler jocularly = re- 
—* it is far from being what is ccnsidered 
»risk, 













I. W. Shultz, formerly of the Bancroft 
Bros. Co., has accepted a position with the 
C, & E, Marshall Co., wholesale jewelers, 

Harry Greenstein has joined the Stein 
Jewelry Co.’s sales force. Mr. Greenstein 
entered upon his new duties on Monday of 
this week. 

Earl Sculler, wholesale jewelers’ supplies, 
took a business trip the past week through 
Springfield, Washington Court House and 
Wilmington, O. 

M. M. Jay, of the Jay Jewelry Co., is 
managing the Clarksburg branch of the 
firm while Mr, Segal, head of the branch, 
is enjoying his vacation at his home in 
Chicago. 

Mr. and Mrs. E. J. and J. C. Goodman, 
of the firm of Goodman Bros., are tour- 
ing through the east on their vacations, 
They will visit Canada and Maine during 
their stay, 

Among the jewelers in town the past 
week calling upon local trade were W. G. 
Manheimer; R. H. Smith; Robert Atkison; 
P. G. Letin; Benjamin Jonson; H. S. Fried- 
man; and Harold K. Michelson. 

Announcement is made of the engagement 
of Miss Hanna Feldman of Toledo, O., to 
Jenjamin Golding, credit manager of the 
Kay Jewelry Co. The marriage will be an 
event of October. Mr. Golding, after a 
honeymoon through the east, will either 
affiliate himself with the firm in opening a 
new store or will enter with his father into 
the baking business. 

A. L. Jones, formerly of the display sec- 
tion of the advertising department of the 
Columbus Citizen, local newspaper, has 
affiliated himself with the Kay Jewelry Co. 
as advertising manager. Mr. Jones has had 
a long service with the Citizen, and the new 
firm with which he has become connected 
considers itself extremely fortunate in se- 
curing his services. Mr, Jones will have 
charge, not only of the advertising depart- 
ment, but also of the publicity department. 

W. G. Harrington, of the Harrington 
Co., who is passing his vacation at his Sum- 
mer home at Point-aux-Pines, Mich., was 
lauded recently over the bravery he dis- 
played on rescuing two small boys from 
the straits near Lake Mackinac. The boys 
were standing upon the docks, and, ventur- 
ing too near the edge, fell into the water. 
Mr. Harrington, who is a man past 60, 
plunged into the water after them, without 
removing his apparel, and brought them 
safely to shore. 








A. Freehling. of Montgomery, Ala., was 
a guest of D, Kleinbard while in New 
York last week and also spent a few days 
with friends in Hunter, N. Y., a mountain 
resort, and a few days in Arverne. He is 
now leaving for Philadelphia, St. Louts and 
Denver and from there will spend two 
months on the Pacific Coast on a pleasure 


trip. 
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‘The firm of Cox & Son, jewelers at El- 
wood, Ind., suffered a fire loss recently. 

Monroe Ewing, a retailer of Ridgefarm, 
lll. was a caller at the Baldwin-Miller 
Co.'s offices, here recently, 

for the purpose of selling jewelry and 
musical instruments, the Cousins, Inc., has 
been organized at Hammond, Ind., with a 
capital stock of $10,000. The organizers of 
the company are Lewis Simon, Charles 
Simon and Florence A. Simon, 

A small collection of bronzes is on display 
in the galleries of the H. Lieber Co., of this 
city, which includes four’ choice pieces that 
recently have been sent from the New York 
studio of Adolph A. Weinman. Two of 
these are full-length figures between two 
and three feet in height, of symbolic nature. 

A traveling jewelry salesman, arrested in 
Muncie, Ind., recently and returned to Ft. 
Wayne for alleged thefts of jewelry samples, 
will be returned to Muncie to face charges 
of obtaining money under false pretenses in 
the event he is not convicted at Ft. Wayne. 
Muncie police say charges have been pre- 
pared to file against the salesman at the 
first opportunity. 

The salesmen for the Sebel Co. are be- 
ing held out of the coal mining districts 
of Indiana because of the strike. Since 
the State took over a large area in the 
coal region, declared martial law and put 
troops on guard, it is about worth double 
time to try to get from one place to another. 
And anyway the dealers there are none too 
keen to buy until the situation clears up a 
little. 

Scott Pauley, a retailer of Bloomington, 
Ind, was a visitor to the display sales- 
rooms of the Sebel Co. of this city re- 
cently. Mr. Pauley is getting ready for 
the opening of Indiana University with its 
thousands of students.. He is one of the 
few retailers there and the opening of the 
school year means much. According to 
him the students are always in the market 
for Frat pins, class pins and the like. 

Just at the present time the trade in 
Indianapolis is becoming very much _ in- 
terested in the proposed formation of what 
will be known as the Indianapolis Indus- 
trial Foundation, with a capitalization of 
more than $1,000,000, which will be used to 
provide financial and advisory service to both 
old and new industries in the city. Some 
of the most prominent men in the trade here 
are backing the movement, which promises 
to be of vast assistance to the industrial 
health of the city. 

_ Walter Mellor, field secretary for the 
American National Retail Jewelers’ Associa- 
tion came to Indianapolis recently and 
spent a couple of days calling on the re- 
tailers of the city. His aim is to make 
Indianapolis and the entire State of 
Indiana 100 per cent members of the 
organization. And, from all reports, he is 
going to do it. He landed Indianapolis 
solid and intends getting the rest of the 
State by easy stages. Officials of the In- 
diana Retail Jewelers’ Association are 
proud of the showing made by the retailers 
in the work of both the State and national 
associations, Indiana stands way up in 
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front as a State in percentage of member- 
ship and in the amount of active organization 
work being done. 


Harry O. Cobb, platinumsmith and gold- 
smith of Indianapolis, who also operates a 
retail store in the State life building, has 
inaugurated a service that promises to be- 
come very popular.- He has taken out a 
special insurance policy to insure the gems 
of his customers against theft, To all his 
customers he offers room in his safes for 
their precious stones and settings while they 


are away on vacations or out of town for 
any reason, The service is free and is com’ 
ing to be used extensively. Of course, if 


there are any repairs to be made in mount- 
ings, these small repairs can be made while 
the customer is gone and the charges paid 
upon return, 

A 23-carat diamond, one of the largest in 
the world and formerly owned by a member 
of the family of the late Russian czar, has 
been secured by J. P. Mullally, dealer in 
diamonds and jewelry, who operates a re- 
tail store and the jewelry department at the 
L. S. Ayres & Co. store. About as big 
around as a nickel, the diamond is fully a 
quarter of an inch thick and has an estimated 
value, according to the dealer, of $15,000. 
The gem is set in a platinum La Valliere 
and has been put on display in one of the 
Ayres windows. The stone was purchased 
by a New Yorker from a member of the 
Romanoff family while he was on a trip 
through Russia 12 years ago. A number of 
other rare pieces of jewelry obtained in the 
same collection includes a neck chain of 
braided pearls, platinum and diamonds, a 
platinum and gold purse and a lady’s collar 
fashioned from pearls, platinum, diamonds 
and turquois. 


Probably the most pretentious performance 
ever put on here by the wholesale division 
of the trade in Indianapolis will be staged 
the week beginning Aug. 28 when the re- 
tailers in and surrounding Indianapolis will 
be entertained in what is to be known as 
“Buyers’ Week.” Jobbers now are getting 
out invitations to their customers and those 
they want as customers and it is expected 
that hundreds of retailers will take ad- 
vantage of the week. A special program of 
business and pleasure is being mapped out 
for the week. Many inducements will be 
offered for purchasing during the week, in- 
cluding a return of the round trip fare for 
purchases amounting to a fixed sum. One 
evening of the week will be devoted to a 
big meeting to be addressed by a speaker 
of national prominence. Those behind the 
movement say the speaker has been invited, 
but his name will not be divulged until a 
positive acceptance has been assured. The 
jobbers have not only issued written invita- 
tions, but the men on the road are busy find- 
ing every retailer in every town they visit 
and extending personal invitations on behalf 
of the management of his particular concern. 
The State has been posted with flaring out- 
door displays telling of the advantages of 
Indianapolis as a jobbing center for the State 
and surrounding points. It is announced that 
special vaudeville stunts are being arranged 
on various nights for the éntertainment of 
the visitors. Leading jobbers in the trade 
here sav merchandise worth several millions 
of dollars will be on display. Success for 
the venture is predicted. 
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TRADE CONDITIONS 


Akron retail merchants are unanimous in de- 
claring that the business pickup felt everywhere 
along the line of Akron industries has been par- 
ticularly kind to them. They account for this by 
the fact that while wages are not as high the 
buying power of the dollar has increased con- 
siderably. Merchandise is now reasonably priced, 
the people are getting back into the buying habit 
as the result. The best evidence of this conditicn 
is the quick turn over in the local jewelry shops. 
Goods do not stay long on the shelves, and the 
stock department is kept consistently busy han- 
dkng shipments coming in. The retail jewelry 
business in July was really a surprise and general 
business was very satisfactory. August has opened 
very brisk and indications point to a gcod trade 
the balance of the month. 


Thieves smashed a window in the H. C. 
Thew jewelry store at Lima, O., last week 
and escaped with $500 worth of rings and 
watches. 

Fire did $500 damage to the Suran & 
Sanes Jewelry Co., 247 E. Federal St., 
Youngstown, O., recently. The loss was 


covered with insurance, officials of the com- ° 


pany announced Saturday. 

Retail jewelers of Akron will join with 
150 retail merchants of Akron in the an- 
nual Fall trade extension tour, which will 
be held within the next two weeks, to Canal 
Fulton, Dennison, New Philadelphia and 
Massillon. 

With the purchase this week of the Odd 
Fellows’ seven-story building in S. Main 
St. by the Kresge Co., it was announced 
that the firm of the W. J. Frank Jewelry 
Co., which has been located in the building 
for more than 30 years, will move at the 
termination of its lease, which has yet a 
year to run. Officials of the company have 
made no plans for moving to a new location, 
although it is expected that the firm will 
continue to maintain a downtown store. 

George S. Dales, Akron jeweler,. in an 
interview last week with a_ representative 
of THe JEWELERS’ CrrcuLar, said that Sum- 
mer business was all that could be expected 
and had been very satisfactory in the face 
of unsettled conditions over the country. 
He said that his store has been successful 
in its diamond sales and that merchandise 
in general had moved well in July and early 
August. He says he believes there will be 
a decided change for the better after Sept. 
1, and that most of the shops have bought 
heavier than a year ago for the Fall and 
holiday trade. 

Twenty thousand days spent over one 
work bench, more than 100,000 watches and 
clocks repaired, and more than 12 miles of 
steel mainsprings replaced was the unique 
record of Ora H. Remington, 84 years old, 
believed to be one of the oldest watch re- 
pair experts in the United States, who died 
recently at his home in Akron. For 68 years 
Mr. Remington bent over his work bench in 
his little shop on S. Main St. One of Mr. 
Remington’s hobbies was to keep track of 
the watches and clocks he had repaired and 
to also keep a I'st of the number of main- 
springs he had installed. Every other watch 
that came into his hands, he recorded, need- 
ed a new mainspring, and on the basis of 
50,000 new mainsprings, with each main- 
spring averaging 15 inches in length when 
uncoiled, he estimated not long ago that he 
had installed 65,000 feet, or more than 12 
miles of the slender steel springs. 
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G. H. Otto is preparing to leave for the 
north. 

J. W. King is making a trip to Los 
Angeles. 

E. J. Gorman is in town for a few days 
from Los Angeles, 

Ed Gardener is on a pleasure trip in the 
Yosemite with his wife. 

Carl Noack of the Charles J. Noack Co., 
of Sacramento, is in town. 

O. Samuelson of the Towle Mfg. Co. is 
leaving on a trip through the northwest. 

“Billy” Sunderlin of the Frank M. Whit- 
ing Co., is leaving on his southern Cali- 
fornia trip. 

Joseph Lewis of Lewis, Inc., is spending 
a month with his wife at Fallen Leaf Lake 
and Lake Tahou. 

Charles H. Hank, formerly a salesman 
with H. J. Gute & Co., has rejoined the firm 
in his former capacity. 

J. M. Kahley is now a city salesman for 
the T. J. Bruner Co. T. J. Bruner is now 
in Los Angeles where he is making his 
home. 

H. W. Tuckey of H. W. Tuckey & Co., 
is taking a motor trip with his family to 
the northwest, visiting Portland, Seattle 
and other places. 

The Novelty Jewelry Palace on Powell 
St., between Eddy and Ellis Sts., is retir- 
ing from business. Edward J. Gensler, 
auctioneer, is selling the entire stock. 

Harry Cushing, formerly manager of the 
retail department of Heacock & Co., Manila, 
P. I., is now connected with Granat Bros. 
of San Francisco as an inside salesman. 

Mrs, George W. Collis and her daughter, 
Helen, are in San Francisco from Pasadena 
where Mr. Collis is a leading jeweler. Miss 
Collis will enter the University of Cali- 
fornia across the bay at Berkeley this Fall. 

In a letter received here, T. J. Oneil, 
traveling for the S. J. Hammond Co.,, 
Seattle, reports business to be very good 
in northern California and southern Oregon, 
which is all of the territory he has covered 
on this trip. 

F. W. Parker is traveling in southern 
California for the Bassett Jewelry Co. lines. 
Mr. Parker just recently acquired the Bas- 
sett lines and this is his first trip with 
them. He is expected in San Francisco 
about Sept. 1. 

B. M. Tassie of Manning-Bowman & 
Co., is expected back this week from a 
three months’ trip over the Pacific Coast 
territory. A new line of Nubian bronze 
and solid copper trophy cups has been re- 
ceived by this firm. 

Harry Soulages has recovered from his 
recent illness and is back at work with 
Soulages & Goetz. According to informa- 
tion from a representative of the firm, busi- 
ness in the south and in the valley region 
‘is very good, with crops looking excellent. 

Al. Haywood is now connected with the 
material department of Nordman & Aurich. 
Leon Nordman, for so many years con- 
nected with this department, has been in 
the hospital the last six weeks, seriously 
sick, and his present condition shows little 
improvement. 

Word has been received by the representa- 
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tives of Oneida Community, Ltd., here that 
the shipments of the new lines have left the 
factory, but as most of them were billed 
over the Sante Fe, the road that is tied up 
the worst in the west by strike conditions, 
it is a highly speculative matter when they 
will arrive. 

A. L. Zeitung and W. H. Race of the 
International Silver Co., were in San Fran- 
cisco and spent a week end at Del Monte 
with Edward V. Saunders, local manager. 
They are planning to visit Los Angeles 
and other southern points on their way 
home and also will make a trip to the Grand 
Canyon in Arizona. 

A. I. Hall, of A. I. Hall & Son, took a 
week-end trip to Santa Cruz over the new 
scenic highway. Ted Huggins and “Chan” 
recently took a trip to Los Angeles on the 
steamer Yale for the week-end. Miss 
Dixon Williams also left for Los Angeles 
recently. Mrs. Davis of the Seattle office 
called while here on a brief trip. 

Roy Dable has returned from southern 
California where he visited Los Angeles, 
San Diego and many smaller towns. Mr. 
Dable found business very good in the 
south, reports in the small towns being 
unusually good which is the reverse of the 
usual trend of things in that territory, busi- 
ness in the cities generally being the best. 

Mr. and Mrs. Henry A. Abrams have re- 
turned from their vacation, a motor trip 
to Del Monte and other points of interest. 
Miss Clara M. Abrams, secretary of Henry 
M. Abrams Co., is on a vacation at Paraiso, 
Hot Springs. Henry M. Abrams con- 
templates a business trip to Los Angeles 
in September. Mr. Abrams is the head of 
the Henry M. Abrams Co., 209 Post St., 


San Francisco, Cal. 








Portland, Ore. 


H. H. Vines, Portland, is spending a short 
vacation at Seaside. 

W. Molin, of Roy & Molin, is away from 
the city on his vacation. 

J. V. Carithers, Pomeroy, Wash., was a 
recent visitor in Portland. 

Harry Enkeles, Tillamook, was in Port- 
land recently on his vacation. . 

H. J. Olstock, Portland, is spending a 
week or 10 days in San Francisco. 

W. R. Burke, Berkeley, Cal., has been 
visiting in Portland for a short time. 

Nathan Solomon has left for his yearly 
camping trip on the McKenzie River in 
southern Oregon. 

Levi Parks, Elgin, Ore., recently motored 
through Portland, with wife and family, on 
a vacation touring trip. 

In quest of a location on the Pacific Coast, 
George H. Musser, jeweler, Belle Plain, Ia., 
recently came to Portland by automobile. 

Tom McCreedy, of the W. B. Glidden 
Co., San Francisco, recently visited Port- 
land and spent a week-end at Seaside, Ore. 

Frank Heitkemper, Portland jeweler and 
a golf enthusiast, was entered recently in 
the State Golf Tournament held at the 
Tualtin Golf Club. 

Harold Sabro, of Sabro Bros., Bandon, 
Ore., was recently married to Miss G. Viva 
Bourne, of Kearney, Nebr. They will make 
their home in Bandon. 

Burr W. Freer, of the Burr W. Freer 
Co., of San Francisco, was a recent visitor 
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in Portland, as was Mr. Higbee, of Highee 
& Dorrer, Los Angeles. 

Sam Flatow, of the Crescent Jewelry Co, 
Portland, is now on a motoring trip through 
Washington and British Columbia territory, 
He is accompanied by Mrs. Flatow and fam- 
ily. 

Tsuboi Bros. have recently moved into 
their new store on the corner location of 
Burnside and 6th Sts. They have done ex- 
tensive remodeling and have bought new 
stock. 

A. S. McIntyre, of the W. J. Sinclair 
Co., is making a trip around Seattle and 
other Puget Sound cities. He reports busi- 
ness very good, especially in the better grade 
of watches. 

Frederick L. Miller, of Miller’s Big Little 
Jewelry Store, is going to pack up his camp- 
ing outfit soon and start out on an extensive 
tour of the beaches with his family. He 
reports a large business on Oregon agate 
souvenirs, tourists eagerly buying these as 
a remembrance of the State. 








Pacific Coast Notes 





R. C. Wells has moved his jewelry store 
trom Burbank, Cal., to Elsinore. Mr. Wells 
was in Burbank but a few months. 

The jewelry store of Collins Richdale of 
Santa Barbara, Cal., who was killed in a 
motor accident, is to be sold by his son, 
J. Richdale. 

The Dupen’s Jewelry store, Martinez, 
Cal., has been sold to the Roseboro-Thissell 
Co. The store is being completely remodeled 
and will handle a large line of clocks, 
watches and jewelry. 

The Stillman Jewelry store in Lompoc, 
Cal., has beer sold to Walter Ziesche, 
another Lompoc jeweler. Mr. Ziesche will 
combine the two businesses and will carry 
larger lines than heretofore. Mr. Stillman 
is retiring from active business. 











Heath, who has been con- 
nected with the editorial department of 
the Detroit Free Press for the last five 
years, has resigned to become advertising 
manager for the Square Deal Miller jewelry 
store here. He began his new work Aug. 1. 

3y a score of 16 to O, the baseball 
team of the Ray Jewelry Co. defeated the 
Elmont A. C. here recently. The jewelers, 
all-of whom are employes of the Ray store 
and shops, played very good ball, and at 
no time was the outcome of the contest in 
doubt. 

The city of Detroit has been ordered by 
the Interstate Commerce Commission to be 
classified in railroad schedules in the stand- 
ard Eastern time zone. The commission said 
that although the State of Michigan gen- 
erally was in the Central time belt the peo- 
ple of Detroit had shown a permanent pref- 
erence for keeping the earlier time. The 
order affects only the schedules on which 
railroads operate. 








H. L. Myers, formerly of Oakland, Cal., 
has moved to Chinook. 
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has gone to Mesa, Ariz., and gone into 
business there. 

llarry Mindlin, Globe, Ariz., is here to 
purchase stock and to visit his brother who 
lives in Hollywood. 

Melville Nordlinger, of S. Nordlinger & 
Sons, has taken the place of Frank A. Pries- 
meyer as manager of the Nordlinger store. 

M. Tiura, Parlier, passed away recently. 


His business is being continued by his 
widow. Parlier is about 30 miles from 
Fresno. 


The window of H. W. Hawkinson’s store, 
4213 S. Vermont Ave., was broken by a 
burglar July 29, and goods to the value of 
about $200 taken. 

Miss Donavan, sister of J. G. Donavan, 
of the Donavan & Seamans Co., has been 
taking a vacation at Catalina Island. She 
is associated with Mr. Donavan in the store. 

M. P. Kinney, father of the Kinney Bros., 
615 S. Broadway, who is associated with 
them in business, has gone to Ohio, his for- 
mer home, for a visit with relatives and 
friends. , 

Edward Bastheim, of the E. Bastheim 
Co., who broke his leg recently while play- 
ing tennis, is making a good recovery, but 
will be confined to his home for several 
weeks yet. 

Frank E. Bristol, 1552 W. Pico, accom- 
panied by his wife, has left for a two-weeks’ 
motor trip to San Francisco and the north- 
west. His store is being taken care of dur- 
ing his absence by E. F. Fisher. 

Mr. Greenwald, of the Greenwald & 
Adams Co., Tucson, Ariz., who has been 
spending a vacation at Ocean Park since 
July 1, intends to return home at the end 
of the month, taking Mrs. Greenwald with 
him. 

Fred Parker, manufacturers’ agent, with 
headquarters in San Francisco, is here on 
a business trip. He recently succeeded Fred 
Presbrey as Coast representative of the Bas- 
sett Jewelry Co., Providence, R. I. Mr. 
Presbrey is now in the Boston office of the 
3assett company. 

O. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, has 
been confined to his home several days by 
an attack of tonsilitis, but expects to be at 
the store again in a few days. Mr. Hart, 
assistant manager, has returned from a 
business trip to New York. 


Maurice Rudman, traveling representative 
of the E. Bastheim Co., has returned from 
a trip up the Coast. He did a very satis- 
factory business. Herbert Brandt, of the 
same company, has gone to Del Monte to 
attend the golf tournament at the end of 
this month. He will be a contestant for 
the championship. 

G. W. R. Martin, Pacific Coast representa- 
tive of the Omega Watch Co., has just ar- 
tived home from a business trip by auto- 
mobile through northern territory. He 
covered 3,687 miles without leaving this 
State. He reports having found a decided 
awakening in business conditions, with a 
very hopeful outlook. The section was but 
little disturbed by the railroad strike. 

H. Preston Smith, president and manager 
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of the G. D. Davidson Co., has returned 
from a very delightful vacation spent with 
his twin brother in the east. With their 
headquarters at their old home in Saratoga 
county, New. York, made historic by the 
surrender of Burgoyne and other prominent 
events in the Revolutionary War, they mo- 
tored to the neighboring lakes. and to the 
Adirondacks, catching an abundance of fish 
and having a good time generally. Mrs. 
Smith accompanied her husband. 


The following jewelers from out of town 
have been in Los Angeles recently: P. W. 
Andrew, Inglewood; E. M. Shipman, A. 
Protsch and S. B. Clem, Redondo; Julius 
de Charneux, Long Beach; M. Fornes, Ven- 
ice; C. J. Hayes, Laverne; L. A. Janes, 
Venice; H. E. Wellman, Alhambra; J. K. 
James, Santa Ana; L. J. Tindell, Owens- 
mouth; R. B. Wilson and W. A. Manson, 
San Bernardino; George B. Bower, Upland; 
George B. Witman and C. W. Middleton, 
Pomona; Glenn L. Box, Monrovia; F. M. 
Rhomberg, Banning; C. E. Perham and R. 
F, Winslow, San Pedro; R. H. Wilson, 
Ocean Park; C. E. Miller, Van Nuys; W. 
E. Lawrence, Burbank. 

Martin E. Smith, who was engaged by 
the T. J. Bruner Co. to cover territory north 
of San Francisco as salesman, having been 
advised by his physician to live in a milder 
climate, has come to Los Angeles, and, mak- 
ing, his headquarters here, will. cover the 
southern part of the State. E. O. Wells, 
formerly salesman for S. H. Clausin & Co., 
Spokane, Wash., will travel for the Bruner 
company through Washington and Oregon. 
Mr. Smith is well known in those States, 
having traveled there for many years. Phil 
Sternberger has returned from a trip to 
Santa Barbara and other northern points 
for this company. He reports good busi- 
ness, considering the present season of the 
year. 

The Los Angeles Times, in its ‘Daily 
Trade Talk,” says: “It’s the off season for 
dealers in gold and precious stones. Many 
prospects prefer to spend a week at a re- 
sort hotel and defer the purchase of the 
diamond or bracelet or watch. Just the 
same, the trade in Los Angeles appears to 
be less seriously affected by the Summer 
depression than is usually the case, or than 
is the case in other cities. There is a steady 
demand for engagement rings and wedding 
presents, while birthdays keep on happen- 
ing. Some stores are stimulating business 
by sales on moderately priced ornaments. 
On the whole, the dull season isn’t so dull 
as it might be, and the Fall, with its re- 
newed activities, will find most establish- 
ments well stocked and ready for the fray.” 








Conditions in the diamond mining indus- 
try in South Africa graphically are por- 
trayed in a report issued by the Union De- 
partment of Mines and Industries relating 
to purchases made by these mines in 1921. 
A marked decrease, over £500,000, was re- 
corded, as compared with purchases of 
stones the preceding year. A marked in- 
crease in the purchase of supplies by gold 
mines was noted. Purchases by gold mines 
in 1921 aggregated £14,439,837, as compared 
to £14,363,651 in 1921, and £10,633,152 in 
1913. Purchases by diamond mines in 1921 
totaled £917,268, as compared with £1,483,- 
284 in 1920, and £1,645,219 in 1913. 









Clarence Loeb, of L. Loeb & Sons, is 
spending a two weeks’ vacation at the Ohio 
Boat Club on the Ohio River, near Coney 
Island. 

Samuel R. Young, president of the Rich- 
ter & Phillips Co., is spending a two weeks’ 
vacation with his family at White Sulphur 
Springs. 

The National Jewelers Board of Trade, 
with offices in the Keith building, has regis- 
tered with the Industrial Division of the 
Chamber of Commerce. 

Isaac Oppenheimer, of Oppenheimer & 
Co., who is in New York city looking after 
some diamond shipments from Europe, re- 
ports goods scarce and prices high. 

Wallenstein, Mayer & Co. have received 
a number of requests from customers ask- 
ing that reservations be made for them at 
the various hotels for the jewelers’ conven- 
tion the latter part of this month: 

During the past week the riother of C. 
E. Richter, of the Richter & Phillips Co., 
passed away at her home on W. St. Clair 
St. Mrs. Richter was 84 years old. She 
had been in ill-health for some time. 

C. R. Heileman, of Heileman & Roth, is 
spending a month’s vacation in the west, 
visiting such places as Yellowstone ‘National 
Park and Pike’s Peak. He will return to 
Cincinnati in time for the jewelers’ conven- 
tion. 

Robert Danneman was rearrested at the 
gate of the Ohio Penitentiary at Columbus, 
Aug. 17, where he was released after hav- 
ing served a two-year sentence for “false 
pretenses.” The second arrest was made by 
a New York officer, who had a warrant 
charging theft of $11,000 worth of dia- 
monds. Danneman was indicted in this city 
Sept. 16, 1919, on the charge of having ob- 
tained diamond rings valued at $889 from 
the D. Jacobs Sons’ Co. under false pre- 
tenses. It was charged that he claimed to 
be an agent of the Spencer Jewelry Co. and 
obtained the rings on fradulent memoranda 
from that company. He pleaded guilty and 
was sentenced April 21 to an indeterminate 
term in the penitentiary. 

Frank A. Schweeting, Oxford, O., a 
jeweler, was held up and robbed by two 
masked men on the Millville Pike, near 
Hamilton, O., last week. Mr. Schweeting 
was returning home after a visit at the Elks’ 
Club in Hamilton. He noticed another au- 
tomobile behind his and drew to the side 
to let the car pass. When the second car 
came alongside, two men armed with re- 
volvers commanded him to halt. The 
bandits took Mr. Schweeting’s watch, dia- 
mond stickpin and diamond ring. After the 
men had taken his watch, Mr. Schweeting 
attempted to save his ring by tossing it onto 
the roadside, but it struck the side of his 
automobile and fell into the car. Mr. 
Schweeting said the robbers used their flash- 
lights and found the ring. Mr. Schweeting 
and the police are confident that the rob- 
bers knew their victim well and were ac- 
quainted with his plans for the evening. 








H. S. Deutsch & Co. have established a 
jewelry business at 225 W. 3rd St., Daven- 
port, Ia. 
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to retail at a very moderate price. 


He is a watch of distinctive design 


The Cromwell boasts a handsomely 
carved center and unique dome shaped pen- 
dant, yet the retail price when equipped 
with 12 Size Extra-Thin South Bend move- 
ment of 15 jewels is but $30. Furnished 
with either plain or beautifully engraved 


backs. 


Comes complete in neat velvet lined dis- 
play box with price card, presenting a very 
attractive appearance. We know of no watch 
to excel it in beauty or accuracy at any- 
where near the price. Also furnished with 
17 and 19 jewel movements at proportion- 
ately moderate prices. 


Boost your fall and holiday watch busi- 
ness by featuring handsome late model time- 
pieces which win over the hesitant buyer. 








Write now for illustrated folder showing 
dozens of new case and dial combinations 
that will give your watch displays added 
sales appeal. 





SouTH BEND WATCH COMPANY 
SouUTH BEND, INDIANA 


For Years, Makers of Standard Railroad 
Watches 

































































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewecers’ Circucar regarding any advantageous 
device or plan which they are utilizing in cen- 
nection with their business 























A Simplified Accounting System 


A Primer to Bookkeeping Prepared by the Business Service Committee of the National 





Association of Credit Mén 


The chairman of this committee, H. Vehlinger, was assisted by two strong committecs in the work of preparation. H 
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(Continued from issue of Aug. 16) 


FURNITURE, FIXTURES, ETC. 
(Account No. 4) 


A fair valuation of these items should be 
made and the total of them all recorded 
under this caption on the left side of the 
ledger sheet, and also placed under asset 
section, 


LANDS AND BUILDINGS 
(Account No. 5) 


If the merchant owns a store, warehouse, 
factory, or a plant, improved or unimproved 
land, a reasonable valuation is placed upon 
it, and the total thereof is entered on a 
ledger sheet, left, or debit side, and placed 
under the asset section of the ledger. 

Att OtHer Items oF VALUE Not Crassi- 
FIED IN PRECEDING ACCOUNTS 


These accounts should be iterrived and the 
total entered in this account on the left side 
of ledger sheet, and placed like the others, 
in the asset section of the ledger. 

The left side of the ledger is always on 
the debit side, the right side is known as 
the credit side, 

We debit what we have. 

We credit what we owe, 

We debit our expenses. 

We credit our income. 

By entering the items 1 to 6 on the left 
side, the merchant has charged his gross 
investment in the business on the books. 

We are ready now to take up the second 
section—the 


LIABILITIES SECTION 


From the gross investment, the liabilities 
must be deducted as shown to determine 
the merchant’s net investment. 


AMOUNT OWING FOR MERCHAN- 
DISE 
(Account No, 10) 

The total owing by the merchant to each 
creditor is listed on a separate ledger sheet 
on the right side, and placed under this lia- 
bility section of the ledger. There should 





be one account for each concern from whom 
the merchant buys on credit, 
AMOUNT OWING FOR BORROWED 
MONEY 
(Account No, 11) 


The total when accurately determined is 
listed on a ledger sheet on right side, and 
placed under liability section of the ledger. 


AMOUNT OWING FOR ITEMS OF 
EXPENSE 
(Account No. 12) 


If, at the time this net worth is being 
determined, there are any unpaid expense 
bills, the amount owing to each creditor 
should be listed on a separate sheet on the 
right hand side, and filed under the liability 
section, 

AMOUNT OWING ON LANDS AND 
BUILDINGS 
(Account No, 13) 


The amount owing, usually in the form 
of a mortgage, is entered on the ledger 
sheet, and placed on the right hand side 
thereof, and also filed under this liability 
section. 

Amounts Ow1nc To Att OtnHers Nor In- 
CLUDED IN Accounts 10 To 13 
(Account No, 14) 


This account is self-explanatory. If there 
are any amounts owing, they are to be placed 
on the right hand side of the ledger sheet, 
and filed.as liabilities. 


Net WortH, CAPITAL, OR NET INVESTMENT 
(Account No. 15) 

There must be one account in the liability 
section that is headed as above—the differ- 
ence between all that is listed in the asset 
section and all that is listed in the liability 
section. That exact difference constitutes 
this item and the amount, when deter- 
mined, is placed on the righht hand side, or 
credit side of this account—showing the 
exact net investment in the business enter- 
prise. 

It is a simple matter at this point to pre- 


pare a financial statement, as outlined here- 
with, which will give the true financial 
condition of the merchant, 
We will consider now the third section— 
the , 
INCOME 


Just as with the assets and liabilities, 
accounts should be opened in which will be 
recorded the transactions arising lout of the 
operation of the business, 

PRroFIT ON SALES 
(Account No. 20) 


The profit on sales can be easily deter- 
mined by consulting the inventory, if the 
goods were inventoried; if purchased since 
inventory taking, then by Consulting the 
bills. The difference between the price paid 
and what it is sold for, is the profit on the 
sale. This profit is credited to this ac- 
count by entering the sum on the right 
side, and placing it in the income section, 
If the business is such that the items are 
too numerous—and it is possible to take an 
inventory frequently—then the profit on 


sales is determined as follows on the de- 


sired periods of time: 


Stock on hand beginning of period. .$ 
Add stock purchased during period.$ 


 cchleceaus Nveaden nies $ 
Deduct inventory end of period... .$ 





Difference is cost of goods sold... .$ 


Sales during period........ $ 
Deduct cost of goods sold. 
| en en Oa ee $ 


Difference is profit on sales. .$ 


PROFIT ON CONTRACTS 
(Account No. 21) 


Where a contracting business is carried 
on, the profit on the contract—which is the 
difference between the cost of the operation 
(whether in. material, labor or other ex- 
penses) and the price charged the customer 
—is credited on the ledger sheet on the 
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right hand side, and placed under this in- 
come section. 
INTEREST ON BANK BALANCES 
(Account No, 22) 


This is the amount which your bank al- 
lows for average cash balances, It is placed 
on a ledger sheet—it is credited on the right 
hand side under this section, from your 
check book. 

DISCOUNT ON MERCHANDISE 

PURCHASED 
(Account No. 23) 


This item is self-explanatory. Rarely 
does a merchant who discounts his bills find 
his way into financial trouble. The bills 
discounted are carefully noted in the check 
book and the amount of discount is credited 
on the right hand side of the ledger sheet, 
and filed in this classification, 

ITEMS OF INCOME NOT CLASSIFIED 
(Account No. 24) 


All income that the business may produce 
which could not properly be placed in the 
other income classifications, should be en- 
tered in this section on the right hand, or 
credit side of the ledger sheet. 

We are now up to the tourth and last 
section in the books of entry or ledger, 
known as the 

EXPENSE SECTION 

In'this division, accounts or ledger sheets 
are opened for items of:expense suitable to 
the business in which the merchant is en- 
gaged. These expenses are generally out- 
lined (Accounts 30 and upward). 

At the time when bills are entered for 
expenses incurred or’ bills are. paid, they 
are marked for posting under any one of 


these accounts, as will be referred to under ~ 


another paragraph. 

The expenses, when deducted from _in- 
come at any time, give the net profit for the 
period; and when books are closed for the 
period, this net profit is transferred to “Cap- 
ital,” Account No. 15. 

Another section of the book is the 


JOURNAL, SECTION 


In this section on one sheet, for instange, 
there will be entered bills received for goods 
purchased, after they have been a 
as to price and quantity. 

In this section on one sheet, there will pe 
entered bills received for goods purchaséd, 
after they have been examined as to price. 

The ndme of each concern, date of bid}, 
amount thereof, is entered. Each such cred 
itor’s bill is entered from this journal sheet 
to his account in the liabilities section of 
the Record Book on the right or credit side, 
The total of all the merchandise bought is 


charged or entered monthly, on the left hand, 
side or debit side of merchandise account; 


No. 2. 
The Check Book 

We will explain briefly the use of the 
check book, with which all men in business 
are familiar. This book may be as simple 
or as elaborate as your business will justify. 

We will assume that the merchant has 
a check book, 

It is extremely important that every dollar 
actually received from any source whatever 
be deposited in the bank to the credit of the 
business and that the deposits be made daily, 
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writing the name of the maker of the check, 
the amount, and bill or item being paid on 
the back of the stub. 

Another principle, quite as important, is, 
that all items, no matter how small, be paid 
by check and all information about the 
check issued should be recorded on the 
stub. 

If the merchant follows the method de- 
scribed in the two preceding paragraphs, 
his bank really helps to prove his account 
in so far as his cash is concerned. Have 
your bank book balanced monthly, 

‘Cash received from customers must not 
be used for expensés. It should be deposit- 
ed. When cash is needed for petty ex- 
penses, such as postage, carfare, etc., a 
check for the exact amount needed should 
be drawn from the bank by check, 

From the back of the stub of the check 
book—the deposit side—items received are 
credited to the right side or credit side in 
the account book. 

If a customer pays his bill, the amount is 
to be credited to that customer under the 
asset section. 

If money is borrowed from the bank, the 
amount must be credited to liabilities, under 
“Borrowed from Banks.” 

On the other side of the check book, all 
payments that are made must be posted on 
the left hand side, or debit side, of the 
ledger, under proper heading or account. 

If a bill is paid for merchandise pur- 
chased, it must be charged to that creditor, 
and not to merchandise, because it has pre- 
“viously been charged to merchandise in the 
journal. 

At the end of any desired time, when a 
balance of the ledger is taken—it should be 
on the last of every. month—the total cash 
received, a$ it appéars in the check book, 
should be posted in the ledger under “Cash 
Account No. 19,” on the left hand side. 

The total payments, as determined from 
the check book, should be posted in the 
same account on the right hand, or credit 
side, The balances in the accounts will then 
agree with the. balances in the check book. 

Any merchant, we feel reasonably sure, 
can understand the nature of the books we 
have suggested and described, and the uses 
to which they are to be put. 

The entire bookkeeping system is com 
prised within the ledger under four divi- 
sions. These divisions and the accounts they 
contain, when grouped together on the ex- 
piration of a given period, will show where 
the business enterprise is heading; whether 
or not it is making a profit; and whether 
the net worth or capital is increasing or 
decreasing. 

Letter-size files should be used, 


File No. 1—Amount owing for mer- 
chandise. 

File No. 2—Merchandise bills paid. 

File No. 3—General correspondence. 


The use of folders for correspondence is 
also suggested, 

All unpaid bills for merchandise bought 
from Blank & Co, is placed in one folder, 
And all unpaid bills for merchandise bought 
from John Doe & Co. .is placed in another 
folder, and these folders are filed alpha- 
betically in File No. 1. 

When these bills are paid, they are to be 
filed alphabetically in one folder in File 
No. 2. 
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All correspondence from or to any par- 
ticular customer, individual, creditor, etc., is 


. filed in File No. 3; so that if the corre- 


spondence of Blank & Co, is desired, it will 
be found in one folder—letters to them, 
from them, etc, 

Files are increased as the number of fold- 
ers multiply. 

Bills rendered to customers for goods pur- 
chased, or jobs completed, are always to 
be written or typewritten in duplicate, The 
original goes to the customer and the dupli- 
cates should be filed according to date in a 
loose-leaf binder, which can be purchased 
from any stationer. 

From the loose-leaf binder, the customer 
is charged with the amount of the sale un- 
der Account No. 3, Accounts Owing from 
Customers, by placing the amount on the 
left hand side of the customer’s ledger sheet. 

Each bill should be given a number, and 
that number is always recorded in the 
ledger in order to furnish an easy reference 
to any particular hill; with which the cus- 
tomer may be charged, 

In closing: We say this as sincerely as 
we know how: ; 

If; after reading this story of a Business 
Enterprise, the reader feels that he is not 
yet qualified to undertake Phe. opening of 
and the keeping ofa simple yf books, 
then it is suggested that Se uh | with 
one of the largest cohc from whom he 
buys most goods, or his-bank, and ask for 
the help of their business service manager 
or credit man.’ 

Business Service Departments are now 
quite -general among pfogressive business 
houses and banks, and their managers are 
qualified to take up and assist merchants“tn 
all’ matters of business administration as 
they relate to accounts, credits, collections, 
insurance,.costs, and a multitude of miscel- 
laneous matters. This valuable\ service is 
free for the asking, 

In conclusion, when you have laid a 
foundation by beginning the system outlined, 
faithfully recording your transactions from 
month to month, your next step will he a 
natural one, and will help to preserve your 
investments and your? pfofits. ~ 

You will want to exercise the greatest, of 
care in extending credit and in giving a 
to your customers on credit. 

The books will tell you how much each 
man owes you, and it is easy to call-a'halt 
when tod much is owed by any parti¢ular 
customef. 

Collections are helped, because the ac- 
counts are always up to date, and the 
amount of overdue is easily ascertainable, 
and one is pressed to get in the cash to?keep 
things moving. % 

We have endeavored to cover the ground, 
as far as possible, in a general/“way, ,with- 
out unduly lengthening the explanatiomg; for 
no system can be explained to the last de- 
tail without becoming burdensome. 

The system, if adopted, will, it is con- 
scientiously believed, secure the accuracy 
needed. 

[THE END] 








Read the storekeeping pages of THE 
JEWELERS’ CiRCULAR every week for helpful 
articles on business. Articles on “Turn- 
over, volume and the cost of doing business,” 
soon to appear. 
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0. 3671 Candlestick Caprice. 
00 per pair, net. 








HAWKES 





Hawkes Crystal Glass 


Paves the way for really worth while sales! 


You can make your store headquarters for gift buyers 
if you keep showing in your window, sparkling new bits 


of Hawkes Crystal. 


This exquisite candlestick with its unexpectedly low price 
will impress your customers deeply. They will associate 
good taste and unusual values with your store, whenever 


they have to buy a 


gift. 


You can order in small quantities and replace popular 


numbers quickly. 


Your profit is better-than-usual. 


T. G. Hawkes & Company 


Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 























iD) 


Cut Glass 
Engraved Glass 
Rock Crystal 4 

Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 

Glass 

Decorated ) 
Enameled Glass 4 

Auto Vases 

Desk Sets ) 
Cigarette Boxes 

Monograms 
Engraved and 
Gold Decorated ) 
Colored Glass A 
Old English and 
Irish Glass ) 

4 





l} 


Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French Dress- 
ing Mixing Bottle. J 
\ 


































Colonial Wall Case No. 123 


For proper harmony order our No. 107 
counter case with this wall case. 


“The Best of Everything” 





F.C. JORGESON & CO. 


159-167 N. Ann St. $3 


CHICAGO 


We Manufacture 


High Grade 
Jewelers’ 
Fixtures, 


Show 


Cases, Etc. 


This cut represents two 
8 ft. Wall Cases and a 
30” mirror section. 
Carried in stock in 8 ft. 
lengths in Birch, dark 
mahogany finish and d 
golden oak finish. 


Write Today for 


Prices 
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SALESMAN writes in to tell us how 
he lost a sale: 


I Jost both a sale and a customer this 
morning simply on account of tactless- 
ness. 

An elderly woman came in and said 
she wanted to look at some rings. I 
showed her a number of them, and, as 
she stood examining them, I started to 
talk to Nelson, who sells in the same 
department that I do. I had heard a 
good joke at the vaudeville show the 
night before and told him about it. To 
get it over quickly—it was to the effect 
that St. Peter classed all Ford owners 
as Christian Scientists because they 
only thought they had automobiles. 

Imagine my surprise when my pros- 
pect tilted her nose and walked out! 
I learned later that she was an ardent 
Christian Scientist and greatly resented 
anything which in any way cast re- 
flection on her religion. 

It taught me a lesson. 


The jewelry business has no place for 
tactless salesmen, and this salesman is for- 
tunate in having learned his “lesson.” 

There are many pecple who are extremely 
sensitive about their religion, or nationality, 
or weight, or personal appearance, or some- 
thing else. The salesman should be always 
on the alert to prevent any “slip” which 
might incur the dislike of the prospect or 
subject him to embarrassment. 

Our fellow-salesman also made another 
mistake, the seriousness of which he may not 
realize even yet. He should not have talked 
to his friend behind the counter, leaving the 
customer to examine the rings unaided. He 
should have taken a real interest in the 
customer, should have been of practical help 
in aiding her to make a selection. In talk- 


ing to Nelson, he was guilty of rude, indif-, ° 


ference. 
x ok * 
I asked a salesman, traveling for a whole- 
sale jewelry house, to write me about the 


most successful retail jewelry salesman he 


knew. Here is his letter: 


Carson is the most successful retail 
salesman | know. It’s-all explained by 
the fact that he makes a friend out of 
every customer. 

It’s a pleasure to watch him sell, be- 
cause, in the first place, he gets so 
much pleasure out of it. J suppose 
that’s one reason he succeeds—because 
selling is really fun to him. 

The last time I was in his town, I 
watched him for a while. The best 
way to explain what I mean by saying 
that he makes friends out of customers 
is to tell about some of his sales. 

A man came in and said he wanted 
to look at some cuff links. While wait- 
ing on him, Carson’ noticed that he was 
carrying a book by Arthur P. Hankins. 
He remarked, “I see that you’re an 





Arthur P. Hankins reader,” whereupon 
the customer seemed to wake up and 
take a real interest in the world. The 
two of them then enjoyed an interesting 
discussion of Hankins’ works. When 
the customer made his purchase and 
left, Carson was more than a clerk to 
him—he was a_ fellow-enthusiast for 
Hankins. 

A man who came in a little later 
mentioned that he was going to make a 
trip into the mountains, Although the 
man had made only a small purchase, 
Carson gave him a number of hints 
about the road and let’ him borrow his 
detailed map. 

Carson then had‘a few spare minutes. 
He telephoned a customer and the'con- 
versation ran something like this, ‘This 
is Carson. You were in here a few 
weeks ago looking at the special $20 
necklace, but said you couldn't quite af- 
ford that price. Thought I'd call you up 
‘to let you know that we’ve been able 
to make a special buy of a necklace 
very much like the other, that we can 
sell for $14. You'll be in to see it to- 
morrow? Fine!” 

Then he called another number. 
“This you, Jones? This is Carson, 
Say, we just received, from New York, 
the most Hindoo-ish watch fob imagin- 
able. Thought i’d let you know about 
it, as it would be an interesting noy- 
elty to wear on your trip to India, You 
want me to reserve it? | Fine! JI’ll 
lay it aside for you.” 

And so it went, More than one cus- 
tomer came in who would gladly have 
gone a mile out of his way in order 
to have Carson wait on him. I wish | 
cculd describe in detail each of the 
sales he made, but time forbids, so 
we'll’, let the above serve as being 

* typical. 


__I think we'll all join in saying “Good 
‘for Carson!” His methods not only enable 
him to make more sales, but they encourage 
-real, lively interest in his work. And it’s a 
mighty satisfying feeling to know that you 
can number your friends by the hundreds, 
as he evidently can. 





Ecuador fixed the rate of exchange—and, 
as a consequence, the rate of exchange has 
nearly fixed Ecuador.—Credit Monthly. 

* * * 

A spaghetti manufacturer, planning to 
market his product in Cuba, has learned that 
the duty on spaghetti is quoted at so much 
per kilo. He is trying to find out whether 
this refers to kilograms or kilometers.— 
Credit Monthly. 

*x * ” 

Criminal crooks cause commercial casual- 
ties, but careless credit men contribute con- 
tinually—Freas B. Snyder in the Credit 
Monthly, 
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A Letter That Suggests a Purchase 





THE following is a letter quite similar 

to one very successfully used by one 
jeweler who employs direct mail effort con- 
siderably in the building of his business, 


He founds all his letters on the plan that 


every sales communication must contain or 
carry an idea to the recipient. 

This thought he carries out in his sales 
letters and the one following is a good ‘ype 
of the kind that conveys not only one idea 
but several. It does not merely call atten- 
tion to goods offered but speaks for itself in 
its cordial invitation. 

Dear Sir: 
If instead of this letter I could send 
you one of our silver coffee percolators 
I could make you and your family real 
happy. 
In this practical article you have a 
possession of real value—something of 
useful service and beautiful appearance. 
Please accept this as a cordial invi- 
tation to inspect these percolators to 
see just what we are offering at a 
reasonable cost in a most up-to-date 
article. It is one of our features for 
the month and well fills its place with 
our other offerings in silver or all 
kinds, including the latest effects in 
pleasing Dutch design. 

You would: be surprised at the many 

practical as well as ornamental things 

we carry in silver, gold, ivory, cut- 
glass and other last substances for 
home use, gifts and remembrances. 

You can reward yourself by bearing 

our services in mind, Our window 

and newspaper advertisements always 
carry the latest in our offerings. 
Invitingly yours, 


The plan of calling attention to window 
displays and newspapet advertisements in 
sales letters. is an idea not overworked and 
one which other jewelers can follow to 
good advantage. Gr AR: Bi, 





Iced Tea Spoons 





THE interest which iced tea spoons 

have aroused make them worthy as 
window features. One original and im- 
pressive way by which these spoons can be 
displayed is to include in: the window a 
large thermometer or an imitation ther- 
mometer. It. should be of a size so that 
when the mercury indicates degrees in the 
nineties the length of the mercury should 
match up with the length of one of the 
spoons. In this way one thermometer can 
be placed in the center of the window and 


the mercury arranged to be at 94 degrees , 


Fahrenheit, which in its height represents 
the length of the teaspoons or an individual 
thermometer placed alongside each glass 
wherein one of the iced teaspoons are dis- 
played. The wording following if worked 
into a sign and included in the center of 
the window would further add to the’ex- 
hibit. 

Lengthened Mercury Suggests Lengthened 
Spoons. As the Thermometer Climbs 
You Will Need’ Iced Tea Spoons for 


Y our Summer Drinks. 
C.F. Ris 
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CAUTION 


Do not jeopardize a nice new line of jewelry by showing it in shabby or inferior displays. 











Our large assortment of fine trays will help you secure desired results. 


RUECKERT MANUFACTURING COMPANY 


Displays for Jewelry, Silverware, Watches, Optical Goods 
162 Clifford St., PROVIDENCE, R. I. siete ” 


9-13 Maiden Lane, New York Alfred H. Bullion Co., 220 Post St., San Francisco 
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FREE CUTS IN ALL EMBLEMS 
SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Eaeh 
Solid Gold 
14kt. White 
Gold Top 


GENUINE 
HOPE RUBY 


$25.00 


Send us your name and the 
ring will be sent for inspec- 
tion. i 
BUFFALO JEWELRY MFG. CO. 
“THE MAIL ORDER HUUSE” 
Brisbane Building Buffalo, N. Y. 


Surprise your Wife on the Next Anniversary 


3 Genuine Diamonds 
4/100 ea. 


Looks and Wears Like Platinum 


18 Kt. White Gold 


Hand Carved 
To Retail 


J. 017 $25.00 


The above ad will appear in the K. of C. National Magazine. Will 
also have a similar ad in the K. of P., Moose and Mason periodicals 
and women’s magazines. 


All orders will be turned over to Retail Jewelers. 
Use a similar ad in your local lodge program and gee” 
Cuts will be sent Free with an order of one ring or 
Mail us your business card and a pe will be untied t to you, 
Terms January 1 
WRITE FOR \ WHOLESALE PRICE 








ow-Knot 





Samples Sent Upon Request 


Unassembled 











One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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ACTUAL N PR IN DOUBLE 

SIZE _ ACTION 
Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/20th, 


14K Gold filled and 1/10th Silver plate. 
We also make the largest 
MEDIUM line of lingerie clasps in the 


world—all sizes, shapes and I 
designs. Made in 10K, 14K, 
4 10K 1/20th Plate and Sterling, aoa 
4 











. 7 brocaded, engine turned, en- 
< graved, pierce lined and 
i striped inlaid. Note lingeries 
“i newest pat. hinged Lingerie 

2 5 8 Clasp with a double hump. 

No rivets. Will firmly hold 
the thinnest piece of silk as 


ge => well as the thickest lingerie. 
3 6 "Wi O. R. Johnson Co. 
; Auburn, Providence, R. I. 
OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. ASK YOUR JOBBER FOR SAMPLES. 
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The Part Character Plays in the Retail 


Business 





By Thomas J. Kavanaugh, Vice-Pres:dent Mississippi Valley Trust Company, St. Louis, Mo.; Lecturer on Credits, St. Louis University; Author, 


“Bank Credit Methods and Practice.” 














HE mercantile agencies—Dun’s and 
Bradstreet’s—invariably mention in their 
reports—generally toward the conclusion— 
something like this: “Fire record good,” 
or “Never known to have burned out,” etc. 
The scrutinizing eye of the credit man 
is generally directed toward that part of 
the report. If there has been a bad fire 
record, he wants nothing to do with the 
customer. lf there has been a good fire 
record, then, of course, he goes on to other 
considerations. 
Just like the now familiar Prohibition 
joke, for years we 


retailer ordered from a manufacturer a bill 
of goods amounting to some $30,000. Be- 
fore the goods reached their destination 
they suffered a considerable slump in price. 
Their acceptance would have meant disaster 
to the consignee, financially. The consignee, 
wishing to avoid ruin, refused the goods on 
a technicality. The technicality held and 
the consignee was saved—saved financially, 
but not in character. No one who knew 
the circumstances would trust that same 
retailer afterwards in a matter involving 
extension of credit. 


me most in life in connection with business 
integrity, I would tell you it was the cir- 
cumstance of that young man who came in 
year after year and met those notes at ma- 
turity—without fail; who spent probably 
the best years of his life in an effort to 
redeem his father’s name, which he, through 
no fault of his own, had inherited. 

On the other hand, a large retailer, who 
was supposed to be strictly honest, turned 
out to be disgracefully dishonest. So there 
you are. Everybody believed in him. 
Everybody pointed him out as the acme of 

perfection in business 





have had the joke 
about the man who 
had an_ unsuccessful 
year, and decided at 
the end of the year 
to make the insur- 
ance company pay 
his bills. Then the 
fire department got 
busy. It did not 
make much differ- 
ence if three or four 
firemen lost their 
lives, that was all in 
the game. : 
Well, that’s where 
character becomes in- 


standing? 


How does your fire record influence your credit 


Some of the old tricks to stall off prompt settlements 
of bills—is it a worthwhile practice? 
Can good collateral secure a loan for a dealer of suspici- 
ous credit standing? 
How a clever technicality saved a dealer financially, 
but ruined his credit standing. 


integrity. But he fell 
down. And with him 
fell the ideals that he 
had publicly pro- 
fessed. That’s the 
worst of it—if only 
we ourselves could 
fall and not our 
ideals, it would not be 
so bad; but when we 
fall and drag down 
with us all that stands 
. for good, all that 
stands for the worth- 
while things in life— 
then it’s different. 
Your banker pays a 











volved in business— 
in that particular and 
in other particulars. Without character to 
sustain it, we would have no business, and 
the particular business that has not char- 
acter to sustain it has a poor chance to 
survive. 

There are a thousand and one ways in 
which character is brought into play in 
business. The wholesaler sells the retailer 
on terms of 60-2-10. That means terms 
of 60 days from date of invoice, or 2 per 
cent discount if paid within 10 days. Now, 
these terms are unequivocal. They are not 
easily misunderstood. Still the retailer finds 
many ways of avoiding them. What these 
ways may be depends on the genius and re- 
sourcefulness of the retailer. A seemingly 
popular way has been to sénd an unsigned 
check to the wholesaler, so that the whole- 
saler or payee will have to return it to the 
maker and have it signed and returned sev- 
eral days after the discount privileges 
should have ordinarily expired. Or he may 
plead sickness, absence from the city or any 
other plausible excuse. The fact remains 
that the terms were plain and the retailer 
should have respected them—he should have 
taken the full 60 days, without the discount, 
if he could not have taken advantage of the 
discount. 

Or, the retailer may claim that the goods 
Were not as ordered and ask for an allow- 
ance. In this connection a notorious case 
came to my attention a few years ago. A 


Character is everything in business. The 
man who imagines he is putting something 
over on the other fellow is really putting 
it over on himself. He is sure to get caught 
in the long run. 

When I was 21 years old, I was much 
impressed by an experience I had in the 
extension of credit. I was then with a 
heavy hardware concern as their assistant 
credit manager. We had a customer in a 
middle-western town in the retail hardware 
business. He failed. He owed our com- 
pany at the time about $2,000. One day 
his son, a boy about 18 years old, came into 
our office. After introducing himself, he 
inquired as to the amount of his father’s 
indebtedness. When informed that the 
amount was $2,000, he stated that he in- 
tended to square all his father’s debts. Our 
treasurer, who was a southern gentleman 
“of the old school,” said: 

“My dear young man, you are not of 
age; you do not have to take care of your 
father’s debts; there is no logical obligation 
on your part.” 

“T am fully aware of that,” replied the 
hoy. “However, the good name of my 
father is involved. I have inherited his 
name. I am going to make it good. I will 
work and pay every cent he owes.” 

And he did. It took him years to do it, 
but he carried out the program. If you 
were to ask me what circumstance impressed 


good deal of attention 
to character in busi- 
ness. He will not even make a loan on 
good collateral to a borrower without char- 
acter, fearing a dishonest transaction. 
Some of us are blessed with an abundance 
of character; some of us cursed with a 
dearth of it. 

A prominent banker has been quoted as 
saying that all he needed was a man’s hon- 
est face or character to secure for him a 
loan. That is romance. It does not often 
happen in real life. The modern banker 
wants security in addition to character. He 
is responsible to. depositors, directors and 
stockholders, and he is expected to protect 
them; but, he will not lend on the best kind 
of assets as security if the borrower lacks 
character. This illustrates the importance 
of investigating the antecedents—the previ- 
ous history of the credit seeker. Before 
you extend credit to a man you should be 
thoroughly posted about his previous record. 

A very common fault among retailers is 
the looseness of their credit business. “Cut- 
throat” competition has a good deal to do 
with this. There is ever present in the 
heart of the retail merchant a fear that his 
competitor will get the business if the way 
is not made easy for the consumer to get 
possession of a bill of goods without cash 
pavment. Competition, they say, is the 
“life of trade.” Nevertheless, dealers should 
protect themselves and each other f-om 





(Continued cn page 141) 
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Practical Publicity for the Retailer 


Written Expressly for The Jewelers’ Sieesior by Robert Francis Nattan 

















Unwise Advertising of Certificates of Guar- 
antee for Watch Repair Jobs 


A great deal has been written about the 
watchmaker’s guarantee. It is considered 
very unwise to guarantee watch repairs for 
any length of time although custom seems 
to have made this practice looked for by the 
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| Announces the 


|Anniversary Sale 
and Opening 


of tts 


New and Beautiful 
Jewelry Store 


Thursday, May 4th 


From 9 «. m. to 10 p. m, and continuing the sale thru 
FRIDAY and SATURDAY, May 5 end 6 


af 





W E have installed new fixtures and rearranged our store thru- 
out. We have doubled the size of our stocks with the fatest dhd 
newest lines of quality jewelry. American Watches, Fine Dia- 
monds, Sterling and Sheffield Silverware, Clocks of all kinds, 
Blue-Crystal finest Cut Glass, and wonderful lines of hand Painted 
China, and in this manner take pride and pleasure in = wo 
you “IOWA'S MOST BEAUTIFUL JEWELRY STORE 

On the abov day e will remain open evenings, AND 
YOU ARE INV ITE D TO" V ISIT OU R ESTABLISHMENT. Special 
prices will prevail for these three days on every piece of merchan- 
dise in our stocks and we believe this is an opportune time to selec 
your graduation gifts. 


SFist se HPSS SS TFT Se te te 


Hellerud’s Quality Jewelry Store 


will specialize in 





Becat SE Graduation comes once a year — because people con- 
tinue to celebrate Birthdays — because young couples persist in 
getting married and old couples honor th sit anniversaries, because 
there really are husbands who remember their wives, and sons who 
remember their mothers— 


GIFTS ARE NECESSARY! 


, 


never knows what to give because of the 


sameness and lameness of ordinary gifts —because love and friend- 
ship can condone we have created this Msteendiiies Jewelry 
Store, where every age and every occasion can be remembered 
with gifts that can not be forgotten and do not have to be excused. 


GIFT BUYING A PLEASURE HERE: 


Ye isually w vant to buy gifts in a hurry we don't —in order 
that you may We have selected slowly, that you may select 
quickly; surely, that u may select sa fely Iving th problems 
= What in Mut with sele s that are limith s and 
es that are rea able 
Wi. nticipate the pleasure af being honored with your pre 
ur store qrraetaaes opening and anniver ale and 
called tain taleen Very Sincerely Your 
HENRY.M HELLERUD 
“ Your Satisfaction Is Hellerud'’s Success” 
’ 
Diamond Merchants «- Jewelers and Optometrists 


21 Wert Main Street 








Watch Our Windows Watch Us Grow 
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NEWSPAPER ADVERTISING BROUGHT FOUR THOU- 
SAND WOMEN TO THIS OPENING IN 
MARSHALLTOWN, 
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public. Concerted action might educate the 
public up to realize that the wearer of the 
watch has much to do with the length of 
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job well, but not so with a watch, where 
the least inaccurate operation on any part 
of the movement will throw out the whole 
timepiece and where the most extraordinary 
delicacy of touch and mechanical finesse are 
required. 

Unlike the auto-mechanic, the watchmaker 
must work with a glass in his eye which is 
most tiring and wearing on the nervous sys- 


tem. In other words, the watchmaker can 
justly figure greater depreciation on his 
physical and nervous equipment than most 
other mechanics. 5 


Let us encourage the giving of certificates 
cf competency to our watchmakers through 
the Horological Institute of America in order 
to give to the capable man the standing to 
which he is entitled, but no good can come 
from the unwise and indiscriminate distribu- 


























time a watch will run accurately. This, of | tion of so-called watch certificates of guaran- 
course, is assuming that the jeweler gave fer any length of time. Guarantee that 
conscientious service and made the repairs your work is accurate and high grade, but 
~ 
Whe Maude George Visited Bertl’s 
f was the windows 
he witiets dis tha first took - Miss 
‘ . . George's eye All five 
windows had heen 
4 ~ is de rated in her honor 
t g tting Tr by were a fitting 
bar ches background f- such 
Bert iow 
B q tien for 
I va toe niodera 
and his reasonable price 
Serving Three Generations 
of satisfied customers 
and ready for you 
THE POPULAR JEWELER AND DIAMOND EXPERT 
- . One-half Biock 
40-46 Springfield Avenue i aiee Cou: Howe 
HOW A NEWARK JEWELER CASHED IN ON THE RFCENT VISIT TO HIS STORE OF A WELL KNOWN 
ACTRESS 
properly. It goes without saying that this let the time of service depend upon the 


should be done otherwise the jeweler will 
lose his reputation and if a reputation is 
lost for watch repairing there will be little 
business done in the selling end. 

A card issued by a watchmaker which re- 
cently came to the writer, is entitled 


oe ee VE Se rr rrr 

The undersign d hereby eva antees the ab. ve 
mentioned watch <nd during the term of one 
year from date it will be (Larring ace.deni) 


repaired and regulated, 

No individual can take his automobile to 
a garage and get any such guarantee as 
this. The machine is repaired and turned 
over to the owner who is thenceforth re- 
sponsible. To guarantee the repairing of a 
watch for a whole year seems foolish and 
unprofitable. 

The watch department is the 
side of the jewelry industry and will com- 
mand its due respect when the public is 
made to understand the knowledge and skill 
in order properly to repair a 


technical 


required 
watch. 
As mentioned in an article by the writer 
in the Scientific American and reprinted 
in THe JEWELERS’ CIRCULAR, a man can 
learn to take an automobile apart and put 
it together again in three months and do the 








wearer himself. 
“Liberal Newspaper Advertising Gets the 
Money in Dull Times,”’ Says 
This Jewelry Firm 

The jewelry firm of C. H. Ward & Co. 
of Toronto, Ont., has had an annual sale 
every February for 18 years and has fully 
proved the advantages of the system. Not- 
withstanding the general slackness of trade 
the sale held last time proved highly suc- 
cessful, the volume of business being in 
excess of last year. The policy of the firm 
and the methods employed to bring business 
were lucidly set forth by John A, Collin- 
son, a member of the firm, in a recent inter- 
view, 

“The 
large a 


main reason why we secure so 
share of the trade even in dull 
times,” said Mr. Collinson, “is liberal news- 
paper advertising. When a man_ needs 
money he can well afford to pay the news- 
papers 15 per cent commission to get it for 
him, That is our standard. We spend 15 
per cent of the gross amount and find that 
it is Money well spent. Not only do we get 
the cash when we need it, but we get it at 
a time when business is usually poor. 

“Further, we come out every Spring with 
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practically a new stock and few old goods 
leit over. We do a lot of advertising the 
year round, but it is in February that we 
make our greatest advertising display, be- 
cause it is then we want to get the money, 
even if we do not make much profit. It is 
when business is dull that we do the most 
advertising. Some men begin retrenching 
by cutting down the advertising account. 
That’s bad business and we have found for 
nearly 20 years that the time to put the 
punch into your advertising is when the 
buying is slow. 

“Our aim is to display our goods in the 
newspapers as we do the goods in the store. 
The ads. must be so big that all will have 
to see them. The brief descriptions of the 
articles are snappy and the prices stand out 
in large type. Before the copy goes to the 
newspapers every clerk in the store must 
read and memorize the items, so that when 
a customer asks for something the clerks 
will not have to run to the boss to ask ques- 
tions. This, we find, is highly important, 
as it does away with misapprehensions and 
haggling. Everything is sold in accordance 
with the advertisement, for no more and no 
less. 

“We can afford to give bargains when we 
need the money and in the February sale, 
particularly, we cut prices to the bone, but 
we get the cash to place us on a new foot- 
ing for the year. During all the years we 
have been holding this sale we have been 
perfectly frank with the public. They are 
told the reason for it and naturally they 
expect something extraordinary in the way 
of values. They get it and are so well sat- 
isfied that they come back year after year. 

“If you have the goods and use printers’ 
ink judiciously there is no trouble getting 
the money.” 

The Retail Jeweler’s Advertising 


(From an address delivered by the Editor of this 
department before the convention of the New York 
State Retail Jewelers’ Association, July 3, at 
Saratoga Springs, N. Y.) 


Only of late years has the real economic 
power of advertising begun to be realized 
extensively. 

Effective advertising does not mean 
merely the writing of attractive copy. It 
presupposes many other requisites. 

Your store policy must be right, your 
merchandising methods must be right, your 
store location must be right, your knowl- 
edge of your business and your knowledge 
of human nature and human events, more- 
over, must be broad, and your energy and 
integrity must assay 100 per cent. 

You have heard a great many talks on 
advertising and you have heard of a great 
many who do considerable advertising, but 
who, it is said, do not make it pay. This 
is all because many of these prerequisites 
to success are Jacking. Without these fun- 
damentals, the best advertising in the world 
cannot be of lasting value to you. 

The prime function of advertising is to 
sell and to sell continuously by means of 
inviting copy which will not only sell once, 
but which will build up good-will, which 
makes that selling continuous, 

.The courts themselves, as you know, 
have devoted considerable attention to good 
will, which has been defined, legally, as: 
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“An advantage acquired by an establish- 
ment beyond the mere value of the capital, 
the stock, funds or property employed there- 
in, in consequence of the general public 
patronage and encouragement which it re- 
ceives from constant or common celebrity, 
or reputation for skill or affluence or 
punctuality, or from other accidental cir- 
cumstances or necessities, or even from 
ancient partialities, or . prejudice.” 
Good-will, it should never be forgotten, 
1s something which is actually created by 
a jeweler in his own individual way through 
the instrumentality of honest advertising 
and effective store service. Honest and 
continuous advertising backed by the right 
business policy will insure your good will 
against loss and will give it a value which 
may be turned into cash at any time. 
Very often the question is asked, ‘What 
percentage of the gross sales should be 
spent on advertising?” No fixed percentage 
could be stated in answer to this question, 


keeping and putting the stamp of efficiency 
on the watchmaker who deserves it. 

If you have been reading the articles in 
the department “Practical Publicity for the 
Retailer” of THE JEWELERS’ CIRCULAR you 
will note the great variation in the methods 
of advertising adopted by different retail 
jewelers, Of course you cannot use this 
copy verbatim, but you will get ideas which 
you can turn to your own use in your own 
way. 

You must cudgel your own brains to dis- 
cover what is the best advertising policy 
for your own particular concern. You 
should have an advertising calendar for 
every month in the year. Here is a calen- 
dar such as is used by the department stores 
with a selling schedule outlined for every 
month, 

It takes brains to be a successful retailer 
and more brains to be a successful retail 
advertiser, 

You should read the best books on busi- 












































TO THE BANK CHECKED BELOW | $______ Peabody, Kansas, 192__ 
THE — STATE BANK Pog 10 the Dodane 
>» mansas y 
apaiiemmmeraay EARL E. GORSLINE 
Poshody, Kenses Jeweler and Optometris 
WHERE YOUR TRADE IS APPRECIATED 
THE FIRST NATIONAL BANK 
Peabody, Kansas DOLLARS 
= “Another Satisfied Customer 
CLEVER ADVERTISING PLAN DEVISED BY A PEABODY, KANS., JEWELER 
any miore than a specific medicine could be mess economics ‘and finance, Effort must 


recommended for all the ills of life. The 
amount varies all the way from two or 
three per cent. up to 10 per cent. 

One of the biggest merchants in the 
world in the beginning of his career spent 
every cent he could afford on advertising, 
which means that he stinted himself to ad- 
vertise, realizing that it was an investment 
when properly done and that it would all 
come back to him in the form of dividends. 
His judgment proved correct and his store 
today is a monument to industry, while his 
advertising is a shining example of eff- 
cient merchandising and a most ingenious 
application of the principles of psychology 
to advertising. 

The independent retail advertiser today 
has many opportunities and numerous 
sources of information from which to 
draw in erder to enhance the value of his 
advertising. These sources will give him 
the fundamentals referred to in the be- 
ginning, without which he can never hope 
to advertise intelligently. 

He has the national organization, the 
state organization and the local organiza- 
tion, the trade press, the Harvard Bureau 
of Business Research, the Jewelers’ Research 
Council. a National Publicity Association, 
the Associated Advertising Clubs of the 
World, preventing the dishonest merchant 
from taking advantage of the honest one, 
a Good and Welfare Committee, and the 
Horological Institute of America, the or- 
ganization of which was considered im- 
possible, but which is now in full swing, 
certifying watchmakers in America and 
thus advertising to the public truth in time- 


be applied in order to succeed in successful 
merchandising and advertising as in any- 
thing else, 

Sitting down and waiting for customers 
to come ‘n with a watchmaker’s glass in 
your eye is not the modern method of do- 
ing business, 

Know the percentage of sales in your 
business for every month in the year. Of 
course by this time you know your cost of 
doing business. I know several merchants 
who have increased their turnover and dé- 
creased their cost of doing business by 
judicious advertising. (Here concrete ex- 
amples were given by the speaker of 
jewelers whose turnover was thus increased. 
The amounts of the turnovers and the sums 
spent on advertising were mentioned.) 

The right kind of advertising will oper- 
ate to distribute your sales more evenly 
throughout the 12 months of the year. 

(The speaker then gave the jewelers a 
regular selling calendar with the selling 
opportunities that occur every month and 
urged those present to take advantage of 
them. This part of the address has already 
been published as part of a talk on selling 
given before the Convention of the N. J. 
Retail Jewelers’ Association, held at Asbury 


Park, June 18 and 19.) 





The Square Deal Jewelry Co. and the 
Nelson Jewelry Shop at Binghamton, N. Y., 
are now conducted by Sarah Nelson, of 121 
Beethoven St., according to a certificate filed 
in the County Clerk’s office last week. Mrs. 
Nelson is the wife of M. K. Nelson, who 
recently filed a petition in bankruptcy. 






































































THE JEWELERS’ 


CIRCULAR 








August 23, 1922, 








Wadsworth Cases 


MAKE WATCHES BEAUTIFUL 





Teach them 


the value of time 
with a good watch 





OUR boy or girl who is returning 
to school this fall has real need 
of a watch. 


The hours for classes, study pe- 
riods, and for rising or retiring are 
just as important for young people 
as the business appointment for the 
executive or man of affairs. More- 
over, the possession of a watch will 
aid in forming habits of promptness, 
responsibility and accuracy. 

A watch is not only a necessity for 
the student—it can be made a source 
of pride and pleasure as well. There- 
fore let it be a good timekeeper to 
inspire respect—in a handsome Wads- 
worth Case to create admiration and 
pride of ownership. 

Such a watch need not be a gift 
of extravagance. At prices surpris- 
ingly moderate, you will find at your 











Choose a dependable movement 


dressed in 


jeweler’s a 
movements beautifully dressed _ in 
Wadsworth Cases. Among _ the 
Wadsworth creations there are hand- 


variety of dependable 


some pocket models for the boy, 
dainty wristlets for the girl, and 
smart looking strap models _ for 
both. 


The watch—a product of two 
industries 
The movement maker constructs 
the inside of the watch—the move- 
ment or _ timekeeping mechanism. 
But he turns to the case maker, 
both for the protection of the move- 
ment and for such artistry in the 
designing of the case as will make 
the completed watch a beautiful ar- 
ticle of personal wear. 
For more than thirty years Wads- 


a Wadsworth Case 





Modern examples of watch 


artistry. Wadsworth 
unexcelled or 


case 
Cases are 





beauty and exactness of fit. 
aaeeinialae A 
— . A 


worth Cases have dressed and pro- 
tected the leading watch movements. 
Wadsworth white gold and green 
gold cases, now the popular vogue, 
are accepted among jewelers as the 
standard by which’ others. are 
measured. 

When you buy a watch, select a 
movement that your jeweler will 
recommend and see that it is dressed 
in a Wadsworth Case. The Wads- 
worth name is your assuraace of 
correct design and the finest material 
and workmanship. 


THe WapswortH WatcHu Case Co. 


Dayton, Ky., suburb of Cincinnati, 
Ohio 


Case makers for the leading watch 
movements 











BOVE is a reduced 


size reproduction of the Wadsworth Saturday 
Evening Post page of September 2nd. 


Wadsworth is helping to impress upon American parents the im- 
portance of teaching their boys and girls the value of time—with a 


good watch. 


This appeal, linked up as it is with the story of Wadsworth 


Cases, is creating new sales for jewelers who handle Wadsworth Cases. 


THE WADSWORTH WATCH CASE COMPANY 


Makers of watch cases exclusively 


DAYTON, KY. 
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The Development of Time Pieces 











(An address recently delivered by Ed. H. Hufnagel, President of the A. N. R. J. A., 
the Rotary Club of Mount Vernon, N. Y.) 
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HEN a man takes his watch out of his 
pocket little does he realize the delicate 
nature of its mechanism or appreciate the 
value of such a good servant. 
. Many thousands of years ago the ancient 
races had \no other means.of telling ‘time 
than by the use of gnomons, the same usually 


being made of stone and representing a hand | 


pointing toward ‘the heavens. 

In Central Park, near the’ Museum of 
Art, stands an obelisk which the Khedive 
of Egypt presented. to the City of New 
York in 1877. This obelisk had seen ‘sérvice 
in Egypt in olden times as a gnomon, or 
hand, to indicate noon. Through the pro- 
jection of its shadow on the ground, the 
ancients were able to establish exact noon, 
the shortest shadow) at that exact moment. 
Similar gnomong Were in use before the time 
of Moses. From the gnomon establishing 
the exact time of noon. to the subdivision of 
the day, was, only ‘a short step. The sun 
dial made this« possible. Because of its size 
the gnomon could not readily be trans- 
ported and the sun dial which is based upon 
the same principle, in that the sun casts its 
shadow over a short shaft and in this way 
indicates the sub-division of the day. 

In the year 263 B. C., the Roman Consul, 
Messala, brought one of these sun dials, or 
clocks, from Sicily to Rome and set it up 
in a public place. It was found to be one 
quarter of an hour slow as it was constructed 
for Sicily and not Rome. 

In 164 B. C., another consul named Philip 
caused a new clock adjusted for Rome to be 
placed on the Forum. 


LATER as developments went on, the 

hour glass was introduced from Asia. 
“Father Time” is usually shown with hour 
glass and scythe symbolizing the flight of 
time. This device for measuring intervals 
of time was also known as sand-glass or 
log-glass when used in conjunction with the 
common log for ascertaining the speed of a 
ship. It consists of two pear-shaped bulbs 
of glass, united at their apices and having 
a minute passage formed between them. A 
quantity of sand and sometimes mercury is 
enclosed in the bulbs and the size of the 
Passage is so proportioned that the sand or 


“hole at the } 
‘ping of water into a receptacle. with -hour 


mercury will completely run through from 
one bulb to another in the time it is desired 
to measure usually an hour or a minute. 

As civilization progressed, the clepsydra, 
or water clock, was introduced. This was 


~yehe first day and night clock of the ancients. 


It was an-extremely simple contrivance. cgn- 
sisting.of, a.container of water witha small 
ttom permitting-am even drip- 


divisions that were gradually reached dur- 
ing..each twenty-four hour day. ~ Beside 
these ordinary water ciocks, somé of which 
are said to be in use in India at the present 
time, there were some rather complicated 
mechanical water clocks, like one built in 
Alexandria in the year 94 B. C. It would 
not only indicate the twenty-four hours of 
the day but its main wheel would. make one 
complete revolution in 366 days.’ Clocks 
actuated by weight came into use through 
the invention of the French Monk named 
Gerbert some time antedating the year 1000. 
This accomplishment gave Gerbert such a 
great reputation that not long afterward he 
was made Pope Sylvester II. 

During these early days very little real 
progress was made toward accuracy of time 
keeping. In the middle ages, however, some 
of the most wonderful clocks were produced 
for the great cathedrals of Europe. Today 
clocks have reached such a state of perfec- 
tion both in Europe and America that in 
point of precision they can hardly ever be 
excelled, 


N passing I should like to mention the de- 

velopments of electric clocks, which are 
set at regular intervals by electric contact, 
those most commonly in use being the ones 
controlled by the Western Union Telegraph 
Company. 

The early development of watches was 
followed in the 18th century: by nautical 
time pieces and with their aid navigators 
began to master the seas and know their 
exact position when sailing o’er the oceans. 

The Spanish and Dutch governments 
offered large prizes and many inducements 
to watchmakers for the’ production of fine 
time pieces. Later, England gained su- 


premacy in naval mattets._ She constantly 


“Century was replaced by a chain; ~~ -- 


encouraged her watchmakers and thus many 
improvements in marine chronometers and 
watches were made. 


THE first pocket timepieces and the early 

manufacture of them commenced in Ger- 
many during the end of the 15th century, 
They were originally small clocks with main 
springs enclosed in boxes; sometimes they 
were of a globular form and were often 
called “Nuremberg Eggs.” Being too large 
for the pocket they, were frequently hung 
from the girdle, | The! difficulty with these 
early watches was the inequality of action 
of. the. mainspring. An attempt.to remedy 
this was provided by a-contrivance called 
the stack-freed which‘ was. little ‘thore that 
a.sort of rude auxiliary spring. The problem 
was solved about the years 1525-1540 by 
the invention of the-fusee. By this contri- 


‘vance the mainspring.‘was made: to turn a 


barrel on which was wound a piece of 
catgut which in the latter part of the 16th 

In early watches the escapement was the 
same as in early clocks, namely, a crown 
wheel and pallets with a balance ending in 
small weights. Such an escapement was, of 
course, very imperfect. An immense im- 
provement was therefore effected when the 
hair-spring was added to the balance which 
was replaced by a wheel. This was done 
about the end of the 17th century. During 
the 18th century a series of escapements 
were invented to replace the old crown 
wheel, ending in the chronometer escapement, 
and though great improvements in detail 
have since been made, yet the watch, even 
as it is today, may be called an 18th century 
invention, 


THE man to whom watchmaking owes 
perhaps most was Thomas Tompion 
(1639-1713), who invented the first beat 
escapement for watches, It consisted of a 
balance wheel mounted on an axis of semi- 
cylindrical form with a notch in it, and a 
projecting stud. When the teeth of the 
scape-wheel came against the cylindrical part 
of the axis they were held from going for- 
ward, but when the motion of the axis was 
reversed, the teeth slipped past the notch 
and struck the projection, thus giving an 
impulse. This escapement was afterwards 
developed by George Graham (1675-1751) 
into the horizontal cylindrical escapement 
and into the well-known dead-beat escape- 
ment for clocks. 

These developments in the 18th century 
greatly improved watches, but a defect still 
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Do Your Own Refining 


—Recover Palladium 


as well as platinum, iridium, gold and silver. 
Follow the Hoke Directions and save all 
values. 

Much palladium is now used in platinum, 
white gold and ‘solders. Don’t throw it 
away. 

Our free folder tells how 
other shops, small and 
/ large, are saving money by 
refining by the Hoke 
\ method. 
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Individual attention to every subscriber. 











[Sam W my — JEWELERS TECHNICAL ADVICE = 
e 9 22 ALBANY St NEWYORK CITY 
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We make the wonderful Hoke-Phoenix Gold and 
Platinum Melters, and Hoke-Jewel Soldering Outfits. 






























L. Lelong & Bro., lnc. 


Established 1858 








Silver Anodes 
Gold Anodes 
Platinum 
Copper 


Smelters and Refiners 
Halsey, Marshall and Nevada Sts. 


Newark, N. J. 














Refiners 


Gold 
Silver 
Platinum 


HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Cenn. 


SHIP TO EITHER PLANT 




















THE 
HERPERS 


CATCH 





With Patch 


Twenty-one years old and still the 
Best and Most Reliable. 


“Try them and be convinced. 


9999 9 Ba 2 


i289 $15 761 gs00 80l 855 iil 724 


Made in eight sizes 


WITH OR WITHOUT KARAT STAMP 
ALSO WITH YOUR TRADEMARK 


HERPERS BROS. 
NEWARK, NEW JERSEY 


ESTABLISHED 1865 
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Modern Horological Schools 











The Washburne School 














HE first watch school conducted under 

the auspices of a Board of Education, 
so far as known, is the Washburne School 
organized in 1920. Some support is received 
from the Jewelers’ Association to cover ma- 
terial used by the apprentices. The latter 
association, in fact, donated half of the 
‘original expense in order to establish the 
school. 

The attendance includes about 30 students, 
the average age being 25 years. At the 
present time most of the pupils are disabled 
ex-service men, sent by the Government. 

The curriculum is as follows: 

First year—Filing and turning, making 
bench tools and thorough training in clock 
work, drafting and mathematics. 

Second year—Watch work is begun with 
more complicated drafting and mathematics 

Third year—Complicated watch work, in- 
struction work and the making of working 
drawings. 

The course is supplied free to all appren- 
tices who are sons of jewelers or who are 
employed in the jewelry trade. Any watch. 
maker who may wish to improve himself 
is also admitted. 

S. H. Samelius has charge of the shop. 
Various methods of instruction are used, 
such as lectures, shop talks, individual in- 





training is given in the making of gauges, 
micrometers and in both the English and 
metric system. 

The school is located in a large modern 
building, well ventilated, the watch and 
clock shop being on the second floor, where 





A CORNER OF THE INSTRUCTION ROOM 


there is ample light for the many delicate 
operations required. 

There are 15 table benches. Each bench 
is equipped with a lathe and foot wheel and 
an abundant supply of small tools. There 
is also on hand a supply of material so that 
a student working on watches may always 
select what he needs for each job. The aim 





A BRIGHT CLASS OF STUDENTS AT THE WASHBURNE SCHOOL, CHICAGO 


struction and group instruction. An instruc- 
tor invariably gives individual instruction to 
each student in the use of tools and he makes 
up the piece of material which the student 
must copy. No work is done for the trade. 
All the work comes from the 400 ex-service 
men engaged in other trades in the building. 
The student is allowed to take up watch 
work as soon as he shows enough skill to 
handle tools and has some knowledge of the 
fundamentals of watch instruction. The 
students make their own tools and much 
skill is frequently manifested. Thorough 





of the director is to conduct the class in such 
a manner that when a student leaves to take 
up his trade in the commercial world he 
will find practically the same conditions 
which surrounded him at the school. 








A man described as a carnival prize 
fighter of Kenosha, Wis., was arrested re- 
cently on a charge of stealing a ring from 
J. E. Sigler, Shelbyville, Ind. The ring, 
which was valued at $50, was recovered. 
The prisoner pleaded guilty and was sen- 
tenced to the Indiana State Penal Farm. 
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remained, namely, the influence of tempera- 
ture upon the hair-spring of the balance 
wheel. Many, attempts were made to: pro- 
vide a remedy. John Harrison proposed a 
curb so arranged that alterations of tem- 
perature caused unequal expansion in two 
pieces of metal, and thus actuated an arm 
which moved and mechanically altered the 
length of the hair-spring, thus compensating 
the effect of its altered elasticity. But the 
best solution of the problem was ultimately 
proposed by Pierre le Roy (1717-1785) and 
perfected by Thomas Earnshaw (1749- 
1829). This was to diminish the inertia of 
the balance wheel in proportion te the in- 
crease of the temperature, by means of the 
unequal expansion of the metals composing 
the rim. 


TANY wonderful improvements have 
been made to watches during the past 
fifty years, among them being clever ar- 
rangements of wheels and parts which enable 
us to wear in our pockets, watches hardly 
thicker than a silver dollar while at the 
same time accuracy is secured through pre- 
cise mechanical devices which cut the wheels 
and component parts of the watch move- 
ment so exactly that all there is left to be 
done for the highly skilled expert is to apply 
his trained eye and hand to the finishing 
process. 

In an article written by Carl Mitman, 
Curator of the Smithsonian Institute, en- 
titled “Watchmakers as Inventors,” the fact 
is revealed that more material progress has 
been contributed toward the furtherance of 
our civilization by the inventions of watch- 
makers than any other profession, except- 
ing those of electricity and chemistry. 
Watchmakers are the inventors of the 
steam engine, steam locomotive, steamboat, 
airship, automobile, linotype machine, sewing 
machine and thousands of other mechanical 
devices which have contributed much to 
the pleasure and well-being of mankind. 

In a way it is rather astonishing when one 
realizes the part the watchmaker has played 
in preparing the foundation upon which our 
industrial system is built, but on the other 
hand it is hard to believe that he could have 
done otherwise, for the reason that the very 
nature of his training develops a most ver- 
satile mind in things mechanical. 


ERY few, people realize the important 
part which timepieces play in our com- 
plex civilization. Today over two million 
watches are being inspected bi-monthly for 
the railroad service alone. The safety of 
lives depends very largely upon an accurate 
time inspection system on the railroads. . In 
Europe where they have not perfected this 
system as we have in the United States, 
trains are not run on time, nor do they main- 
tain anything like the schedules that obtain 
in this country. 
During the past few months I have visited 
a number of our large American watch fac- 
tories, one of them, at Elgin, Illinois, pro- 
duces over three thousand watches per day 
and employs over 3,500 people. It requires 
practically a year’s time to finish a high- 
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Your Electric Polishing 
Lathe Can Be Made 


Dustless! ! 


Don’t have everything coated with dust, dirt and 
grease—get away from the worst features of 
polishing—put your electric lathe on this table— 
use either or both of the electrically lighted 
suction dust hoods—the dust is sucked into the 
body of the machine as fast as created—no piping 
to be done—the machine is complete. 








Model 4] Dust Collector 


Finished entirely in white enamel. Floor space only 18 x 28 
inches. Operates from any electric light socket, 60 cycles or 
D.C. current. A complete dust collector in every respect— 
noiseless—compact. 


Price $125.00 33.00. 


Any electric polishing motor can be used on top. If too large 
to set between both hoods, then only one hood should be 
used for suction, temporarily removing the other. 


LEIMAN BROS. 


81-B7 Walker Street New York 


Makers of good machinery for 35 years 
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It It 
White 3 White 







Do you know there is a white gold that 
works like platinum? 


is the new 18 Kt. Palladium White 
ALBADOR | Gold, containing precious metals 
only and in working qualities the nearest approach 
to Platinum. 


can easily be set, beads raised 
ALBADOR without difficulty, danger of chip- 


ping eliminated. Its blue tint matches diamonds 
perfectly. 


ALBADOR | contains neither nickel nor zinc, 


therefore can be remelted without. 
changing its properties and can be soldered without 
tarnishing. 


ALBADOR does not tarnish, therefore does 


not require stripping or pickling. 


ALBADOR can be engine turned and takes 


enamel beautifully. 


ALBADOR 


Saves Tools, Labor and Time 



















































































Try it for yourself and find this out. 
If not satisfactory may be returned. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. Newark, N. J. 
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GRIMSHAW, BAXTER & J.J. ELLIOTT’ Lt, 
29/37 Goswell Road, London, England ¥ i 


Cablegrams, Grimbax, Barb, London. 


Manufacturers of the celebrated 
London made 


“ELLIOTT” 
Chime Movements 


on Tubular Bells or Gongs of the 
highest quality and also Chime or 


Strike movements for Bracket and a> 
Mantel clocks. 


Special sizes for “Grandmother” cases. Movements 
only supplied or clocks complete in richly designed cases. 








. We repair and replate all kinds of silverware. Broken 


REPAIRED 


GILVERWAR 





or damaged parts made new. Tell your customer you 
can restore the damaged piece. Guarantee it, and send 
the job to us. 


Advance Estimate furnished if desired 


ERVICEE 183 N. State st 
Sea CHICAGO 
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A Quaker’s Letter to His Watchmaker 





A K"ECENT issue of Ye Hallson Weekly 

//erald, an interesting sheet published 
by A. I. Hall & Son, San Francisco, for 
the employes of its various branches, refers 
to a newspaper clipping, dated Boston, Feb. 
24, 1849, purporting to be a Quaker’s letter 
to his watchmaker, as of interest to its 
readers. The clipping reads: 

“I herewith send thee my pocket clock 
which greatly standeth in need of thy friend- 
ly correction. The last time he was at thy 
friendly school, he was noways reformed, 
nor in the least benefited thereby; for I per- 
ceive by the index of his mind that he is a 
liar, and the truth is not in him; that his 
motions are waving’ and irregular ;. that his 
pulse is sometimes slow, which betokeneth 
not an even temper; at other times it wax- 
eth sluggish, notwithstanding I frequently 
urge him; when. he should be on his duty, 
as thou knowest his usual name denoteth, I 
find him slumbering or sleeping, or as the 
vanity of human reason phrases it, I catch 
him napping. Examine him, therefore, and 
prove him, I beseech thee, thoroughly, that 
thou mayest, by being well acquainted with 
his inward frame and disposition, draw him 
from the error of his ways, and. show him 
the path wherein he should go. - It. grieves 
me to think, and when I ponder thereon, I 
am verily of opinion that his body is foul 
and the whole mass is corrupted. Cleanse 
him, therefore, with thy charming physic 
from all pollution that he may vibrate and 
circulate according to the truth. - And when 
thou layest thy correcting hand upon him, 
let it be without passion, lest thou drive him 
to destruction. And when thou findest him 
converted from ‘the error of his ways and 
more conformable to the above mentioned 
rules, then do thou send him home with 
a just dill of charges drawn out by the 
spirit of moderation, and it shall be sent to 
thee in the root of all evil.” 








Employes of Baer & Wilde Co., Attleboro, 
Mass., Enjoy Annual Outing 


ATTLEBORO, Mass., Aug. 16—The Baer 
& Wilde Co. held its annual outing on 
Saturday, Aug. 12, at Rocky Point, R. I. 
At 8 a. mM. a parade of 60 automobiles, bear- 
ing scme 300 people were en route from 
the factory to the seashore. The entire 
plant was closed for the day in order that 
everyone who wished might enjoy the 
outing. 

A full program of sports was under way 
at 10 o’clock and in spite of a continuous 
drizzle, each event went off without a hitch. 
There were contests in running, jumping, 
walking, etc., for both men and women, 
together with special features, aquatic 
sports, etc. Prizes were distributed to the 
Winner in each event. 

Some disappointment was felt in the fact 
that the rain prevented the baseball game, 
which had been scheduled for the afternoon, 
but the other events were all run off. 

The sports were concluded at 12:30 and 
the crowd repaired to the dining room for 
the main contest of eating one of the shore 
dinners’ for which Rhode Island -is justly 
famous. 

After dinner the crowd broke up into 
small parties of dancers, bathers, bowlers, 
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skaters, etc., and the afternoon was spent 
in recreation of this sport. 








The Part Character Plays in the 
Retail Business 





(Continued from page 133) 





losses through unwise credit extensions. If 
a banker demands security, is it not reason- 
able that the retailer should feel that he 
had some degree of security? 

There should be more co-ordination 
among retail merchants for their mutual 
protection in the smaller towns. This fea- 
ture is fairly well taken care of in the 
larger cities through credit bureaus. But 
in the smaller places, people are apt to be 
taken at their “face value,’ and the mer- 
chant should exercise more care to see that 
his confidence is not misplaced. 








LETTER TO THE EDITOR 





A Suggestion Worthy of Consideration 


New York, Aug. 17, 1922. 
Editor of Tue Jewevers’ CIRCULAR: 

May I sugge8f that you call to the atten- 
tion of the trade the fact that according to 
statistics, one person in every nine, through- 
out the United States, owns an automobile 
and this should be carefully considered by 
the jewelers of the country in putting be- 
fore the. public their. selling arguments for 
“Gifts That Last.” Many of the automo- 
bile owners are taking out riding, friends 
who do not possess an automobile, and there- 
fore, probably one person in every three or 
four is riding in automobiles today. Here 
is an audience that the jewelers can appeal 
to. 
Why cannot the progressive merchants in 
our trade in all towns establish billboards 
at either end of the main highways on the 
outskirts of their town, in which the “Gifts 
That Last” argument can be prominently 
portrayed, so that every motorist who enters 
or leaves the town will see jewelry properly 
advertised and have brought to his attention 
the value of jewelry as a gilt, its permanency 
and its advantage over all other gifts? Will 
not this bring the argument home strongly 
to the riding public, .i. e., that part of the 
public that spends money, and in this way 
make them appreciate the necessity of buy- 
ing jewelry and learning the latest styles and 
fashions in jewelry? 

Of course. it may be argued by some 
that advertising of this kind by the retailers 
of one town may not bring direct benefit to 
the dealers of that town, but bring benefit 
to jewelers in other cities and towns. But 
if the jewelers of many towns will do this, 
is not the advantage reciprocal? Will not 
all jewelers be benefited by the fact that the 
advertisement for jewelry will be continually 
before the rider? My idea is that this ad- 
vertising should be done co-operatively, 
each jeweler of the town standing his share, 
and in this way it will be somewhat inex- 
pensive, yet, it would be permanent. 

Has this idea ever been brought before 
the jewelers of the country—if so, has it 
been strongly urged? Would it not be wise 
to have it brought before the National 
Jewelers Publicity Association or taken up 
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at the coming convention of the American 
National Retail Jewelers’ Association? The 
National Publicity Association is advertis- 
ing in the magazines and the jewelry ad- 
vertising on these billboards could be tied 
up to the magazine advertising or co- 
ordinated with it in such a way that each 
would receive benefit from the other, 

Sincerely yours, 

CuHartes M. Levy & Son, 

Per NorMAnN C, Levy. 
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grade watch in one of our modern factories 
owing to the care with which it is made and 
adjusted. 


What the small boy knows as the dollar 
watch is nothing more or less than a crudely 
made clock. Occasionally these timepieces 
give moderately good satisfaction but the 
very nature of the material used and the 
finish put upon them places them in a class 
outside of real time-keeping instruments. In 
order that a watch may do its wofk properly, 
pivots must be polished to retain oil and 
should. be run. in jewels rather than metals, 
as oil rapidly deteriorates and accuracy of 
time is forfeited as these delicate parts 
wear out if they are not cleaned and oiled 
at least once every twelve months. 


The smaller watches some not larger than 
a dime being produced in this country, are 
naturally more delicate than large cumber- 
some models and require more attention and 
greater skill to keep them in good running 
condition. 


WING to the limited amount’ of time 

allowed for this subject it has not been 
possible for me to cover any of the technical 
features of watch construction and main- 
tenance, but I should like to mention just 
one matter which I think may interest my 
audience. The mainspring, hair-spring and 
balance of a watch are its most delicate 
and vital parts. In the construction of the 
hair-spring alone there are over 120 opera- 
tions most of which are subject to micro- 
scopic inspection. It might also interest you 
to know that one pound of steel produces 
ten ounces of finished product, the value of 
which is elevated from a few dollars in the 
rough state to $52,000 in finished hair- 
springs. Up to the outbreak of the war 
watches were being repaired for very 
modest sums compared with the training re- 
quired, and the watchmakers being skilled 
in all mechanical lines quickly diverted to 
other trades where hours were shorter and 
compensation better. During the great 
struggle so many of our watchmakers left 
the bench for more renumerative fields of 
activity that the situation became critical 
and the jewelers and watch manufacturers 
of the country became alarmed at the short- 
age of workmen. 


As a result the Horological Institute of 
America was organized and is functioning 
today in collaboration with the Bureau of 
Standards and the National Research 
Council. Its aim is to professionalize the 
trade and induce young people to enter 
this vocation so that the future of the in- 
dustry may be safe-guarded. 
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In all Degrees of Hardness 
Works: 


NEWARK, N. J. 
BROOKLYN, N. Y. 


Precious Metals 


PLATINUM 












Welded on Gold in all Ratios 
General Office: 


24 JOHN STREET 
NEW YORK 























TELEPHONE 7583 BARCLAY 


JOHNSON MATTHEY & CO., LTD. 





JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


Hatton Garden 3%th Floor 
London, E. C., Eng. Woolworth Building 
Official Assayers and Refiners to the New York 
Bank of England 





CABLE ADDRESS, MATTHEY, NEW YORK 




















m= The finest Tower Clocks in the world are made by 
3 The E. Howard Clock Company of Boston. Also a 


eee ee very complete line of substantial and accurate clocks 7 
ee; for the bank, office and school. 
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liv ‘ Write us for full information 
'e-))=6 THEE. HOWARD CLOCK CO. 
* , ah 373 Washington St., Boston 309 Broadway, New York | 
Polo 31 North State St., Chicago p= 
Established 1842 =) 











* Established 1897 
Confidence An Intelligent faith based on Facts 


Jewelry Engraving Learn !t—‘Safe aw Accurate 


Results Produced with Albert A. Winter, Instructor Write Today 


Winter’s School of Engraving 


4624 Sheridan Rd. CHICAGO, ILL. 











THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear anne, scarf-pins, 
e 


for all sizes of scarf- 
pin wire, Guaranteed. 


La 


for unpierced ears. 





SAFETY CATCH 


For Brooches, etc. 
Can be applied to any 
work where pin tongue 
Open. Closed. Open. 


are used 
x 
Descriptive Circular on Application. 


Pearl Drilling and Adjusting a Specialty » 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.¥ 








PIONEER PLATING CO. 


GOLD, SILVER AND NICKEL PLATERS 
CENUINE PLATINUM PLATING 


C.W. BUTTS, Inc.*3,43" 


Manufacturers of 





64 FULTON STREET NEW YORK 
Telephone Mesh Bags 
Beekman 5772 Repaired and Refinished 











Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and sre 
prepared to make very prompt deliveries of same for bracelet watches. ¢ 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 








Issue of Aug. 1, 1922 


1,424,195. WATCH AND CLOCK. Joser Demko, 
Zabokreky, and Paut GrescHNER, Nemecky 
Pravno, Czechoslovakia. Filed June 2, 1921. 
Serial 474,534. 2 Claims, 

A watch having shifting hour figures, comprising 

a wheel mounted on the hour arbor, a movable 

dial having two notches, a pawl having a tocth en- 





gaging with one of the two notches in the movable 
dial, means for releasing said dial after a complete 
revolution of the hour hand, a spring, means for 
stressing the spring alternately in different direc- 
tions, thereby causing the dial to rotate in one or 
the other direction. 

1,424,516. SPEAKING CLOCK. Vincent Pinto 
and Josepu Pinto, Philadelphia, Pa. Filed 
July: 27, 1920. Serial 399,371. 21 Claims. 

In a speaking clock, a clock, a phonograph, a 
motor for operating the phonograph, contacts for 





closing the motor circuit, clock-operated means for 
closing the contacts and motor-operated means for 
maintaining the contacts in closed position in- 
dependently of the clock-operated closing means. 
1,424,213. ALARM @€LOCK WITH PRECEDING 
ALARM. Otto R6éseke, Stuttgart, Germany. 
Filed June 11, 1919. Serial 303,493. 18 











(Granted under the provisions of the 
act of March 3, 1921, 41 Stat. L., 1313.) 

In an alarm clock, time mechanism; alarm 

Mechanism; preliminary alarm mechanism; and a 


Claims. 
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common controller for directly controlling the two 
said alarm mechanisms. ‘ 
1,424,214. ALARM CLOCK. Otto RO6sSEKE, 
Stuttgart, Germany. Filed Feb. 13, 1920. 
Serial 358,490. 1 Claim. 
In an alarm clock, a preliminary alarm mechan- 
ism comprising an alarm operating arm, a hammer 
connected thereto, a head carried by said arm; time 








works comprising a gear-wheel; and a star wheel 
geared to said gear wheel and adap‘ed to engage 
the head carried.by the alarm operating arm to move 
said arm in preparation to giving an alarm and to 
subsequently release said arm to cause the alarm to 
be given, 
1,424,551. COMBINATION POCKETKNIFE AND 
NAIL CLIP. Apna KF. BLrancuarp. Cranston, 
R. I. assignor by mesne assignments, to Fair 
field Mfg. Co., Cranston, R. I., continuation in 
part of application Serial No. 332,981, filed 
Sept. 10, 1919. This application filed April 2, 
1920, Serial 370,753. Renewed Nov. 30, 1921. 
Serial 519,030. 6 Claims. 
A ‘combined pocket knife handle and nail clip 
comprising a handle body including resilient lining 
plates, a knife spring secured to the plates a dis- 





tance from the pivot and secured to one plate a 
greater distance from the pivot short of the end of 
the spring body, said plates tending to diverge be- 
ginning intermediately of the handle, said plates 
being proffiected beyond the spring a distance and 
formed as clip devices, and means to compress the 
clip devices. 

1,424,677. ROD GONG FOR STRIKING 
CLOCKS. Wiutson E. Porter, New Haven, 
Conn., assignor to New Haven Clock Co., New 
Haven, Conn. Filed April 13, 1922. Serial 
552,310. 2 Claims. 

A rod-gong for striking-clocks, having its outer 
end counterbored and threaded, in combination with 
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a plurality of nut-like, interchangeable tuning-but- 
tons differentiated in weight, each button having a 
threaded stem adapted to be entered into the said 
bore, 


Designs 


61,3066. BUTTON, BADGE, EMBLEM, PIN, OR 
ARTICLE OF SIMILAR NATURE. F RED- 








Greenwich, R. I. 
Term of patent 


Fast 
Serial 32. 


ERICK H,. JOHNSON, 
Filed Jan. 4, 1922. 
7 years. 
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61,319. RING OR SIMILAR ARTICLE. Josuva 
W. Mayer, New York. Filed May 24, 1922. 





Serial 2,399. Term of patent 7 years. 


61,329. RING. [Frepertck W. RIEHL, Yonkers, 
(Pp 
N. Y. Filed Nov. 22, 1921. Serial 517,112. 


Term of patent 3% years. 





UNITED STATES TRADE-MARKS. 
[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 
Trade-Mark Registrations Granted 
[ACT OF MARCH 19, 1920, SEC. 1 (b)]J. 
Aug. 1, 1922. 


These Registrations are Not Subject to 
Opposition 


157,407. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Tue Baer & WILDE 
Co. Inc., Attleboro, Mass. Filed June 3, 1921. 
Serial 148,575. 











Particular description of goods.—Belt Buckles 
Made of Plated with Precious Metal. 
Claims use since April, 1921. ; 
157,440. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) Georce SHERMAN 
Warp, New York. Filed Dec. 19, 1921. Serial 


oe ALEEN-RITE 


Particular description of goods.—Dessert Dishes, 
Spoons, Forks, Knives, Soda-Glass Holders, Banana- 
Split Dishes, Coffeepots, Teapots, Butter Dishes, 
Salt Shakers, and Pepper Shakers, Said Goods 
Being Silver Plated. 

Claims use since March 1, 1920. 





England, during the yeat ended June 30, 
imported 1,694,717 clocks, as compared with 
994,377 during the preceding fiscal year, ac- 
cording to a report from Alfred Nutting, 
clerk in the American Consulate General at 
London. The majority were imported from 
Germany, it is reported, with imports from 
the United States second in importance. 
England imported 1,100,000 watches during 
the year, as compared with 950,000 last year. 
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For 


Polishing 
Platinum 


Jewelry 


This Imported 
Ruby Powder 
will polish 
platinum to a 
fine white 
smooth finish. 


$ _® 


<2 
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end. | 


It is clean, and 
does not adhere 
to the article. 


Per Bottle $ 1.00 


Small Can 
(equal to 9 
Bottles) .. 4.75 


Y% Kilo Can 
(equal to 26 
Bottles) .. 12.00 


=—- 1 Kilo Can 
" ees 4 =~ (equal to 52 
Actual Size Bottles) .. 21.00 


to See RRR Se ae eS 


ENR MERTENS 


4 polish i 1D 
Pe Rise, rn ie 1a 








4 Jewelers’ Tools and Supplies 
Jos. A. Stein 41 MAIDEN LANE, N. Y. C. 








CASH for Your Entire 
Stocks and Fixtures 


For CASH I Will buy your ENTIRE, PART 
or SURPLUS STOCK and Fixtures 


Among the numerous Stocks purchased recently are: 
$60,000 stock of Wm. Kennedy, Albany, N. Y. 
30,000 stock of J. McS. Buchanan, Petersburg, Va. 
50,000 stock of G. E. Smith’s Son, Parkersburg, W.Va. 
35,000 stock of F. T. Pearce Co., Providence, R. I. 
110,000 stock of Webb T. Eby, Dayton, Ohio. 
35,000 stock of —s Jewelr 7 5 Menaetie, Ind. 
150,000 stock of S. D. Hardy, orfolk , Va. 
70,000 stock of Atlanta Wholesale My. Co., Inc., 
Atlanta, Ga. 
50,000 stock of 4 Scher, Bridgeport, Conn. 
25,000 stock of L. R. Jewelry Store, Muskogee, Okla. 
15,000 stock of L. E. Fouquet, Morris, Okla. 
50,000 stock of W. E. Fellows, Flint, Mich. 
19,000 stock of Berner Bros., Albany, N. Y. 
72,000 stock of Ellis Jewelry Co., Enstey, Ala. 


All communications held in strict confidence. 
Reference, Hub Trust Co., Boston, Mass. 


Send in your dead stock and receive check in return mail. 
All goods held until acceptance of check. 


WRITE WIRE PHONE 


J. B. GORDON 


Cash Buyer of 
Jewelry Stocks and Fixtures 
387 Washington Street BOSTON, MASS. 











HAND CUT 


Earrings — Pendants 
Necklaces 


GENUINE Made in 
BAKELITE GALALITH 


Order Through Your Jobber 


ABSE BROS. 


155 Broadway Brooklyn, N. Y. 











GREEN AGATE 


Our fall lines, now ready, contain among many 
other new designs, the popular green agate ladies’ 
rings, with and without diamonds. See them 
in our samples carried by 


V. B. HUME 803 Heyworth Bldg., Chicago, Ill. 
W. R. LANDRAM....140 Geary St., San Francisco, Cal. 
W. E. HATCH 334 Fifth Ave., New York City 
S. ROSENTHAL 50 Columbia St., Newark, N. J. 


M. ALEXANDER 


50 COLUMBIA ST., NEWARK, N. J. 














The Three Piece Watch Case 


Eliminates the danger of injury when showing or rcgulating the movement. 
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TRIPLEX 
ey LJ 


BACK TOP 
Dustproof by Interlocking Dove Tails 
Made in Variety of Shapes—Gold or Platinum 


Order Through Your Watch Importer. 
THE BETTER ONES SELL THEM 





Patented by Peerless Watch Case Co." New York” 
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| ARTHUR JOHNSON MFG. CO., Inc, | 
14-16 Church St., New York 
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